
Growing market concern
overthe risk of a full-blown eco-
nomic crash in Eastern Europe
slammed the share prices of
Westernbanks with heavy expo-

sure in the region Tuesday and
shook local currencies.

As some market analysts
warned of regional economic
collapse on the scale of the
Asian crisis in the late 1990s, a
report by the Moody’s ratings
agency warned it may down-
grade banks active in Eastern
Europe, triggering share price
losses of up to 10% among some
of those banks.

Reflecting the darkening
mood, the cost of insuring gov-
ernment debt from Poland to
Russia rose further, while Po-
land’s zloty, the Hungarian
forint and the Czech koruna all
fell by around 1% against the
euro during the day.

Bad news among onetime
former Soviet satellites came
from as far afield as oil-rich Ka-
zakhstan, where the country’s
biggest bank suffered a run by
depositors. Ukraine, mean-
time, posted a staggering 34%
drop in industrial output for
January compared with a year
earlier, and a 16% drop from De-
cember — in part a result of
the gas pricing dispute with
neighboring Russia.

A “special comment” pub-

lished Tuesday by Moody’s In-
vestors Service Inc. warned
that euro-zone banks—nota-
bly in Austria, France, Italy,
Belgium, Germany and Swe-
den — with significant expo-
sure to East European econo-
mies may be downgraded.
The Moody’s report said econ-
omies across Central and East-
ern Europe, the Balkans and
the ex-Soviet bloc “have now
entered a deep and long eco-
nomic downturn.”

Growth forecasts for 2009
across Europe have been plum-
meting, along with exports
and domestic demand. Accord-
ing to early estimates from Eu-
rostat, the European Union’s
statistics agency, the 27-na-
tion bloc contracted by 1.1% in

the fourth quarter. That in-
cluded drops in emerging econ-
omies including Latvia shrink-
ing by 10.5% in the fourth quar-
ter, Lithuania by 1.4% and Hun-
gary by 1%. In Poland, where fi-
nance minister Jacek Ros-
towski in October called his
country “immune” to the glo-
bal financial crisis, the govern-
ment has slashed its 009
growth forecast to 1.7% from
4.6-5.0%. Many economists be-
lieve its economy actually will
contract in 2009.

These countries are suffer-
ing from a fast-falling market
for their exports in Western
Europe thanks to the global
slowdown, while sliding cur-
rencies against the euro are
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China, Russia reach a $25 billion oil deal

Eastern Europe shakes banks
Fears of economic crash hit Western institutions with heavy ties to region; currencies fall

U.S. accuses banker
of $8 billion fraud

Hedging their bets

Brokerage firms, funds pare
client lists, tighten financing
Money & Investing, page 20

Note: As of Tuesday afternoon

Source: Thomson Reuters Datastream
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SENDING A MESSAGE: At a ceremony in Denver, President Barack Obama signed into law the
most sweeping U.S. economic package in decades. Page 8

‘Doing the work that America needs done’

China reached a long-term
deal to lend $25 billion to two
Russian energy companies in
exchange for an expanded sup-
ply of Russian oil, highlight-
ing how the world’s No. 3 econ-

omy is using its financial mus-
cle to lock up access to natural
resources.

The agreement, part of a
broader Sino-Russian energy
cooperation pact signed Tues-
day in Beijing, follows several
overseas resource deals in re-
cent weeks that combined in-
volve nearly $50 billion in Chi-
nese capital. The moves,

which promise to make China
a much bigger player in global
commodities industries, are
leveraging China’s relative fi-
nancial strength at a time
when most other big econo-
mies are in recession.

The overseas agreements
are fueling concern in Austra-
lia, where China has been espe-
cially active lately. On Monday

China Minmetals Corp. offered
roughly $1.7 billion to buy Aus-
tralia’s OZ Minerals Ltd., and
last week Aluminum Corp. of
China announced a planned
$19.5 billion investment in min-
ing giant Rio Tinto.

Some Australian officials
fear that the investments by
the state-controlled Chinese

Please turn to page 31

Beaming jihad
Europe—and especially
France—should shut out
terrorist TV. Page 13

By Siobhan Hughes

And Miguel Bustillo

The Securities and Ex-
change Commission charged
R. Allen Stanford with an $8
billion fraud centered on the
sale of certificates of deposit,
saying the flamboyant busi-
nessman lured investors by
promising high and seem-
ingly safe returns.

It was the second huge al-
leged fraud to emerge in three
months, following charges in
December against Bernard
Madoff, who the SEC said ad-
mitted to carrying out a $50
billion Ponzi scheme.

Federal agents raided of-
fices of Stanford group compa-
nies Tuesday morning.

Stanford International
Bank, based in the tiny Carib-
bean island of Antigua, of-
fered investors above-market
returns on the certificates of
deposit, which weren’t in-
sured by the U.S. Federal De-
posit Insurance Corp. It gath-
ered billions of dollars
through the bank and other
group companies, with Latin
Americans making up a signifi-
cant portion of the investors.

The SEC said Stanford In-

ternational Bank assured in-
vestors that the bank was in-
vesting the money in liquid fi-
nancial instruments that
were monitored by a team of
more than 20 analysts. In real-
ity, the regulator said, much
of the money went into real es-
tate and private equity. It said
only Mr. Stanford and James
Davis, the bank’s chief finan-
cial officer, knew where most
of the money was going.

“As we allege in our com-
plaint, Stanford and the close
circle of family and friends
with whom he runs his busi-
nesses perpetrated a massive

Please turn to next page

News in Depth: Cash-rich Oracle scoops up bargains in recession spree
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Daimler swung to a fourth-
quarter loss, hurt by slowing
sales at its core Mercedes-
Benz unit and a big loss on its
stake in Chrysler, and said it
expects 2009 earnings to be
dented by charges. Page 4

n RBS will cut cash bonuses
by 90% and freeze executive
pay as the U.K. takes a hard
line with banks that have re-
ceived bailout cash. Page 17

n A U.S. stock selloff put the
market within reach of bear-
market lows. Western Euro-
pean banks were punished
over their exposure to East-
ern Europe, and the dollar rose
against the euro. Pages 17, 18

n Russia warned its recession
will be deeper than expected
as signs emerged the crisis
is hurting the popularity of
Putin and Medvedev. Page 2

n Germany’s government fi-
nalized a bill seeking to allow
the forced nationalization of
banks as a last resort during
a time limit of several months.

n U.S. auto makers contin-
ued cost-cutting talks with
unions as the government
advanced its point person on
auto restructuring. Page 32

n The U.S. appears to be
hedging its bets with Japan as
Prime Minister Aso’s govern-
ment grows weaker. Page 10

n Singapore’s key exports
fell 34.8% in January, the fast-
est pace on record. Page 10

n European steelmakers are
bracing for a first quarter they
expect to be even tougher
than the end of 2008. Page 4

n U.S. Sen. Burris acknowl-
edged trying to raise money
for ex-Gov. Blagojevich before
being appointed to the Sen-
ate seat vacated by Obama.

n A U.S. general visited
Uzbekistan to try to secure
alternative supply routes for
forces fighting in Afghanistan.

n Europe’s highest court
loosened requirements for
some refugees seeking asy-
lum in the EU. Page 9

n Somalia’s new president
said it will take about a year
to restore stability to the
war-torn country. Page 3

n Sudan’s government and a
Darfur rebel group said they
will hold peace talks but failed
to agree on a cease-fire.

n Died: Bernard Ashley, 82,
who worked with his wife to
turn the Laura Ashley brand in-
to a global business, in Wales.
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There aren’t many inves-
tors left in London with the
credibility to call the bot-
tom of the U.K. banking cri-
sis. But two of the City’s
most longstanding bears
have taken the plunge.

Crispin Odey of Odey As-
set Management and Peter
Davies, the star fund man-
ager at Lansdowne Part-
ners, have turned positive
on U.K. banks, according to
their latest investor letters.
That’s one big gamble—and
on not very attractive
odds.

A wager on the banks is
above all a bet that the U.K.
government is so deter-
mined to avoid further bank
nationalizations that it’s
willing to be extraordinarily
generous to shareholders
when it sets out the details
of its proposed asset-protec-
tion scheme to insure banks
against further losses on
their toxic assets. That’s a
fair assumption. But even
the Treasury may yet balk
at the scale of generosity
required.

The Treasury promised
details of this scheme by
the end of February, but it’s
a sign of just how difficult it
is proving to make it work

in practice that substantive
discussions haven’t even
started with most U.K.
banks. Royal Bank of Scot-
land Group is being used as
a guinea pig, but negotia-
tions are making very slow
progress, according to some-
one familiar with the situa-
tion. The most likely out-
come is a very limited
scheme that saves political
face but doesn’t tackle the
sector’s underlying
problems.

The major sticking point
concerns the attachment
point or first-loss threshold
for each exposure—the

price below which the gov-
ernment will pick up 90%
of the losses. Not only must
the Treasury decide where
to set the attachment
point, but it must decide
what to attach it to. Does it
base the first-loss thresh-
old on current mark-to-mar-
ket prices? In which case,
why would banks want to
use the scheme, since many
of these exposures are al-
ready written down to lev-
els well below what they be-
lieve to be fundamental lev-
els?

Or does the Treasury
base first-loss thresholds on
book values? That would
seem logical given investor
concern is more focused on
loan-book exposures to resi-
dential and commercial
property rather than writ-
ten-down values on securi-
tized assets. But loan-book
impairments are still very
low, so the Treasury must
either force banks to write
down assets before entering
the scheme or risk handing
them a free pass. Worse,
banks that hold similar as-
sets on their trading books
might even be able to write
up values.

It’s a brave government

that would hand such a pub-
lic windfall to the same
hedge funds that made so
much money shorting the
banks on the way down. But
even if Messrs. Odey and
Davies have gambled cor-
rectly and the Treasury
does offer shareholders a
free pass, how much do
they stand to make from
their bet? The U.K. banks
currently trade at about 0.5
times tangible book value.
For the banks to trade at a
multiple of book, investors
must assume they will de-
liver returns in excess of
the cost of equity.

But even if the cost of
bank equity eventually falls
back from current levels of
15% to 20%, returns on eq-
uity in the less-leveraged,
more-regulated postcrisis
banking sector may strug-
gle to get back above the
midteens. At best, that
points to a long-term multi-
ple of little more than one
times a reduced book sev-
eral years hence—or about
twice money at the current
share price. That looks like
pretty poor odds when
there’s still a high probabil-
ity—perhaps likelihood—of
losing the lot.
 —Simon Nixon

Comparing eastern crises
How alarmed should

Western European countries
be by the scale of the eco-
nomic crisis in Central and
Eastern Europe?

Very, judging by Aus-
tria’s warning that the re-
gion faces a potential catas-
trophe that could destabi-
lize the Continent. Yet its
calls for a Western Euro-
pean rescue have fallen on
deaf ears.

It is easy to see why Aus-
tria is worried. Central and
Eastern European countries
absorb about a fifth of Aus-
tria’s exports and its bank-
ing system is most heavily
exposed to the region,
where some countries’ econ-
omies are in free fall as ex-
ports have evaporated.

That leaves foreign insti-
tutions facing big losses. A
particular problem stems
from foreign-currency
loans, which make up much
of Western banks’ $1.4 tril-
lion of assets in the region.

CEE companies and
households took advantage
of low interest rates and sta-
ble exchange rates to bor-
row in euros and Swiss
francs. Borrowers in the re-
gion now face spiraling in-
terest costs as their curren-
cies decline.

Goldman Sachs reckons
that in a worst-case sce-
nario, Austrian banks could
face Œ14 billion ($17.9 bil-
lion) of bad debts from
their Eastern European sub-
sidiaries, equivalent to
more than 5% of gross do-
mestic product. That will be
painful for Austria, with
public debt at 62.5% of GDP,
but manageable.

The real risk to the euro
zone is that Western banks
start to pull back as loan
losses worsen. That could
trigger a balance-of-pay-
ments crisis. Western banks
would then face far bigger
losses, putting more pres-
sure on the euro-zone finan-
cial system.

That prospect still looks
a way off. The International
Monetary Fund and other
institutions have provided
support. And CEE econo-
mies will benefit from cur-
rency devaluations.

That won’t prevent a
hard landing. It could stop
the region’s problems from
destabilizing the euro zone.
But Western European
banks and governments
need to keep their nerve. If
they retreat, they risk a far
greater problem.
 —Matthew Curtin

GM, Chrysler are under the gun to restructure
White House forms
task force to press
auto makers, unions

Poor odds for U.K. bank bulls
Race to the floor
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By John D. Stoll

And Monica Langley

Troubled U.S. auto makers and
union representatives continued
cost-cutting negotiations as the gov-
ernment advanced its point person
on auto restructuring, a former in-
vestment banker with a record for
demanding harsh concessions from
manufacturers, unions and inves-
tors alike.

General Motors Corp. and
Chrysler LLC were required to sub-
mit recovery plans to the govern-
ment Tuesday as part of their agree-
ment to receive billions of dollars in
federal loans. As the government’s
auto-industry task force began to
take shape ahead of the deadline,
U.S. President Barack Obama’s ad-
ministration appeared to be turning
up the pressure on GM and Chrysler
to carry out tough restructuring
measures, possibly through the use
of the bankruptcy court.

Concerns over a possible bank-
ruptcy-court filing pushed GM’s
shares down 14% in afternoon trad-
ing Tuesday to $2.15.

The administration stepped back
over the weekend from naming a
“car czar,” as it had planned, to over-
see the restructuring. But according
to people familiar with the task
force, it named former Lazard
Freres & Co. investment banker Ron
Bloom a key adviser. Mr. Bloom, who
made a name advising U.S. steel-
workers to accept major conces-
sions in several bankruptcy cases, is

expected to take the task force’s lead
role, a senior U.S. Treasury official
said.

People who know Mr. Bloom ex-
pect him to be tough on the auto mak-
ers, the United Auto Workers and
other parties involved in their re-
structuring.

“The management of the Big
Three are probably not going to like
what Ron Bloom has to say; the UAW
is not going to like what Ron Bloom
has to say; and certainly the stock-
holders and creditors will not like
what he has to say,” said Michael Psa-
ros, a co-founder of private-equity
group KPS Capital Partners, who has
worked with Mr. Bloom in and out of
bankruptcy courts. He adds that Mr.
Bloom has “repeatedly shown an
ability to transform struggling com-
panies into profitable going con-
cerns.”

Under the terms of their federal
loans, GM and Chrysler were sup-
posed to submit plans to the Trea-
sury Department Tuesday to show
how they are using taxpayer dollars
to become viable. These are sup-
posed to include agreements with
the UAW on labor-cost reductions
and deals with bondholders and
other creditors for reducing their
debt. Those talks have bogged down
as all sides awaited the naming of a
car czar to oversee the process.

On Monday, GM’s bondholder
committee delivered a “framework”
for a new debt structure, one person
close to the committee said. Late
Monday afternoon, talks between
the UAW and both GM and Chrysler
were also making some progress as
the parties hammered out cost-re-
duction details. But people familiar
with the talks said significant differ-
ences remain between the sides.

The car companies were to sub-

mit their proposals by 5 p.m. Eastern
Standard Time Tuesday to James
Lambright, chief investment officer
for the Troubled Asset Relief Pro-
gram.

The government could seek
tougher concessions from the auto
industry because conditions have
worsened since the loans were of-
fered in December. “With the econ-
omy in this precarious situation, no
one wants to put the auto makers
into bankruptcy, but can this much
restructuring be accomplished with-
out bankruptcy?” said one auto ad-
viser. Ultimately, the government
will have to decide how much to sub-
sidize the auto industry, he added.
“That’s a critical decision that only
the president can make.”

Details of the government’s task
force emerged over the weekend but
its final composition remains un-
clear. It will be led jointly by Trea-
sury Secretary Timothy Geithner
and Lawrence Summers, who heads
the National Economic Council, and
will be responsible for managing the
$17.4 billion in federal loan agree-
ments between the auto makers and
the U.S. government.

Mr. Bloom, 53 years old, was
named as an adviser to the Treasury
and will report to Messrs. Geithner
andSummers.Alsonamed tothetask
forcewasDianaFarrell,deputydirec-
toroftheNationalEconomicCouncil.
Ms. Farrell was formerly a director
with McKinsey & Co. She didn’t re-
spond to requests for comment.

People familiar with the panel
said it could also include Steven Ratt-
ner, a New York financial executive
who was strongly considered for the
car czar role.

White House spokesman Robert
Gibbs said naming a team brings in “a
broaderarrayofpeople”whohaveex-

pertise and “can deal with the many
challenges” the industry is going to
face in the next several months.

GM so far has accepted $13.4 bil-
lion in loans and Chrysler $4 billion.
GM was expected to tell the govern-
ment it needs several billion dollars
more or it may have to file for bank-
ruptcy protection. Chrysler has said
it hopes to get $3 billion in additional
loans.

The Obama administration has
told GM to address the possibility
that it will eventually file for bank-
ruptcy protection, Rep. Sander
Levin, a Michigan Democrat, said
Monday. “They’ve been asked to ad-
dress the issue of bankruptcy in
their plan but not to have that as an
alternative plan,” Mr. Levin said in a
phone interview. “That’s my under-
standing.”

A GM spokesman declined to com-
ment on a bankruptcy plan. People fa-
miliar with the matter have said the
auto maker has been preparing de-
tailed bankruptcy plans and has soft-
ened its previous view that such a fil-
ing wasn’t an option for the com-
pany.

David Axelrod, a senior adviser to
Mr. Obama, declined to rule out gov-
ernment-backed bankruptcy. “We’re
going to need a major restructuring
of these companies,” he said on
NBC’s “Meet the Press.” “How that
restructuring comes is something
that has to be determined.”

Mr. Bloom, a Harvard Business
School graduate who spent 10 years
at investment banks before joining a
team advising the steelworkers
union, is seen as one of the chief ar-
chitects of a consolidation of the
steel industry that has involved
about 35 bankruptcies over several
decades. He is known as a blunt com-
municator. The voice-mail greeting

on his office and cellphone is simply,
“Hi, it’s Ron, you know the drill.”

Late Monday, Mr. Bloom declined
by email to comment.

Under Mr. Bloom’s guidance, the
United Steelworkers gave up pay, job
security and benefits in a bid to help
the industry recover. In some cases,
thousands of steelworker jobs were
lost when union leadership agreed
to large-scale reductions in restruc-
tured companies. Mr. Bloom also ne-
gotiated benefits for union members
and retirees that kicked in once re-
configured steel companies became
profitable.

Such solutions could also come
into play at the auto makers. Wilbur
Ross, a billionaire investor who
worked closely with Mr. Bloom in re-
structuring the steel industry, cred-
its him with being tough on compa-
nies without being destructive. He
“probably saved the jobs of 100,000
steelworkers,” Mr. Ross said, while
also saying Mr. Bloom “negotiated a
totally differentcontract thatsimpli-
fied work rules” and other union pro-
visions.

Alan Reuther, the UAW’s legisla-
tive director, said the union doesn’t
believe Mr. Bloom’s appointment in-
creases the chances that auto mak-
ers will seek bankruptcy protection.
Mr. Reuther lauded the choice of Mr.
Bloom, calling him a “very bright, tal-
ented person with a lot of experience
about restructuring.”

People familiar with the matter
said Mr. Bloom is expected to lean
heavily on the NEC’s Ms. Farrell, as
well as Centerbridge Capital’s
Stephen Girsky, a key adviser for
UAW President Ron Gettelfinger.
 —Deborah Solomon,

Kris Maher, Matthew Dolan
and Jonathan Weisman

contributed to this article.
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German economic mood
rose sharply in February
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Russian leaders’ ratings fall
Putin and Medvedev
see slide as economy
faces a bigger slump

By Roman Kessler

The economic mood of German fi-
nancial analysts in February showed
its strongest increase since mid-1993,
a survey from the Center for Euro-
pean Economic Research showed
Tuesday. The rise in optimism is con-
nected to hopes that expansive mone-
tary policy and a massive fiscal stimu-
lus will help put Germany’s economy
back on track.

“We expect the economic slump
to hit bottom in the first quarter of
2009,” ZEW Economist Matthias
Köhler said. “The consumption cli-
mate in Germany is quite good and
stable, boosted by low inflation fig-
ures.”

The think tank’s economic expec-
tations index for the six months
ahead stood at minus 5.8, a signifi-
cant improvement from January’s mi-
nus 31.0 and its fourth increase in a
row.

The European Central Bank still
has room to cut its key interest rate
by half a percentage point to 1.5% in
March, Dresdner Kleinwort Econo-
mist Rainer Guntermann said. The
vast majority of ZEW’s 310 survey re-
spondents expect the inflation rate to
decline strongly in the six months to
come, which provides the ECB with
some leeway.

But analysts said the rise has to be
taken with a pinch of salt. While
ZEW’s measure of expectations for
the future improved, the survey’s par-
ticipants’ assessment for current con-
ditions continued to deteriorate, aver-
aging minus 86.2 points in February
from minus 77.1 points in January.

“The main reason for the rise in

the level of expectations probably
still lies precisely in the increasingly
poor view of the current economic sit-
uation,” Commerzbank Chief Econo-
mist Jörg Krämer said. Germany re-
ported Friday that slumping machin-
ery investment and nose-diving ex-
ports in the three months to Dec. 31
led to a 2.1% quarterly decline in real
GDP.

The euro-zone trade deficit nar-
rowed in December, as imports of oil
became less expensive, although the
value of exports also fell, data
showed.

The 15 countries that made up the
euro zone in December before Slova-
kia joined posted a combined deficit
in their trade in goods of Œ700 million
($880 million) after a revised Œ5.8 bil-
lion deficit in November and Œ3.9 bil-
lion shortfall in December 2007. The
data showed euro-zone exports fell
2% on the year in December to Œ113.8
billion, while imports dropped 5% to
Œ114.5 billion.

In the U.K., which isn’t part of the
euro zone, consumer-price inflation
eased only slightly in January, as a
record drop in fuel and lubricant
costs was offset by higher core
prices, according to data from the Of-
fice for National Statistics. The an-
nual consumer-price index fell 0.7%
on the month and rose 3.0% on the
year in January—its lowest since
March 2008.

By Andrew Osborn

MOSCOW—The Russian govern-
ment warned that the recession will
be much deeper this year than ex-
pected amid the first signs that the
widening crisis is beginning to dent
the once-bulletproof popularity of
Prime Minister Vladimir Putin and
President Dmitry Medvedev.

Combined with a sharp drop in
the price of oil in the U.S., the bliz-
zard of bad news sent the ruble
more than 2% lower as shares on the
country’s two main stock exchanges
tumbled 9.4%, the most in almost
five weeks, prompting regulators to
temporarily halt trading.

As economic pain has spread fur-
ther and deeper into the real econ-
omy, idling factories and putting
hundreds of thousands of Russians
out of work, the government has be-
gun to talk about the crisis with
greater realism. President
Medvedev for example addressed
the nation on Sunday in the first of a
series of crisis-related fireside
chats and used unusually plain lan-
guage.

The government’s message is
that things are going to get worse be-
fore they get better but that its huge
foreign-currency reserves, of more
than $380 billion, the third largest
in the world, will see it through.

Deputy Economy Minister An-
drei Klepach said Tuesday that the
Russian economy, which has
boomed for the past eight years, will
“probably” contract by 2.2% this
year, a hard landing for an economy
used to 8% growth. He blamed a
sharper-than-expected 14% drop in
investment this year. Previously gov-
ernment officials had predicted the
economy would shrink just 0.2%, a
forecast that independent analysts
said was optimistic, given de-
pressed commodity prices. Mr.
Klepach said inflation will probably
be higher than expected in 2009—as
much as 14%, up from a previously
forecast 13%.

The bleak new forecast followed
grim industrial-production data on
Monday that showed output in Janu-
ary plunged 16% from a year earlier,
the steepest fall in years. Mean-
while, wage arrears, a prime cause
of social unrest in the 1990s, in-
creased by almost 50% last month,
affecting half a million people.

President Medvedev said on
Tuesday that the government will
be forced to make deep cuts in its
budget because of the drop in the
price of oil, Russia’s main export
earner. Officials said that Russia
will run a budget deficit as large as
8% this year and that it will need to
dip into rainy-day money to cover
the shortfall. Mr. Putin described
the 2009 budget changes as an “opti-
mization,” pledging to preserve and
even increase some social spending.

But he said tumbling global oil
prices had halved the oil revenues
the government expected to pour

into the budget. In a further sign of
tighter finances, a senior govern-
ment minister announced—for the
first time—that the Kremlin would
need to reduce the amount it spends
on hosting the showcase Winter
Olympics in Sochi in 2014.

The flurry of negative news came
as data from the Russian Public Opin-
ion Research Center, a state-owned
pollster, showed that the crisis is be-
ginning to take the shine off Messrs.
Putin and Medvedev’s previously
stratospheric poll ratings. The data
showed that the number of people
who approved of Mr. Putin’s work
fell to 74% in February from 81% in
September. The number of people
who approved of Mr. Medvedev’s
performance fell to 69% in February
from 79% in September.

Valery Fyodorov, the polling cen-
ter’s director general, played down
the figures, saying data due out
Wednesday will show less dramatic
declines. He said the lower figures
showed the ratings were returning
to their “normal level” after what he
said was an unusual spike caused by
Russia’s short victorious war
against Georgia last year.

“There’s no particular drop,” he
said. “This is about that earlier eu-
phoria [connected with the war] dis-
appearing.” Pollsters from two
other organizations broadly agreed
with that assessment.

But the worsening economic con-
ditions are showing up in other poll
data. Data from the independent Le-
vada polling center show that the
number of Russians who think
things in the country “are going in
the right direction” plunged to 43%
last month from 61% a year earlier.

LEADING THE NEWS

Banco Santander SA is one of
several banks to have offered its cli-
ents compensation for losses in Ber-
nard L. Madoff’s alleged fraud. A
Leading the News article Tuesday
incorrectly said that Banco
Santander was the only bank to
have done so.

Source: ZEW economic institute  
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fraud based on false promises,” said
SEC enforcement director Linda Th-
omsen in a statement.

Brian Bertsch, a Stanford Finan-
cial spokesman, declined to com-
ment and referred calls to the SEC.

Word of the U.S. charges left
some investors worried that their
money may be lost. As throngs of me-
dia crowded the perimeter of Stan-
ford’s Houston headquarters, inves-
tor Brett Zagone showed up desper-
ate for information. Ms. Zagone said
she feared the worst and wished she
had been more skeptical. She didn’t
disclose the size of her investment.

“Shame on me for not reading
the disclosure statements,” Ms.
Zagone said. “I believed what I
heard.”

At the Bank of Antigua, which is
also controlled by Mr. Stanford but
isn’t directly involved in the SEC’s
accusations, a huge crowd formed of
people seeking to withdraw money.

Mr. Stanford and his companies

claimed to have received double-
digit returns on investments for the
past 15 years, but the returns were
“improbable” and unsubstantiated,
according to the SEC.

The SEC said it won a temporary
restraining order freezing the as-
sets of Mr. Stanford as well as Stan-
ford International Bank and two
other related companies. The
agency also sent in a receiver, who
will be responsible for returning as-
sets to investors.

Stanford International Bank sold
about $8 billion of the certificates of
deposit, the SEC said. It also ac-
cused Stanford group companies of
fraud connected with the sale of a
mutual-fund program with reported
assets of more than $1.2 billion.

The SEC said Stanford Interna-
tional Bank suffered losses in the al-
leged Madoff fraud, contradicting
its assurances to its investors that it
had no direct or indirect exposure.
According to the SEC, Messrs. Stan-
ford and Davis were told on Dec. 15

that the bank had a loss of roughly
$400,000 based on indirect expo-
sure to Mr. Madoff.

In the U.S., Mr. Stanford is per-
haps best known as the sponsor of
the Stanford St. Jude Championship
golf tournament in Memphis. Over-
seas, he is a major cricket sponsor,
pouring money into tournaments.

At the Houston headquarters of
Stanford group companies, U.S. mar-
shals and other officials arrived in a
fleet of Chevy Suburbans and GMC
pickup trucks with tinted windows
as early as 9 a.m. Central time, ac-
cording to witnesses.

Agents quickly secured all en-
trances and exits to two buildings,
both carrying Stanford Financial
Services signs: one four-story build-
ing at 5050 Westheimer Road that
appeared to be the main headquar-
ters, and another 20-story building
across the street at 5051 Westhe-
imer Road. Dozens of workers inside
the headquarters building were
herded into glassed-in offices on the

ground floor, where they appeared
to be sequestered.

Federal agents cordoned the
buildings, and some agents were
posted on the roofs of nearby build-
ings with a view of the area. Agents
declined to comment.

Wallis Marsh, who works for an
oil company in a neighboring build-
ing, came over to the building when
he saw law-enforcement agents
gathering there. “They didn’t come
in with guns blazing, but as you can
see, they have a big presence,” he
said, pointing to the agents.

The SEC complaint suggests that
Mr. Stanford may have difficulties
connected to the downturn in the
real-estate market. The “black box”
portion of the bank’s portfolio “al-
ways had real-estate investments in
it,” Stanford group official Laura
Pendergast-Holt told the SEC, ac-
cording to the complaint. Ms. Pen-
dergast-Holt couldn’t be reached
for comment.

Securities filings and real-estate

records show that Stanford Interna-
tional Bank had significant expo-
sure to the real-estate market in
Florida, which has endured a steep
decline. Stanford made loans to a se-
ries of Florida real-estate compa-
nies affiliated with a development
in Orlando called Tierra del Sol,
state records show.

Tierra del Sol, which is not com-
pleted, was being built by a firm
called American Leisure Group Ltd.
that traded on the London Stock Ex-
change until December, when it was
delisted. Executives at the company
didn’t respond to multiple requests
for comment.

Some Europeans who bought
units in the Tierra del Sol develop-
ment are now pursuing lawsuits
against it in an effort to get their
money back, according to their law-
yer Kevin Burke of London and to
court records in Florida.
 —Glenn R. Simpson

and Evan Perez
contributed to this article.
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China and Russia sign energy-cooperation agreement

Eastern Europe shakes Western banks, currencies

SEC charges Stanford with $8 billion fraud, raids group offices

FROM PAGE ONE

companies could enable Beijing to
use the added clout to serve its na-
tional interests, such as by forcing
down commodities prices. The Chi-
nese companies say their invest-
ments are driven by business, not po-
litical, considerations.

Meanwhile, debt-laden resource
companies in Australia and else-
where need investment as commod-
ity prices continue their slump. “Re-
alistically, there’s nowhere to go but
China,” says Charles Freeman, chair
in China studies at the Center for
Strategic and International Studies
in Washington and a former assis-
tant U.S. trade representative. Now
“the commodities world needs
China more than ever,” he says.

In Tuesday’s deal, state-owned
OAO Rosneft, Russia’s biggest oil
producer, and OAO Transneft, its oil
pipeline operator, will split the $25
billion in loans from China Develop-
ment Bank, according to a Tran-
sneft spokesman. In exchange, Rus-
sia will provide China with an addi-
tional 15 million metric tons of
crude oil a year, the spokesman and
another person familiar with the
deal said.

That supply deal—which repre-
sents about 300,000 barrels a day,
or nearly 10% of China’s current vol-
ume of oil imports—is to last 20
years, one person familiar with the
deal said. Details on the credit facil-
ity and the price China will pay for
the oil weren’t disclosed.

China Development, a govern-
ment-controlled lender that has
been the major source of financing
for China’s resources push, declined
to comment. The official Xinhua
news agency said China and Russia
signed pacts Tuesday, including a
long-term oil-trading deal and a “fi-
nance scheme” involving China De-
velopment. It didn’t specify the
amount of financing. Xinhua said
the signing ceremony was presided
over by Chinese Vice Premier Wang
Qishan and Russian Deputy Prime
Minister Igor Sechin, who is also
chairman of state-controlled Ros-
neft.

Tuesday’s deal follows exten-
sive negotiations. China and Russia
have been discussing a cross-bor-
der pipeline for crude oil for about
a decade, but weren’t able to final-
ize a deal, in part because demand
for Russia’s oil was ample and its

companies enjoyed easy access to
credit.

Now, the credit crisis and the de-
cline in global demand have turned
the oil industry into a buyer’s mar-
ket. Russia wants to secure custom-
ers and find a counterbalance to its
dependence on Western Europe.
Its crude-oil production fell in
2008 for the first time in 10 years.
The loan from China Development
will allow Rosneft to invest in its
relatively undeveloped East Sibe-
rian fields and refineries. Part of
the funds also will be used to build
a pipeline from Siberian oil fields
to Chinese refineries.

The new oil-supply deal is in addi-
tion to the crude oil Russia already
exports to China via other routes, in-
cluding by rail through Mongolia, ac-
cording to someone familiar with
the deal. In 2008, Russia exported
11.64 million tons of crude to China,
equivalent to 233,000 barrels a day,
down nearly 20% from the previous
year.

China, the world’s second-big-
gest oil consumer after the U.S., is ea-
ger to expand its access to Russian
oil as part of its strategy to lessen its
dependence on Middle Eastern oil.

China imports about half of the oil it
uses, much through strategically vul-
nerable shipping routes. A pipeline
deal offers China a secure and more
stable supply.

China is suffering from the cur-
rent global downturn, but its econ-
omy continues to grow—gross do-
mestic product expanded 9% last
year, down from 13% in 2007. Chi-
nese officials are betting that con-
tinued urbanization and industri-
alization in the world’s most popu-
lous nation will mean increased de-
mand for vast amounts of energy
and raw materials in the future.
China’s financial institutions have
been relatively insulated from the
toxic assets that have crippled
many other global banks, giving it
the resources to fund big deals.

Some analysts say China’s invest-
ment in overseas resource assets
should be seen as beneficial for
other global consumers. “In our
view, if China is going to be a big con-
sumer, it’s better that China be in-
vesting in adding new capacity to
world oil supplies,” says Daniel Yer-
gin, chairman of Cambridge Energy
Research Associates.

Still, the close relationship be-

tween China’s big commodities com-
panies and its government has
fueled concerns among some for-
eign politicians about the raft of re-
cent resources deals by China Inc.

In Australia, the Australian
Greens, which holds the balance of
power with other minor parties in
the country’s upper house of Parlia-
ment, on Tuesday called for the gov-
ernment to refer decisions on the
OZ Minerals and Rio Tinto deals to
the Parliament for debate and ap-
proval. Currently, Australia’s for-
eign investment rules require ap-
proval only from the treasurer, not
from Parliament.

“There is no way the Communist
autocrats in Beijing would allow an
Australian company to buy control
of an equivalent Chinese resource,”
Greens leader Sen. Bob Brown said
in a statement. “It is hazardous for
our open and democratic nation to
have the Beijing dictatorship, which
forcefully suppresses democracies,
take control of these companies and
our resources.”
 —Jacob Gronholt-Pedersen

in Moscow, and Rick Carew
and Carlos Tejada in Hong Kong

contributed to this article.
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raising the prospect of widespread
defaults on foreign-currency loans
taken out by businesses and individ-
uals. Those problems in turn are boo-
meranging back to the Western
banks that carved out a niche in East-
ern Europe and invested heavily in
subsidiaries there.

Austria-based banks, for exam-
ple, had some Œ278 billion in expo-
sure to emerging Europe, according
to September statistics from Bank
for International Settlements. That
total represents nearly two-thirds
of Austria’s gross domestic product.

Shares in Austria’s Raiffeisen In-
ternational Bank-Holding and Erste
Group Bank AG fell 8.3% and 7.5% on
Tuesday, respectively. Also hit were
Belgium’s KBC Group, whose shares
slid Œ1.11, or 10%, to Œeuros in mid-
day trading, and France’s Societe
Generale SA, off 8.6%. SocGen
bought Prague-based Komercni
Banka AS in 2001.

“To us this looks like a market
meltdown on the same scale as oc-
curred during the Asian crisis of
1997” that began with the devalua-
tion of the Thai baht, said Lars Chris-
tensen, chief analyst at Denmark’s
Danske Bank Group, in a research
note Tuesday. Mr. Christensen wrote
a paper in 2006 accurately predicting
the eventual meltdown in Iceland.

“No currency in the region will
be unaffected by this. Doubtless the
markets have decided that the [Cen-
tral and Eastern Europe] region is
the subprime area of Europe and
now everyone is running for the
door,” the note said.

The Moody’s report said parent
banks might now reduce support for
subsidiaries in Eastern Europe, a
move that could further hit growth.
In late January, the Institute of Inter-
national Finance, an association of
the world’s largest banks, said the
volume of capital flowing into
emerging European economies is ex-

pected to fall to just $30 billion in
2009, from $254 billion in 2008.

Italy’s UniCredit SpA, which was
down ŒEUR0.07, or 5.5% at Œ1.15 on
Tuesday, said fears of imminent disas-
ter are overplayed, however. “We
won't come short on our funding to
Central and Eastern European subsid-
iaries,” said Federico Ghizzoni, who
runs UniCredit’s emerging-markets
division. UniCredit's 2008 profit in
central and eastern Europe, to be re-
leased with group results next month,
was above target, he said, suggesting
that help from the International Mon-
etary Fund or the European Central
Bank would likely stem excessive and
damaging currency drops.

Meanwhile, the Moody’s report
also spilled over to the government
bond markets, where investors al-
ready were steadily demanding ever-
higher yield premiums to hold debt
issued by countries other than Ger-
many. The yield premium for
10-year Austrian bonds widened to

1.27 percentage point, from 1.17 per-
centage point Monday.

Currency fluctuations are partic-
ularly worrying for Western banks
operating in Eastern Europe, be-
cause they have aggressively lent
money in the region tied to curren-
cies such as the euro and Swiss
franc. The interest rates on those
loans were more attractive to con-
sumers and businesses than those
for local currency loans. But as the
zloty, forint and other currencies
weaken they become more expen-
sive for East Europeans to pay back,
increasing the risk of defaults.

The forint slipped 1% Tuesday to
306 against the euro after dropping
to a record low of 309.2 in early trad-
ing, while the zloty and Czech ko-
runa each fell 0.9% during the day
against the euro, itself down 1.2%
against the U.S. dollar amid fears
that Western European economic
woes will be exacerbated by those
on its Eastern flank.

Polish Prime Minister Donald Tusk
intervened strongly later Tuesday to
put a floor under the zloty, telling re-
porters his government would use Eu-
ropeanUnion fundsto support thecur-
rency, down almost a third against the
euro and close to half against the dol-
lar since August, if the Polish currency
fell below 5 to the euro. The zloty
traded up almost 1.5%, at 4.86 against
the euro from 4.92, immediately after
Mr. Tusk’s comments.

Austria has begun pushing for an
EU aid package to help banks in Cen-
tral and Eastern Europe, arguing
that an economic collapse in these
countries would hit financial sys-
tems and exporters in the West. It
isn’t clear, however, how successful
they’ll be in securing extra funds, es-
pecially for countries such as
Ukraine that aren’t in the EU.

 —Carrick Mollenkamp, Chris
Emsden and David McQuaid

contributed to this article.
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Somalia’s new leader says peace will take a year
Ahmed asks groups
such as Al Shabab
to disarm, heal rifts

By Sarah Childress

DJIBOUTI, Djibouti—Somalia’s
new president, Sheikh Sharif Sheik
Ahmed, gave an optimistic but gen-
eral forecast for peace in his nation,
saying it would take about a year to
reconcile political factions and re-
store stability to the war-torn coun-
try.

In his first interview with a West-
ern publication since his election,
Mr. Ahmed rejected extremism and
said he would need international
help to rebuild Somalia after nearly
two decades of clan-based violence,
political upheaval and lawlessness.
The 44-year-old schoolteacher-
turned-politician was elected by par-
liament last month, and this week
plans to select his cabinet.

President Ahmed’s biggest chal-
lenge will be to confront the militant
group Al Shabab. The group was la-
beled a terrorist organization by the

U.S. last year and is now the most
powerful force in Somalia. Al Sha-
bab was part of Mr. Ahmed’s previ-
ous government, which was in
power between June and December
2006.

Mr. Ahmed said Monday that nei-
ther he nor his government had com-
municated directly with Al Shabab.
Instead, he said he had made a pub-
lic appeal to all groups to lay down
their arms and participate in rebuild-
ing the country.

“If they agree to a dialogue, they
are in, whatever their past positions
were,” he said, speaking through a
translator during the interview. “If
they are against dialogue, there is no
way we can deal with them, except
to be harsh.” He added that “it’s
upon them whether they want to ac-
cept or reject it.”

Al Shabab gained popularity by
opposing the Ethiopian invasion of
Somalia, and used the support to
push a hard-line strain of Shariah, or
Islamic law, that most Somalis, in-
cluding Mr. Ahmed, have de-
nounced. The group currently occu-
pies much of south-central Somalia,
including the port city of Kismayo as
well as Baidoa, the seat of the So-

mali parliament.
Security is so tenuous that the

government of Somalia has been liv-
ing in neighboring Djibouti for the
past month. Mr. Ahmed has been
staying in one of the Djiboutian pres-
ident’s guest houses.

The president, who is slight and
soft-spoken, wore a gray pin-striped
suit and an embroidered traditional
Muslim cap during the interview. Al-
though appearing weary from a long
day of meetings, he seemed focused
and determined while discussing the
problems his country faces.

So far, Mr. Ahmed said, no mem-
bers of Al Shabab have expressed in-
terest in talks. He has won support,
at least for now, from clan leaders
weary of fighting, by declaring a
fresh start. His choice of Omar Ab-
dirashid Ali Sharmarke, a respected
leader from a prominent rival clan
as prime minister, could also go a
long way toward healing rifts.

“Choosing him from another
clan will get us to the next stage,”
Mr. Ahmed said—one that moves be-
yond clan-based politics. “We’ve
chosen him and other officials in the
government … capable people who
can lead the country out of the mess

we’re in right now. Everyone must
feel responsible for restoring peace
in Somalia.”

A unified front against Al Sha-
bab, as well as the extremists’ dwin-
dling public support, could help the
government fend off the group
while building a stronger security

force. In the meantime, Mr. Ahmed
will rely heavily on the presence of
African Union peace-keeping forces.

Mr. Ahmed said he plans to re-
turn within weeks. “Somalia has
been a devastated country for so
long and now we’re building it from
scratch,” he said.

LEADING THE NEWS

Somalia’s new president, Sheikh Sharif Sheik Ahmed, in January. Mr. Ahmed has
called on extremist groups in his country to disarm and help rebuild peace.
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More companies shutter unprofitable units
Buyers aren’t there
for failing businesses
amid credit crisis

By Scott Thurm

Companies have been shedding
workers. Now they’re shuttering divi-
sions.

Japan’s Pioneer Corp. said last
week it would stop making televi-
sions. Home Depot Inc. of the U.S. said
last month it would shut down its
Expo home-design stores. Defense
and aerospace manufacturer Textron
Corp. is closing groups that financed
real-estate deals and agricultural-
product distributors.

The worsening recession is forcing

companies to assess priorities and
make hard choices. They have lost pa-
tiencewithunprofitablebusinesses,in-
cluding ones that just a few months
agowerepromisingorevenprofitable.

The trend can be seen in all kinds
of industries. Swiss bank UBS AG is
closinggroupshandlingrealestate,se-
curitization and U.S. municipal bonds,
among others. Magazine and video-
game publishers are axing struggling
titles. Industrial-gas supplier Praxair
Inc. is closing several service-related
businesses outside the U.S.

In more normal times, companies
rarely close their unwanted busi-
nesses, preferring to sell them, says
Harbir Singh, a professor of manage-
ment at the University of Pennsylva-
nia’s Wharton School. But the credit
crisis is shrinking the pool of potential
buyers, and that leaves fewer options

for companies that want to narrow
their focus.

Asfundingfor dealsdriesup,“com-
panies may be announcing sales and
finding they don’t have buyers,” says
Mr. Singh.

“Everything that is a cash drain in
today’s world, if you can’t get rid of it,
you stop the cash drain,” says Daniel
Stelter,headofthecorporate-develop-
ment practice at Boston Consulting
Group.

Even thriving companies have got-
ten out the pruning shears. In recent
weeks, search-engine giant Google
Inc., which reported profit of $4.2 bil-
lion last year, halted efforts to sell ad-
vertising on U.S. radio stations and in
newspapers and to build a search en-
gine for catalogs.

In the past, private-equity firms
were big buyers of struggling busi-
nesses, aiming to improve operating
performance and resell the assets at a
profit. These days, private-equity
firms have retreated to lick the
wounds of their recent financial
losses. Excluding spinoffs, the value of
deals involving assets or divisions last
year fell 24% to $1.44 trillion, accord-
ing to Dealogic LLC. The plunge was
particularly steep after the credit cri-
sis worsened in the autumn; in the
fourth quarter, the value of global as-
set sales fell 43%.

In 2007, when Home Depot was
looking to get out of its wholesale-dis-

tribution business, the company sold
an 87.5% stake in the unit to three pri-
vate-equity firms, which paid $8.2 bil-
lion. This time, when Home Depot
pulled the plug on Expo. A company
spokesman declined to comment on
whether the retailer considered sell-
ing the home-design unit before an-
nouncing the closure.

The Expo unit, which has 34 stores,
posted sales of $920 million last year,
but had a loss of $50 million, and was
projected to chalk up a loss of $80 mil-
lion this year. By closing the stores,
“we will lower our sales but increase
our operating profit,” Home Depot
Chief Financial Officer Carol Tome
told investors.

At Pioneer, President Susumu Kot-
ani said last week executives “looked
into many options” before deciding to
exit their money-losing TV business,
but ultimately decided they had no
other choice. Pioneer swung to a loss
in the quarter ended Dec. 31 on a 38%
decline in revenue. Its high-end
plasma sets were losing ground to
lower-priced rivals.

Textron’s far-flung finance unit
lost $50 million last year, after posting
a $222 million profit in 2007. Textron
executives expected wider losses this
year.“Ourbusinessmodellargelyblew
up” during the financial crisis, former
ChiefFinancialOfficerTedFrenchtold
investors last month.

In December, Textron said it would
scale back the unit to provide financ-
ing only for buyers of Textron prod-
ucts, which include Cessna airplanes
and Bell helicopters. It hopes to sell
some pieces, but is closing others. A
spokeswoman declines to be specific,
but says the company, which drew
down $3 billion in bank credit lines on
Feb.4,expectsto farebetterby closing
some units instead of selling them.

“We continue to explore all op-
tions that make sense,” she says.
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Even thriving
companies have
gotten out the
pruning shears.

Pioneer President Susumu Kotani last week said company executives saw no
other choice but to shut down the firm’s unprofitable TV-set-production business.
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Daimler CEO Dieter Zetsche at the company’s annual news conference Tuesday.
The German auto maker expects sales and revenue to decline this year.

StatoilHydro’s fourth-quarter net fell 67% as oil prices slipped

By Christoph Rauwald

Daimler AG swung to a fourth-
quarter net loss, slammed by slowing
sales at its core Mercedes-Benz unit
and a big loss on its stake in Chrysler
LLC, and said it expects 2009 earn-
ings to be dented by charges.

Daimler, which also makes eco-
nomical Smart and ultraluxury May-
bach cars, said Tuesday it expects ve-
hicle sales to fall significantly this
year from 2008 and that revenue will
be lower than last year in all divisions.

Sales for the Mercedes-Benz
brand, the world’s No. 2 luxury-car
brand for sales, behind BMW AG, fell
35% last month from a year earlier, to
53,900 cars.

Daimler posted a fourth-quarter
net loss of Œ1.53 billion ($1.97 billion),
compared with a year-earlier net
profit of Œ1.7 billion. Revenue fell 12%
to Œ23.24 billion from Œ26.5 billion.

The company’s remaining stake in
Chrysler cost Daimler Œ2.01 billion in
the quarter, including Œ1.67 billion in
impairments of loans and other as-
sets. Daimler sold an 80.1% stake in

Chryslerto Cerberus Capital Manage-
ment LP in 2007 after Daimler and
Chrysler’s alliance failed to reap the
expected benefits.

Daimler Chief Executive Dieter

Zetsche said he sees “progress” in the
talks with Chrysler and Cerberus over
the sale of the remaining 19.9% stake
in Chrysler, but didn’t elaborate.

The Mercedes-Benz cars unit

posted a Œ359 million loss before in-
terest and taxes for the fourth quar-
ter, compared with a year-earlier
profit of Œ1.43 billion. EBIT at Daim-
ler’s truck unit, the world’s biggest
truck maker by sales, slumped 83%
to Œ86 million.

Daimler shares fell 3.8% in
Frankfurt.

Daimler records a loss as Mercedes sales slow

By Alex MacDonald

LONDON—European steelmak-
ers are bracing for a first quarter
they expect to be even tougher than
the end of last year, with demand still
slack in Europe despite signs it might
be picking up elsewhere.

Steelmakers around the world
have slashed production, cut jobs
and shelved expansion projects as
key customers in the automotive, ap-
pliance and construction industries
continue to curtail their steel orders
amid the global recession.

However, European steel demand
appears to be particularly hard-hit.
While U.S. inventories have fallen to
their lowest level in 15 years and Chi-
nese inventories have fallen enough
to cause domestic steel prices to rise,
European inventories remain com-
paratively high.

“We expect the first quarter to be
the lowest quarter [this year] in
terms of profitability,” said Aditya
Mittal, chief financial officer of Lux-
embourg-based ArcelorMittal, the
world’s largest steelmaker by vol-
ume and revenue.

The three months ended Dec. 31
were the company’s worst quarter
since Arcelor and Mittal merged in
2006, and the company expects the
current quarter to be even tougher,
as steel prices remain low and ship-
ments continue to fall.

Germany’s ThyssenKrupp AG,
Sweden’s SSAB Svenskt Stal AB and

Austria’s Voestalpine AG have also
warned of gloomier days, particu-
larly during the first quarter, as steel
orders from the automotive and con-
struction industries—which account
for 75% of European steel consump-
tion—continue to dwindle.

ArcelorMittal cut global produc-
tion to 55% of capacity in the fourth
quarter from 65% in September, and
expects to operate at 55% to 60% ca-
pacity until steel inventories have
been depleted.

The European Union is the
world’s second-largest steel-produc-
ing region, after China, accounting

for nearly 15% of global steel produc-
tion last year, according to the World
Steel Association. The EU produced
199 million metric tons of steel in
2008, while China produced 502 mil-
lion tons, accounting for 36% of the
world’s total production.

European apparent steel
demand, which includes real
demand from end users and
demand stemming from
stockpiling, fell nearly 21%
in the fourth quarter and is
expected to drop about 29%
in the current quarter—the
steepest drop since the eco-
nomic crisis began to take
its toll on steel demand last
summer.

Steel prices for billet, a
form of semifinished steel product,
plummeted to about $350 a metric
ton in December from a high of more
than $1,200 a metric ton over the sum-
mer. They have been hovering around
$350 a ton since.

Some steelmakers expect the Eu-
ropean market could start to recover
in the second quarter.

ThyssenKrupp said it expects ap-
parent demand to start improving as
steel inventories dwindle, although
it declined to give a full-year profit
forecast, citing lack of visibility in
the market. Prices are also expected
to rise since spot-steel producers
can’t continue producing steel be-
low cost. The company expects a
modest pickup in crude-steel de-

mand next year.
ArcelorMittal’s chief executive,

Lakshmi Mittal, said he expects de-
mand to improve in the second quar-
ter and begin to stage a recovery glo-
bally in the second half, although a

full recovery is still two and
a half years away.

Chinese steel prices have
climbed about 20% this year,
he said. Demand for iron ore,
the key ingredient in the pro-
duction of steel, is finally ris-
ing, he added. Mr. Mittal pre-
dicts that China, the U.S. and
emerging markets such as In-
dia should see a recovery
first, he said, while Africa
and Europe would be last.

Analysts were, however,
more skeptical about whether the Eu-
ropean steel industry faced brighter
days after the first quarter.

“We only expect production to re-
cover to 2008 levels by 2013, despite
growthratesabove the historicaltrend
over the next few years,” Citigroup
saidinanotetoclients.SteelanalystJo-
han Rode at Citigroup said in a note
thatArcelorMittal’s2009“dividendre-
duction, further planned cost savings
and more personnel reductions don’t
support the argument for growth.”

Althoughanalystsand steelmakers
differ about the timing of the recovery,
they agree that it will begin to emerge
once steel inventories have been de-
pleted and fiscal-stimulus packages
around the world begin to kick in.

European steelmakers fret
Tough first quarter is expected as demand remains weak, but recovery might be in sight

By Bernd Radowitz

MADRID—Spanish electricity
company Iberdrola SA slashed its
capital-spending plans for 2009 as it
reported a 49% drop in fourth-quar-
ter net profit, hurt by higher costs.

Iberdrola said its net profit fell to
Œ379.3 million ($488.9 million) from
Œ740.6 million a year earlier. The re-
sults missed analysts’ expectations
for net profit of Œ475 million.

Net revenue rose 21% to Œ7.39 bil-
lion from Œ6.09 billion a year earlier.

The company was weighed
down by rising operating costs af-
ter it acquired U.S. power company
Energy East in September. Operat-
ing costs rose to Œ1.05 billion from
Œ719.4 million.

Earnings were also dented by
the economic downturn in the U.K.,
which depressed power prices
there, and by the devaluation of
the pound and the dollar against
the euro.

Meanwhile, the cost of emis-
sions rights at the company’s Scot-
tish Power subsidiary increased, as
did the cost of fuel. The company
bought part of its fuel supplies be-
fore commodity prices plunged, a
company executive said.

Iberdrola expects to invest Œ4.2
billion this year, down from Œ7.5 bil-
lion last year, Chairman Ignacio
Galán said in a conference call with
analysts.

“The economic and financial en-
vironment will continue to be com-
plex in 2009,” Mr. Galán said. “We
will be more prudent,” he said. The
company doesn’t plan further acqui-
sitions, he said.

Investments in 2008 had been in-
flated by spending on extraordinary
items, such as flue-gas desulfuriza-
tion scrubbers at Scottish Power’s
Longannet coal-fired power plant,
Mr. Galán said.

Iberdrola expects a boost this
year in its renewable-power busi-
ness, thanks to legislative changes
in the U.S. and ambitious renew-
able-energy targets from the Euro-
pean Union, Mr. Galán said. New en-
ergy and economic-stimulus legisla-
tion in the U.S. aims at doubling out-
put from renewable power within
three years. Meanwhile, the EU
aims at reaching 20% of primary en-
ergy consumption from renew-
ables in 2020.

CORPORATE NEWS

Source: the company

Daimler
Net profit/loss, in billions 

-1.5

-1.0

-0.5

0

0.5

1.0

1.5

Œ2.0

4Q3Q2Q1Q4Q
’082007

Iberdrola cuts
spending plans
as profit sinks

The cost of emissions
rights rose at the
company’s Scottish
Power division.

Aditya Mittal

A
ss

oc
ia

te
d 

Pr
es

s

Source: Eurometal

Decreased appetite
Percentage change in European 
apparent steel demand, which 
includes real demand from end 
users and demand stemming from 
stockpiling the metal

3Q
’08 ’09

Estimates

4Q 1Q 2Q 3Q 4Q
-30

-20

-10

0

10%

By Elizabeth Cowley

OSLO—StatoilHydro ASA re-
ported a 67% drop in fourth-quar-
ter net profit, hurt by declines in
oil prices and the Norwegian
krone, and forecast sharply lower
exploration spending for 2009
amid uncertain market conditions.

The Norwegian oil-and-gas com-
pany said net profit for the quarter

decreased to 2.01 billion kroner
($291.5 billion) from 6.15 billion kro-
ner a year earlier, as net foreign-ex-
change losses soared to 22.94 bil-
lion kroner from 987 million kroner.

Revenue rose 2.7% to 149.83 bil-
lion kroner, and operating profit in-
creased 22% to 37.77 billion kroner.

StatoilHydro said its 2009 capi-
tal expenditure, excluding acquisi-
tions, will total 13.5 billion kroner,

down from 17.8 billion kroner last
year.

“The price development for nat-
ural gas is very uncertain due to the
financial turmoil,” the company
said. But Chief Executive Helge
Lund said StatoilHydro is “well po-
sitioned to manage through the glo-
bal economic downturn.”

Equity output rose 3% in the
fourth quarter to 2.023 million bar-

rels of oil equivalent a day, while en-
titlement volumes advanced to
1.857 million barrels of oil equiva-
lent. The difference between the
two is due to production-sharing
agreements at StatoilHydro’s inter-
national assets.

Production costs declined to
36.90 kroner a barrel in 2008 from
44.10 kroner, benefiting from the
merger with Norsk Hydro ASA.

StatoilHydro drilled 79 explora-
tion and appraisal wells and nine
exploration-extension wells in
2008, 48 in Norway and 40 interna-
tionally, of which 41 were discover-
ies. The company’s exploration
spending rose to 5.9 billion kroner
in the fourth quarter from 5.2 bil-
lion kroner a year earlier, because
of higher activity and increased
drilling costs.
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Heart of La Defense in talks with creditors
Paris office owner
works under deadline
on repayment plan

By William Boston

SPECIAL TO THE WSJ
As Europe’s recession hits office

markets, owners of the Coeur De-
fense office complex in Paris and
their creditors are engaged in a
standoff that could leave note hold-
ers big losers.

The Heart of La Defense, the
holding company that effectively
owns the complex, and its creditors
have until April 3 to come up with a
plan to repay Œ1.52 billion ($1.94 bil-
lion) in commercial mortgaged-
backed securities, or CMBS, that
were issued to finance the purchase
of the building in 2007. The Heart is
a special-purpose vehicle that repre-
sents the equity investors. Its own-
ers include former Lehman Broth-
ers Holdings Inc. entities, with
about 71%, and an investment unit
that belongs to General Electric Co.,
which holds some 13%, according to
people familiar with the matter.

The property has been in admin-
istration since Nov. 3, when the
building’s owner filed for protection

from creditors under French bank-
ruptcy law. Under French law, exist-
ing management stays in place but a
court appoints an administrator
who acts like a mediator in negotia-
tions to resolve issues between bor-
rower and lender.

The next court date is April 3,
and if the matter isn’t resolved by
then, the administrator, Christophe
Thevenot, will throw the issue back
to the French courts, said people fa-
miliar with the matter. Under the
terms of the loan, the earliest date
for repayment is 2012. But the court
has the obligation to act in the inter-
est of the borrower as well as the
note holders, and could extend the
deadline for another 10 years.

“If a business plan is not agreed
then the court will impose one,” said
David Martin, head of special ser-
vices at CB Richard Ellis Loan Servic-
ing. Mr. Martin is advising the bond
issuer, the special-purpose vehicle
Windermere XII FCC, which was set
up to securitize the loan.

The battle over the Coeur De-
fense complex, an upscale 39-story
glass office tower in the center of
the Paris La Defense financial dis-
trict, is emblematic of the global fi-
nancial crisis. Purchased by Lehman
Brothers at the height of the prop-
erty boom for Œ2.11 billion, the build-

ing is now caught in a tug of war be-
tween what is left of Lehman Broth-
ers in the wake of its bankruptcy fil-
ing and CMBS investors who are
seeking assurances that their invest-
ment is safe.

None of the parties was willing
to divulge details of the business
plan under discussion. Some of the
issues may center around the fall in
valuation of the Coeur Defense com-
plex, the property’s cash flow and

the devaluation of the CMBS debt.
The most recent valuation of Co-

eur Defense, conducted by Cushman
& Wakefield in September 2008, put
its value at Œ1.77 billion. But office-
building values throughout Europe
have fallen since then.

On the income side, rental in-
come is expected to decline this year
as some leases expire, vacancy rates
rise and the property manager,
Atemi SAS, is forced to offer tenants

discounts to either remain in the
building or rent new office space.

Note holders, meanwhile, are fo-
cusing on the falling valuation of the
debt on the building, which hasn’t
been helped by downgrades by rat-
ings companies Standard & Poor’s,
Moody’s Investors Service and Fitch
Ratings. “The main issue is that the
asset is valued at its best and that
the debt is also valued at its best,”
said Gautier Beurnier, chief invest-
ment officer for Atemi. Mr. Beurnier
is involved in the negotiations and
advises Guy de Boisgrollier, presi-
dent of Heart of La Defense.

The business plan presented to
investors in July 2007 forecast
steady rental income of Œ100 million
a year at Coeur Defense. But that no
longer seems realistic. Even though
supply remains tight in the La De-
fense district, landlords are under
pressure to offer incentives to new
and existing tenants.

The business plan that Coeur
Defense owners are working out
with creditors will explain how the
building will avoid defaulting on
its debt given the expected erosion
of income over the next two years.
This may require that the debt be
restructured.

THE PROPERTY REPORT

Collateral damage
Recession catches up with core Paris
properties. Office yields in prime 
Paris neighborhoods

Source: Cushman & Wakefield
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British Airways finance chief
says cash reserves are falling

Toshiba agrees to acquire
Fujitsu’s hard-drive unit

Insurers put on seatbelts amid crisis

Hotel giant sees more slack
InterContinental net
hurt by write-down;
revenue per room falls

Source: Thomson Reuters Datastream
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By Kaveri

Niththyananthan

LONDON—British Airways
PLC’s cash reserves are declining as
the airline burns through £2.7 mil-
lion ($3.9 million) a day, the compa-
ny’s chief financial officer said in a
weekly internal newsletter.

“We are spending far more than
we are earning and this is deplet-
ing our cash reserves,” said Keith
Williams, the U.K. flag carrier’s fi-
nance chief.

As of Dec. 31, BA had £1.6 billion
of cash and cash equivalents on its
balance sheet, compared with £1.7
billion a year earlier.

“Strong cash reserves are the
lifeblood of any business facing a
turbulent economy,” said Mr. Will-
iams. “We also need to fund our in-
vestment plans, service our debts
and meet our obligations to our
pension schemes.”

A spokesman for BA said the air-
line had no immediate plans to
raise capital to support its deplet-
ing cash reserves. “Raising capital
is an option we look at from time
to time, but there are no plans at
the moment,” he said, but added
that the company “doesn’t rule
out raising cash” altogether in the
future.

Mr. Williams described the air-
line’s outlook for the next 24
months as “bleak.” In January, BA
warned that it expects to post an op-
erating loss of about £150 million

for 2008, after an earlier forecast of
a small profit, reflecting economic
weakness and a fall in the value of
sterling. Roughly 40% of the air-
line’s costs are in dollars, with just
under 10% in euros.

BA’s earnings also have been hit
by depleting demand, particularly
in premium travel, which has come
under pressure as jobs in the finan-

cial sector have been lost and costs
are being cut. The airline gener-
ates about 40% of its corporate rev-
enue from the financial sector,
said Mr. Williams.

“We have already taken a num-
ber of actions, including cutting ca-
pacity, reducing management num-
bers by a third and freezing recruit-
ment,” said the spokesman. “We are
continuing to review every aspect
of the business and have taken fur-
ther steps to preserve cash and re-
duce costs.”

These measures include further
jobs cuts and possibly the consolida-
tion of roles, the spokesman said,
adding that BA has financed aircraft
orders through 2012.

By Michael Carolan

InterContinental Hotels Group
PLC reported a 43% drop in full-
year profit and said the slowdown
deepened in January.

InterContinental, the world’s
largest hotel operator by number
of rooms, said net profit fell to
$262 million in 2008 from $463 mil-
lion in 2007. The earnings were hit
by special items, including a $35
million charge for rebranding the
Holiday Inn chain and a $96 million
write-down of asset values to re-
flect the difficult year ahead.

The company, which also oper-
ates the Crowne Plaza chain, said
profit from continuing operations
rose 13% to $535 million. Revenue
increased 4.7% to $1.85 billion.

“The sharp deterioration that
we reported on last November has
continued into 2009, and we see no
signs of improvement at this
stage,” said Chief Executive An-
drew Cosslett.

Mr. Cosslett said InterContinen-
tal’s large presence in the midscale
market would be a benefit as cus-
tomers trade down. He said the
company hadn’t seen “any material
deterioration” in attrition rates in
its development pipeline, despite
fears that some planned hotels
would fail to be built as developers
struggle to get finance. He cau-
tioned the attrition rate could rise
if debt markets stay closed.

Mr. Cosslett said visibility was
very limited for 2009, with forward
bookings showing no signs of im-
provement.

Revenue per available room—a
key performance indicator for the
industry—fell 6.5% in the fourth
quarter from a year earlier, com-
pared with a rise of 1.6% in the third

quarter and a 4% increase in the
first half. In January, revenue per
available room fell 12%.

“It has been clear for some time
that 2009 will be a challenging
year, and we have taken action to
prepare the business, including
strict management of cash and a
significant reduction in costs,” Mr.
Cosslett said.

The company has already cut
120 managerial positions, trimmed
travel and entertainment expenses
and implemented a salary freeze.

The company said it still plans
to open 400 hotels in 2009 despite
the downturn, after opening 693 in
2008.

Shore Capital analyst Greg
Johnson said the January slow-
down wasn’t as severe as many had
feared, given recent figures from
competitors. Blue Oar analyst Der-
ren Nathan said the InterContinen-
tal’s plans to open more rooms and
rebrand the Holiday Inn chain
would partly offset the market de-
cline.

‘The sharp deterioration that we reported on last November has continued into 2009, and we see no signs of improvement
at this stage,’ said Chief Executive Andrew Cosslett. Above, a porter at the InterContinental Hotel, Park Lane in London.

Legal & General
On the London Stock Exchange
Tuesday’s close: 45.30 pence, up 2.3%
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A spokesman for BA
said the airline has
no immediate plans
to raise capital.

By Bart Koster

And Steve McGrath

U.K. insurer Legal & General
Group PLC and Dutch peer Aegon
NV Tuesday revealed plans to shore
up their capital reserves to help
brace themselves for the financial
crisis as Aegon said it swung to a
fourth-quarter loss.

L&G said it had more than dou-
bled its credit-default reserves to
£1.2 billion ($1.7 billion) to protect it-
self against write-downs. It raised
its credit default assumptions to 1.3
percentage points per year, from 0.3
percentage points previously, equiv-
alent to £650 million before tax, said
the insurer.

“In our judgment these in-
creased reserves are both prudent
and appropriate to cover all reason-
ably foreseeable circumstances,”
L&G said.

The insurer, which invests
heavily in stocks, had seen its shares
fall 8% Monday amid concerns
about its exposure to equity mar-
kets. On Tuesday, Crispin Odey,
founder of the hedge fund Odey As-
set Management Group Ltd., re-
vealed a short position in L&G equiv-
alent to 0.4% of the insurer’s market
capitalization. Odey is the only
hedge fund that has so far reported
a large short position in L&G.

In an attempt to reassure inves-
tors about its capital position,

L&G said Tuesday that, as of Dec.
31, its surplus capital was more
than £1.6 billion, even after shor-
ing up its reserves.

Shares opened sharply higher on
the news, rising 12% in morning trad-
ing before slipping back to close up
2.3%. The stock had fallen more than
40% since the beginning of the year
amid concerns that U.K. insurers,
like banks, will have to shore up
their balance sheets.

L&G’s surplus capital stood at
£2.9 billion last September. At the
time, the company had warned that
a 30% fall in the FTSE 100 stock in-
dex would reduce this to about £2 bil-

lion. It had been scheduled to re-
lease its surplus-capital figure when
it reports results March 25, but said
Monday’s stock-price fall forced it
to come to the market early.

Dutch life insurance and pension
provider Aegon said it expects to
post a fourth-quarter net loss of Œ1.2
billion ($1.5 billion) compared with
a net profit of Œ648 million a year
earlier. The company said difficult
market conditions increased impair-
ments and led it to pump funds into
its capital reserves.

Aegon announced plans to free
up Œ1.5 billion in capital for re-
serves. In the fourth quarter, Aegon
released Œ1 billion in capital.

At the end of 2008, Aegon had
Œ2.9 billion more capital than
needed to maintain a credit rating of
AA, down from Œ3.3 billion at the
end of the third quarter. In October,
the insurer agreed to a Œ3 billion in-
jection from the Dutch state.

Aegon’s core capital stood at
about Œ9.1 billion at year end, with
Œ6.1 billion in shareholder equity
and Œ3 billion from the govern-
ment’s funds. Aegon shares closed
11% lower at Œ3.29 on Tuesday.

Separately, Italy’s Assicurazioni
Generali SpA said its executives are
thinking about buying the 49.6%
stake in Italian insurer Alleanza Ass-
icurazioni SpA it doesn’t control.

 —Robin van Daalen and Marietta
Cauchi contributed to this article.

By Yuzo Yamaguchi

TOKYO—Toshiba Corp. said
that it has agreed to buy Fujitsu
Ltd.’s hard-disk-drive business, in
a deal that will make it the world’s
biggest supplier of one of the most
commonly used drives for laptop
computers.

While neither company speci-
fied a purchase price, Toshiba and
Fujitsu said in a joint statement
that the deal is expected to be
closed by the end of June.

Toshiba is placing its bets on
the growing market for hard-disk
drives as it suffers huge losses
from its slumping chip operations.
Partly because of weakness in that
segment, the company now ex-
pects to post a group net loss of
280 billion yen ($3.05 billion) in
the fiscal year ending in March.

A Fujitsu spokesman said the
acquisition will make Toshiba’s
2.5-inch hard-disk-drive opera-
tions the world’s biggest with a
market share of more than 30%,
surpassing Hitachi Ltd. and West-
ern Digital Corp., which each hold
22%.

The sale is part of Fujitsu’s at-
tempt to move away from hard-
ware operations, such as hard-
disk drives and chips, and focus on
its high-margin software busi-
nesses, such as its system-integra-
tion operations. Fujitsu expects
its hard-disk-drive operations to
lose 25 billion yen on an operating
basis this fiscal year, its second
straight year of losses.

Fujitsu, which will incur a spe-
cial loss by selling the business,
said it now expects to fall even
deeper into the red this fiscal year.
The company now predicts a
group net loss of 50 billion yen,
more than double its previous fore-
cast for a loss of 20 billion yen.

To close the deal, Toshiba will
set up a new company, where it
will hold an 80% stake and Fujitsu
will own the remaining 20%.
Toshiba later will raise its stake to
100%.

Fujitsu also said it will sell its
hard-disk media business to elec-
tronics-components maker Showa
Denko K.K. by the end of June. The
business manufactures aluminum
and glass media for hard-disk
drives. All of its products are sold
to Fujitsu.
 —Kazuhiro Shimamura

contributed to this article.
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Georgia has been plagued by water shortages, including a 2007 drought that
lowered the Lake Allatoona reservoir.

Yet another ‘footprint’ to worry about
U.S. companies
tally hidden sources
of water consumption

How Karmazin miscalculated

By Alexandra Alter

It takes roughly 75 liters of water
to make 500 milliliters of beer, as
much as 500 liters of water to make
a two-liter bottle of soda, and about
1,900 liters , including water used to
grow, dye and process the cotton, to
make a pair of Levi’s stonewashed
jeans.

Though much of that water is re-
plenished through natural cycles, a
handful of companies have started
tracking such “water footprints” as
a growing threat of fresh-water
shortages looms. Some are measur-
ing not just the water used to make
beverages and cool factories, but
also the liters used to grow ingredi-
ents such as cotton, sugar and toma-
toes. The drive, modeled partly on
carbon footprinting, a widely used
measurement of carbon-dioxide
emissions, comes as groundwater re-
serves are being depleted and pol-
luted at unsustainable rates in many
regions. Climate change has caused
glaciers to shrink, eroding vital
sources of fresh water. And growing
global demand for food and energy
is placing even more pressure on di-
minishing supplies.

Two-thirds of the world’s popula-
tion is projected to face water scar-
city by 2025, according to the
United Nations. In the U.S., water
managers in 36 states anticipate
shortages by 2013, a General Ac-
counting Office report shows. Last
year, Georgia lawmakers tried, un-
successfully, to move the state’s bor-
der north so that Georgia could
claim part of the Tennessee River.

Lately, water footprinting has
gained currency among U.S. corpora-
tions seeking to protect agricultural
supply chains and factory opera-
tions from water scarcity. Next
week, representatives from about
100 companies, including Nike Inc.,
PepsiCo Inc., Levi Strauss & Co. and
Starbucks Corp., will gather in Mi-
ami for a summit on calculating and
shrinking corporate water foot-
prints. In December, a coalition of
scientists, companies and develop-
ment agencies launched the Water
Footprint Network, an international
nonprofit helping corporations and
governments measure and manage
their water footprints.

The water-footprint concept was
coined in 2002 by Arjen Hoekstra, a
professor of water management at
University of Twente in the Nether-
lands. Using data from the U.N.’s
Food and Agricultural Organization,
Mr. Hoekstra and others gauged the
water content for making various
products and applied those statis-
tics to people’s consumption pat-
terns to get a rough water footprint
for average individuals and nations.

A new wave of research on “vir-
tual,” or embedded, water has given
companies and governments tools
to track not just the water they con-
sume directly, but also the liters em-
bedded in everything from dish-
washing detergent and Argentine
beef to Spanish oranges and cotton
grown in Pakistan. A cup of coffee
takes roughly 135 liters. A cotton
T-shirt typically takes some 2,660 li-
ters of water to produce. A typical
hamburger takes 2,400 liters of wa-
ter to produce—more than three
times the amount the average Ameri-
can uses every day for drinking,

bathing, washing dishes and flush-
ing toilets. The bulk is used to grow
grain for cattle feed.

A large water footprint isn’t neces-
sarily bad if the product is made in an
area where water is plentiful and well
managed. Almost all of the water that
goes into crops and food production
is returned to the water cycle, either
as evaporated water or in the form of
polluted runoff. But it is temporarily
unavailable for other uses, and may
not be restored to the same aquifer,
lake or river if it comes back as rain-
fall in another region. That poses
problems for water-scarce areas.

Some experts doubt the accuracy
and usefulness of water footprints,
which vary depending on where and
how products are made. Oranges
from Brazil might have a higher wa-
ter footprint than oranges from
Spain, but the Brazilian ones might
be a better choice due to the coun-
try’s rainy climate. “It’s a hard thing
to calculate,” says Peter Gleick, pres-
ident of the Pacific Institute, an Oak-
land, Calif., environmental group.
“Beef grown in the Eastern U.S. has
different water use than beef grown
in Illinois.”

Tallying the water footprints of
manufactured goods can be tenuous
as there are no clear standards for
what a water footprint should mea-
sure. Some companies measure just
water used in factory operations;
others count the liters used to grow
ingredients in their supply chains,
and still others take stock of water
that consumers use to wash clothes
or dishes with their products. Coca-
Cola Co.’s bottling factories use
about four liters of water to make a
two-liter bottle of soda. But that fig-
ure surges to as high as 500 liters of
water per two-liter bottle of soda if
you add the water used to grow in-
gredients such as sugar cane, accord-
ing to an estimate provided to the
company by the World Wildlife
Fund. A Coca-Cola spokeswoman
said the water-footprint figure is
preliminary and may change as the
methodology improves.

“When you try to reduce a com-
plex subject into a single number, the
methodology is so inconsistent and
unreliable that it’s fraught with the
possibility of manipulation and misin-
formation,” says Wayne Balta, vice
president of corporate environmen-
talaffairs and product safetyfor Inter-
national Business Machines Corp.

For many food and beverage com-
panies, calculating water use isn’t
just an attempt at an eco-friendly
makeover. It’s about self-interest. A
Coca-Cola bottling plant was shut-
tered in south India in 2004 after resi-

dents claimed it depleted and pol-
luted local water supplies. SABMiller
PLC—whose brands include Miller
Lite, Peroni and Pilsner Urquell—in-
vested in water-purification technol-
ogy for its factory in Dar es Salaam,
Tanzania, where overuse of ground-
water by industries has caused fresh
aquifers to grow increasingly salty.

SABMiller’s executives started to
worry about the company’s water
footprint in August 2007. The World
Business Council for Sustainable De-
velopment had just released its on-
line “global water tool,” which let
companies enter the GPS coordi-

nates of their factory sites to identify
hot spots where water scarcity over-
laps with operations or agricultural
supply chains. SABMiller’s results
were alarming: About 30 sites, in-
cluding factories in South Africa, In-
dia and Peru, were shown as vulnera-
ble to future water shortages, says
Andy Wales, SABMiller’s director of
sustainable development.

The company decided to tackle
its footprint in South Africa—a wa-
ter-scarce country where more than
five million people lack access to
safe drinking water—with hopes of
replicating the project elsewhere.
South Africa breweries produce 17%
of SABMiller’s beer. The company
hired environmental consultancy
URS Corp. to trace how much water
was used in steps from growing
hops to rinsing bottles, and made
the WWF an independent adviser.

The study showed that 95% of
the company’s water footprint is
from growing agricultural ingredi-
ents. The water used to grow barley,
maize and hops, as well as what’s
used in factories, totalled about 155
liters per liter of beer.

The findings led SABMiller to fo-
cus on water-scarce regions, includ-
ing Gouritz—a coastal area where its
suppliers grow hops, barley and other
ingredients and where water supplies
are diminishing. SABMiller is examin-
ing more-efficient irrigation technol-
ogy for sugar and barley farms there.

Conservationists are divided over
whether water footprinting will trans-
late into meaningful conservation ef-
forts. “Footprinting has its place, but

it’s not a panacea,” says Nick Hep-
worth, director of Water Witness In-
ternational, a nonprofit advocacy
group. Companies may feel better by
calculating their footprints, he says,
“but at the end of the day there’s still a
need for an objective audit.”

Despite the challenges, water foot-
printing is poised to grow. Unilever
PLC, which owns 400 food and house-
hold brands, estimates it saved about
$26 million by reducing water waste
in factories from 2001 to 2007. Re-
cently, the company has started re-
ducing water used to grow ingredi-
ents for its Lipton Tea and Ragu to-
mato sauce by using drip irrigation to
grow black tea in Tanzania and toma-
toes in California. Such efforts could
have a significant impact: Unilever
buys 7% of the world’s tomatoes, and
12% of all commercial black tea.

Water-management experts
have begun to build models for “wa-
ter offset” projects so beverage com-
panies and other heavy users can
soften their impact by funding wa-
ter-sanitation and -conservation
work. PepsiCo recently piloted a pro-
gram to help rice farmers cultivat-
ing 1,600 hectares in India switch
from flood irrigation to direct seed-
ing, a planting method that requires
less water and makes crops more
drought-resilient.

“Three billion more people are
going to be on this planet [by
2050],” says Stuart Orr, manager of
WWF’s Freshwater Footprint
Project. “Somehow, we’re going to
have to use the same amount of wa-
ter we use today.”

By Sarah McBride

Mel Karmazin has faced numer-
ous struggles as the head of Sirius
XM Radio Inc., but it was one badly
timed move last year that ultimately
left his company exposed.

On Tuesday, John Malone’s Lib-
erty Media Corp. agreed to invest
$530 million in the form of loans, in-
cluding $250 million immediately,
in exchange for Sirius stock and
seats on the board of the embattled
satellite-radio operator.

The investment delays for now
the day of reckoning over the compa-
ny’s debt. The more than $3 billion
Sirius has coming due over the
years—and in particular the $175
million that matured Tuesday—had
led to Sirius’s vulnerability and the
need to bring in an investor.

Last summer, after the long-
awaited merger of Sirius with rival
XM was finally completed, Mr. Kar-
mazin needed to refinance more
than $1 billion in debt that the com-
bined company needed to pay off in
2009. But the 65-year-old chairman
decided to hold off. The refinancing
terms available, he said during an in-
terview in early September, were
“ugly” and he was under “no pres-
sure” to get it done immediately.

Not long after he made those re-
marks, credit markets froze, making
refinancing even more challenging.
As the economy faltered, so did Sir-
ius XM’s prospects. The company
lacked the means to pay off a $300
million bond that was coming due
on Feb. 17, and had to resort to cut-
ting deals one by one with investors,
gradually taking the outstanding
amount down to $175 million.

The looming deadline provided
an opportunity for Charles Ergen,
who controls Dish Network Corp.

and EchoStar Corp. Earlier this
month, he stepped in and bought the
bulk of the remaining $175 million of
the bond, on top of some convertible
notes maturing in December. He
came in at the 11th hour, striking a
deal with a major hedge-fund bond-
holder at the start of the month, just
as its lawyers and accountants were
putting the final touches on an agree-
ment with Sirius, a person
familiar with the matter
says. The idea was to use
the debt to force Sirius into
an agreement with Mr. Er-
gen.

But rival Liberty Media
didn’t want to give Mr. Er-
gen the upper hand, and it
too entered talks with Sir-
ius. The deal with Liberty al-
lows Sirius to escape a
bankruptcy filing now, al-
though it might still face a
liquidity crunch later in the year
when other debt comes due.

Mr. Karmazin’s financial miscal-
culation is an odd coda to a career in
which he often displayed acute tim-
ing. When he was running Infinity
Broadcasting, which built up a col-
lection of big-city radio stations, he
took the company public in 1986, pri-
vate in 1988 and public again in
1992, amassing a fortune in the pro-
cess. When Westinghouse, now
known as CBS, bought Infinity in
1996 for $3.9 billion, Mr. Karmazin,
who held seven million Infinity
shares, became Westinghouse’s larg-
est individual stockholder.

As part of the deal with Westing-
house, Mr. Karmazin stayed on as
head of the combined company’s ra-
dio and outdoor assets. By the time
Viacom Inc. bought CBS in 2000, Mr.
Karmazin had ousted the man who
hired him, CBS Chief Executive

Michael Jordan, and was running the
whole company. In 2001, he became
president of Viacom.

But Mr. Karmazin repeatedly
clashed with Viacom’s chief, Sum-
ner Redstone, and he quit in 2004.

That same year, Mr. Karmazin
said he was joining Sirius Satellite Ra-
dio, where he also became a major
shareholder. At the time, the com-

pany was a scrappy No. 2 be-
hind XM Satellite Radio
Holdings Inc.

When Mr. Karmazin
joined, the company’s reve-
nue was $66.9 million, and
it had 662,000 subscribers,
far behind XM’s 2.5 million.
A year later, Mr. Karmazin
had boosted revenue to
$242 million and subscrib-
ers to 3.3 million. He made
bold programming moves,
such as luring Nascar away

from XM. And he personally invested
in the company, spending some $21.5
million of his own money buying
stock over time, on top of stock that
came as part of his compensation.

Growth didn’t come fast enough
at either satellite-radio company to
satisfy investors, though. A merger
was announced in 2007. It took regu-
lators 17 months to approve the deal,
during which time both companies’
stocks languished and subscriber
growth slowed. When the transac-
tion closed last July, Sirius stock was
trading at $1.58. Midafternoon Tues-
day, it was trading at 17 cents a share,
up 57%.

Now, Mr. Karmazin’s prospects
seem bleaker. The recession in gen-
eral and poor car sales in particular
have stunted Sirius’s subscriber
growth and crippled its plans for ex-
pansion.  —Matthew Karnitschnig

contributed to this article.

Mel Karmazin
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Ikea sees opportunity in slump
Home-décor retailer
emphasizes value
in store opening plans

Teva Pharmaceuticals posts
loss on hefty write-down

By Jeffrey McCracken

And Tamara Audi

Trump Entertainment Resorts
Inc., Donald Trump’s casino group,
Tuesday filed for protection from
its creditors under Chapter 11 of the
U.S. bankruptcy code.

The company’s board authorized
the filing late Monday night, said
people familiar with the
matter, after deciding
that the Atlantic City, N.J.,
casino operator would oth-
erwise be forced into bank-
ruptcy involuntarily by
bondholders.

The filing marks the
third appearance in bank-
ruptcy court for Trump En-
tertainment, which most
recently emerged from
bankruptcy in 2005.

The company did not
request debtor-in-posses-
sion financing to operate during its
restructuring and said it would con-
tinue to run as normal.

The filing follows months of ne-
gotiations between Mr. Trump and
his casino’s bondholders, who had
given the company several waivers
to delay an interest payment due
late last year.

Mr. Trump, founder of the com-
pany, resigned as chairman of the
board late Friday night, saying he
disagreed with the actions of bond-
holders, many of which backed the
casino when it exited bankruptcy
last time. His daughter, Ivanka
Trump, also resigned from the
board.

Mr. Trump holds 28% of the com-
pany’s stock, according to a recent
filing. In midday trading Tuesday,
shares of Trump Entertainment Re-
sorts were down 41% to 14 cents on
the Nasdaq Stock Market.

“Some time ago, I made an offer
to buy the company in the hopes
that I might be able to reverse its for-
tunes, but the bondholders turned
me down,” Mr. Trump said in a state-
ment.

“These are very tough times in
Atlantic City. Almost every com-

pany is in serious financial trouble.
Despite this, I will be watching
closely and at some point in the fu-
ture, I hope to return,” Mr. Trump
said.

His resignation gave the board
confidence to file for bankruptcy,
said people familiar with the matter.
Directors concluded that he had
“abandoned his partnership inter-

est, and they didn’t need his
consent to act,” one of these
people said. Mr. Trump ap-
pointed some members of
the board.

Trump Entertainment
missed a recent bond pay-
ment of $53 million, saying
it needed to conserve cash.
The latest waiver from bond-
holders expired Tuesday
morning.

The casino operator isn’t
related to Mr. Trump’s real-
estate holdings in New York,

Chicago and elsewhere. But the casi-
nos can continue to use Mr. Trump’s
name, despite his departure and
bankruptcy proceedings.

The company operates the
Trump Taj Mahal Casino Resort and
Trump Plaza Hotel & Casino on At-
lantic City’s Boardwalk, and the
Trump Marina Hotel Casino in Atlan-
tic City’s Marina District. It agreed
to sell Trump Marina Hotel Casino
this past May but the deal still
hasn’t closed.

Representatives for Trump En-
tertainment declined to comment.

Trump Entertainment, which op-
erates three casinos, has a total of
$1.25 billion in bond debt. It also has
about $500 million in bank debt.

Most of the casino industry is la-
boring under heavy debt, as consum-
ers have cut back on casino visits
and spending in the past year. Major
casino companies like Harrah’s En-
tertainment Inc., MGM Mirage and
Las Vegas Sands Corp. have been
forced to sell properties at big dis-
counts, cut thousands of jobs and
halt planned development. At least
one operator, Station Casinos Inc., is
contemplating bankruptcy protec-
tion.

Trump Entertainment
enters bankruptcy filing
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Ikea expects its brand of value-oriented furniture to appeal even more broadly
during the recession. Above, an Ikea store in New York that opened last year.

Donald Trump

By Kerry Grace

Wal-Mart Stores Inc.’s fiscal
fourth-quarter profit fell 7.4% on
costs from wage-lawsuit settle-
ments and weak international re-
sults reflecting the strong dollar.
Earnings from its main U.S. retail op-
erations rose.

The world’s largest retailer of-
fered an optimistic outlook for the
year, and said it is resuming a stock
repurchase program that was sus-
pended last quarter.

“Our performance relative to
competitors was exceptionally
strong in the fourth quarter and
throughout the year. We expect this
momentum to continue,” said new
Chief Executive Mike Duke, who suc-
ceeded Lee Scott on Feb. 1.

The company Tuesday forecast
per-share earnings of 72 cents to 77
cents for the fiscal first quarter and
$3.45 to $3.60 for the year, an about
2% to 6% increase over last year..

Wal-Mart has been faring better
than most retailers, benefiting from
its low-price reputation as shoppers
curtail discretionary purchases and
seek bargains.

For the quarter ended Jan. 31,
Wal-Mart posted net income of
$3.79 billion, or 96 cents a share,
down from $4.1 billion, or $1.02 a
share, a year earlier. The company

last month had pegged earnings
from continuing operations at be-
tween 91 cents and 94 cents a share.

The company said earnings
would have improved year over year
without the litigation settlement
charge and the effect of unfavorable
currency exchange rates.

Sales rose 1.7% to $108 billion.
Excluding fuel, sales at U.S.

stores open at least a year rose 2.8%
in the quarter, up 2.8% at namesake
stores and 2.5% at the Sam’s Club
warehouse chain. After a lackluster
December, Wal-Mart’s U.S. sales per-
formance rebounded in January.

Earnings at Wal-Mart U.S. stores
rose 2.2% and Sam’s Club profits fell
3.8%. Meanwhile, international
sales declined 8.4%, hurt by the
stronger dollar, and profit slid 14%.

Goldman Sachs Group said Wal-
Mart’s gross margins were better
than expected and called its inven-
tory control “impressive.”

Wal-Mart this month said it
would stop providing monthly sales
forecasts and provide projections
only on a quarterly basis. It is target-
ing 1% to 3% growth in same-store
sales for the fiscal first quarter.

Lawsuit costs hurt Wal-Mart profit

CORPORATE NEWS

By Mary Ellen Lloyd

When Swedish retailer Ikea Group
opensits newest U.S.store on Wednes-
day in Charlotte, N.C., it will do so dur-
ing one of the worst sales environ-
ments for home décor in decades.

But the company expects its brand
of value-oriented furniture and house-
wares will appeal even more broadly
during these dour economic times.

“There’s a re-emphasis, a focusing
on value” among shoppers, Ikea
spokesman Joseph Roth said during a
tour of the 356,000-square-foot store,
Ikea’s 36th in the U.S. and 294th over-
all. “We have a proven business
model...in good times and bad.”

Tough times and better familiarity
with the Ikea products have already
madea convert of kitchen and bath de-
signer Becky Shankle of Raleigh, N.C.

Ms. Shankle added making
monthly Ikea runs for clients to her
list of services about a year ago after
business for higher-end, custom
projects slowed. One client wanting
to use Ikea products hired Ms. Shan-
kle’s firm to do the entire job, and she
realized she could combine her bent
for simple, efficient and ecosensitive
design with regular delivery services
that save extra car trips.

“With every successive run we’ve
done, we have either had more orders
in terms of number of orders or a
higher dollar amount per order or
both, so it kind of made me hopeful
that this is something that could last,”
Ms. Shankle said in a phone interview.

She already has orders lined up for
her inaugural trip to Charlotte Ikea on
Feb. 20. The new store will cut about
four hours from her monthly, round-
trip drive to the Virginia Ikea. Ms.
Shankle charges flat fees of $30 to
$100for purchasesof asmuch as $500,
plus local delivery fees of $50 to $75.

Ikea Group has its roots in Swe-
den and still handles product design
there. The chain’s name comes from
the initials of its founder, Ingvar Kam-
prad, and the Swedish farm and par-

ish where he was raised. But the
group is actually owned by a charita-
ble foundation in the Netherlands,
where finance and other corporate
functions are based.

The chain uses 1,300 suppliers and
owns some of them, including its first
U.S. manufacturing facility, a Danville,
Va., wood-furniture plant that opened
in 2007.

Sometimes derided as selling
cheap, hard-to-assemble furniture,
Ikea has placed more of an emphasis
in its newer stores on offering design
assistance for kitchen makeovers and
on beefing up the quality of its home
assembly and delivery services, ac-
cording to Mr. Roth.

Its new stores have helped it gain
market share. Ikea jumped to No. 5
from 7 on the 2008 list of top 25 U.S.
furniture and bedding retailers by
U.S. sales published by trade maga-
zine Furniture Today.

With a couple more stores, though,
Ikea could pass both Wal-Mart Stores
Inc., No. 2 in the rankings, and indus-
try leader Ashley Furniture,according
to the magazine. Sales at about 33 U.S.
stores and its e-commerce site gener-
ated $3.16 billion in 2008, according
to the company. That means each Ikea
store in the U.S. represents more than
$90 million in annual sales.

“There’s no question in my mind
that they’re feeling the pressure from

the consumer environment just like
everyone else,” said KeyBanc Capital
Markets analyst Brad Thomas. “That
being said, I think their sales have
probably held up better than many of
the publicly traded furniture and fur-
nishings retailers, because they have
a very strong value proposition.”

A typical Bed, Bath & Beyond Inc.
store could fit 10 times in the massive
Charlotte Ikea store, while Home De-
pot Inc. or Lowe’s Cos. home-improve-
ment chains could each fit three of
their average stores. Ikea’s U.S. stores
range from 260,000 square feet to
366,000 square feet.

Ikea’s international president,
Anders Dahlvig, said last year the U.S.
housing crisis was having a big impact
on the company’s business, with
growth slowing in all markets. Ikea’s
U.S. sales rose 16% in 2008, compared
with 25% growth in 2007.

Meanwhile, Department of Com-
merce figuresshow salesat all U.S. fur-
niture and home-furnishings stores
fell 8% to $109.2 billion in 2008. That
isthe lowest level in five yearsand rep-
resents the biggest full-year decrease
since at least 1982.

Mr. Roth said this week that de-
spite the economy, Ikea is still plan-
ning to open a third Florida store
this summer in Tampa, and its
planned Somerville, Mass., store is
on track to open in 2011.

Excluding fuel, Wal-Mart’s same-store
sales in the U.S. rose 2.8%. Above,
carts at a store in Weymouth, Mass.

By Robert Daniel

Teva Pharmaceutical Industries
Ltd. posted a fourth-quarter net loss
of $688 million due mainly to a
write-down on its December acquisi-
tion of Barr Pharmaceuticals. Sales
at the generic-drug maker jumped
11%.

On a conference call Tuesday,
Teva Chief Executive Shlomo Yanai
said the Israeli company is making
“excellent progress” on integrating
Barr. The $7.46 billion deal is ex-
pected to add to Teva’s profit in the
third quarter, one quarter ahead of
schedule.

Teva on Tuesday also issued a
2009 revenue projection below Wall
Street expectations, citing currency
fluctuations. Teva projected total
sales of $14.1 billion to $14.6 billion.
The company projected 2009 earn-
ings excluding items of $3.20 to
$3.40 a share and roughly 33%
growth next year.

Teva’s fourth-quarter loss came

to 88 cents a share, though the com-
pany said that excluding a $992 mil-
lion write-down for the Barr deal
and other items it earned 76 cents a
share. A year earlier, Teva reported
net income of $570 million, or 69
cents a share.

Fourth-quarter sales rose to
$2.85 billion from $2.58 billion de-
spite some drag from currency fluc-
tuations.

Sales of Copaxone, the compa-
ny’s flagship treatment for multiple
sclerosis, rose 37% in the quarter to
$595 million. “This very profitable
product helped propel gross margin
for the quarter to 56.1% versus our
53.3% forecast,” investment bank Ex-
cellence Nessuah said in a research
note.

Teva’s pharmaceutical sales in
North America rose 15% to $1.65 bil-
lion, accounting for 61% of the total.

Teva also boosted its quarterly
dividend by a third to 0.6 shekel, or
15 U.S. cents.
 —Thomas Gryta

contributed to this article.
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Real estate made easier
Trulia arms buyers
with market data
to negotiate like pros

Note holders want to
get to the heart of
standoff. Page 29

Pirate Bay trial
starts with theatrics
WSJ.com/Tech

By Matthew Dalton

The engines of innovation for a
promising new class of pharmaceuti-
cals are covered in soft hair and tend
to spit when irritated.

Scientists are exploiting an un-
usual feature of the immune system
of llamas—a South American rela-
tive of the camel—to develop new
treatments for diseases including
rheumatoid arthritis, cancer and
Alzheimer’s. Llamas, camels and
their alpaca relatives are one of only
two animal families that create ex-
tremely small antibodies, the mole-
cules that are the soldiers of the im-
mune system.

Antibody technology has pro-
duced a number of blockbuster
drugs over the past decade, such as
the cancer treatments Avastin and
Erbitux and the arthritis drug En-
brel. Antibodies can be pro-
grammed to target proteins that are
responsible for diseases, just like a
vaccine prepares the immune sys-
tem to fight viruses. They deliver
drugs directly to the troublesome
proteins responsible for the disease
or block the action of the proteins
themselves, stopping the progres-
sion of the disease.

But conventional antibodies are
large, complex molecules that aren’t
very durable and have trouble find-
ing their way around the body’s tiny
crevices. Scientists hope the tiny an-
tibodies found in llamas and camels—
about one-tenth the size of human
antibodies—can burrow into the
densely packed cells of a cancerous
tumor, slip their way through the
blood-brain barrier to block the
build-up of plaques that cause Alz-
heimer’s, or settle into the crevices
of joints to prevent arthritis.

A major problem is that it sounds
too good to be true, said Serge Muyl-
dermans, director of the Cellular
and Molecular Immunology lab at
the Vrije Universiteit in Brussels
and one of the founders of Ablynx,
the Belgian biotech firm that has the
patents on using llama and camel an-
tibodies. “The only disadvantage
they have is we can’t find a disadvan-
tage. People don’t believe us any
more.”

The unusual properties of llama
and camel antibodies were acciden-
tally discovered in 1989 by Ray-
mond Hamers, a professor and scien-
tist at the Vrije Universiteit. One of
his students was investigating the
ability of camels to fight off infec-
tions, and presented Mr. Hamers
with test results that showed the
presence of smaller antibodies
along with the normal larger anti-
body molecules. Mr. Hamers first
thought the student had made a mis-
take. Four years later, Mr. Hamers
and his team published their find-
ings about camel antibodies in the
journal Nature.

Dr. Muyldermans, who was part
of the team led by Mr. Hamers, says
his lab continues to find potential

new treatments for all kinds of ail-
ments. One candidate: an antidote
to scorpion venom.

Drugs using larger antibodies
usually must be injected, because
the antibodies will be destroyed in
the stomach or the lungs. But
smaller antibodies are more resis-
tant to such extreme environments,
which means the drugs can be taken
orally or by inhaler. Smaller antibod-
ies can also be grown using bacteria,
much cheaper than using the mam-
mal cells needed to grow large anti-
bodies.

“Having a smaller molecule
makes the antibody easier to synthe-
size and, in theory, should reduce
the cost of production,” said Mike
Clark, professor of therapeutic and
molecular immunology at Cam-
bridge University. He has also been a
consultant for firms that do anti-
body work.

And it’s possible to stitch to-
gether different kinds of these anti-
bodies, producing a molecule that
can target several different proteins
at once. Scientists expect this will
be particularly useful for blocking
the growth of cancerous tumors,
which typically involve the action of
several different proteins.

Other companies are searching
for ways to use small antibodies.
The U.K. company Haptogen, which
was bought by Wyeth in 2007, uses
antibodies from sharks, another ani-
mal known to produce small antibod-
ies. Domantis, a U.S. company
bought by GlaxoSmithKline PLC in
2006, snips off part of the human an-
tibody using laboratory techniques
that produce something similar to a
llama antibody.

Despite their promise, no one
knows whether drugs using small an-
tibodies will work in humans. The
first drugs are still several years
away from being approved for medi-
cal use. Ablynx is probably closest to
putting a product on the market—a
drug to prevent blood clots that
tend to form in patients who have
had stents implanted to open a
blocked artery. If the drug passes all
its clinical trials, it could be on the
market in 2012 or 2013, said Ablynx
Chief Executive Edwin Moses.

Llamas’ unusual features
may spur new treatments

Taking a cue from carbon footprinting,
some U.S. companies are tracking sources
of water consumption. Page 28

By Katherine Boehret

Dipping a toe into the real-estate
market these days can feel a lot like
taking your car to the mechanic: If
you don’t know what you’re doing

and don’t trust the
professional you
hired, it may seem
like someone is tak-
ing advantage of

you. Thankfully, the Web’s ability to
demystify intimidating topics has
brought what was once considered in-
sider real-estate knowledge to
the masses.

This week, I tested Trulia.
com, a real-estate site that’s
geared toward helping people
who are ready to buy. Trulia
combines a simple approach
to real estate that anyone can
grasp, with enough market
stats to excite number-crunch-
ing types. It also offers a com-
munity where regular users
can ask 200,000 real-estate
professionals questions with-
out fear of being hounded by
agents because their emails
are hidden.

Trulia has been around
since 2005, but started out as a
site that posted local real-es-
tate listings only in California
and New York. After expand-
ing to the national market in
2006, it added features such
as pricing heat maps (color-
coded to indicate prices in an
area), comparable listings, an
online community and auto-
matically generated news-
feeds about specific proper-
ties and areas. Last summer,
Trulia went mobile with a free
iPhone app that uses GPS to
find nearby open houses.

Starting Wednesday Trulia
will offer CompareIt, a tool
that lets users choose five
properties for sale to directly
compare with one another. Be-
fore now, Trulia just generated
a list of comparable properties
that sold or are for sale at the
bottom of a listing.

I used Trulia for only a week, and
I’m not a typical buyer because I was
just looking—for now. But I got a lot
out of the site, especially by brows-
ing maps of neighborhoods that I
know well (I’m picky about my pre-
ferred location) and asking ques-
tions of the Trulia community. Its
iPhone app listed nearby open
houses according to my search crite-
ria and also worked on my iPod touch
as long as I was in a Wi-Fi zone.

Another big plus to Trulia is
Newsfeed, a list that shows up on
the home page with content that’s
automatically generated and person-
alized according to your past search
locations. It is updated every day

and spits out stats like the number
of price reductions, open houses
and new listings in an area. It shows
an area’s average listing price, me-
dian sales price, number of foreclo-
sures and average price per square
foot, among other things. This data
is a boon for people who don’t have
the time or inclination to look this
stuff up, and it aggregates the data
into one intelligible, quick snapshot.

I found some flaws in Trulia, like
the way it accidentally listed a prop-
erty that was sold five months ear-
lier. Trulia said it relies on partners
for accurate listings and those part-
ners get their data from Multiple
Listing Services or local brokers and
agents; therefore Trulia’s data is
only as good as its partners’. (One
other real-estate site also acciden-

tally listed the already-sold condo
for sale.) Another problem occurred
when I tried to use the CompareIt
chart on Washington, D.C., proper-
ties; Trulia said the tool doesn‘t
work for D.C. because of a bug that it
hopes to fix. Finally, properties
saved on the iPhone app won’t trans-
fer over to your Trulia Web site ac-
count. The company says it hopes to
fix the iPhone issue.

One of Trulia’s competitors is Zil-
low.com, which displays its own
price estimates for all houses in the
U.S. (for sale or not) to give people
an idea of the real-estate value in an
area. The two sites are similar in
some ways: Both show heat maps,
display data about nearby schools,

have mortgage calculators and use
online communities to answer ques-
tions. But Zillow doesn’t offer a stat-
packed Newsfeed or an iPhone app
like Trulia.

After browsing through Trulia, I
found a variety of properties that
suited my target price range and lo-
cation preferences. One place had
lots of big windows and a renovated
kitchen, according to the photos and
information listed on its detailed
Trulia Web page. A shortcut on the
page made it easy for me to share
this place with three friends to see
what they thought. I even posed a
question to the Trulia community
about the property: Does this unit
have a private entrance, or does it
share an entrance with the five
other units in the building?

Ironically, this was the
property that was already
sold, as I found out when a
real-estate agent responded
to my question. It took him
just 15 minutes (Trulia says
this is within five minutes of
the average response time) to
post a response saying that he
was familiar with the listing
and that the place had sold
five months earlier. Trulia has
since updated this property’s
status.

Other questions that I
asked of the community were
answered within 20 minutes.
In one instance, I asked a gen-
eral question about the best
time of year to buy in Washing-
ton, D.C., and three real-estate
agents responded almost im-
mediately; two were from my
area and offered their advice—
and their services—but one
from Florida chimed in simply
to offer some encouragement.
Each responder was clearly
identified with a name, classi-
fication (i.e. real-estate pro)
and photo. Within a couple
hours, four more people re-
sponded.

These questions and an-
swers are shared with every-
one on Trulia, and I clicked on
a thumbs-up icon to vote for
the answer I found most help-
ful.

Email alerts can be set up
through Trulia so you’re noti-
fied if a property you like drops

below a certain price, or if there are
new blog posts about certain catego-
ries like financing, crime or environ-
mentally friendly properties.

The CompareIt tool worked to
see how properties (excluding those
in D.C.) stacked up against one an-
other, up to five at a time. These
charts arm people with more statis-
tics with which they can negotiate a
better deal.

The real-estate world can be in-
timidating. Though sites like Trulia
won’t solve this problem com-
pletely, they could make the
weighty decision of buying a house a
little bit easier.

Email mossbergsolution@wsj.com

Scientists are interested in the small
antibodies of llamas and their cousins.
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Trulia.com offers a free app that works with the
iPhone and iPod touch.
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Investment fund ends bid
to boost stake in Sapporo

Liberty to invest in Sirius
Satellite-radio firm
to get $530 million
and avoid Chapter 11
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Benetton Group SpA

Apparel retailer Benetton Group
SpA posted a 7% rise in 2008 net
profit—lifted by rising sales in
emerging markets such as Russia,
Turkey and India—but warned of a
difficult year ahead. The family-con-
trolled company said full-year net
profit increased to Œ155 million
($198 million) from Œ145 million a
year earlier on a 4% sales gain, to
Œ2.13 billion. “The situation in 2009
will be difficult for everyone,” said
Chief Executive Gerolamo Caccia Do-
minioni. “We will initiate a series of
radical actions to prepare the com-
pany for the emerging context.” Ben-
etton said it would pursue four key
policies: strengthening collabora-
tion with sales partners, optimizing
its industrial and production system,
reducing structural costs, and con-
tinuing to invest “with discipline.”

BG Group

BG Group raised its all-cash take-
over offer for Pure Energy Re-
sources Ltd. to 995 million Austra-
lian dollars (US$645.9 million), top-
ping a rival bid from Royal Dutch
Shell’s Australian joint venture part-
ner Arrow Energy Ltd. Arrow, with
Shell, is competing against BG and
others for Australia’s coal seam gas
reserves ahead of planned construc-
tion of as many as five liquefied natu-
ral-gas processing plants at Glad-
stone in Queensland state. BG’s
sweetened offer of A$8 cash a share
trumps Arrow’s recently sweetened
offer of A$3 and 1.57 of its shares for
each share of Pure. Arrow’s offer is
equal to A$7.29 a share, based on
Tuesday’s closing price. Pure said it
is reviewing BG’s revised offer and
advised shareholders to take no ac-
tion. Arrow declined to say if it was
prepared to raise its bid.

—Compiled from staff
and wire service reports.

Coca-Cola Hellenic Bottling SA

Greece’s Coca-Cola Hellenic
Bottling SA swung to a fourth-
quarter net loss, weighed down by
charges and unfavorable currency-
exchange rates, even as revenue
climbed. The company, one of the
world’s largest bottlers of Coca-
Cola Co. products, warned 2009
will remain challenging. For the
three months ended Dec. 31, the
bottler reported a net loss of
Œ194.8 million ($248.9 million); it
had earnings of Œ37.6 million a year
earlier. It booked a noncash impair-
ment charge of Œ189 million in the
quarter tied to its Irish and Serbian
operations, as well as a Œ7.4 million
charge for a plant fire in Nigeria.
Revenue rose 9% to Œ1.59 billion. Fi-
nance chief Robert Murray said the
company will continue cutting
costs, including plant closures and
job cuts, but didn’t specify where
they would happen. Last year the
company cut 6% of its work force.

Foster’s to revamp wine business

CORPORATE NEWS

John Malone edged past media baron
Charles Ergen for a piece of Sirius.

Austrian Airlines AG

Austrian Airlines AG said a de-
cline in passengers accelerated
markedly at the start of the year.
The airline, which is in the process
of being sold to Deutsche Lufthansa
AG, carried 632,000 passengers in
January, down 13% from a year ear-
lier, as all geographical segments
saw passenger flows shrink. In De-
cember, the unprofitable airline car-
ried 7% fewer passengers than a
year earlier, while November saw a
7.1% drop. Austrian Airlines said de-
mand on its Eastern European ser-
vice—which until recently was the
primary driver of growth—fell 11%
in January, while passenger num-
bers in the rest of Europe dropped
15%. Worst hit by the deteriorating
trends in the aviation industry was
the long-haul segment, which saw a
19% decline in passengers.

Chery Automobile Co.

Chery Automobile Co. said Janu-
ary sales rose, and forecast a sales in-
crease this year, while Honda Motor
Co. said January car sales in China in-
creased 17% from a year earlier.
Chery Automobile said it expects an
18% increase in sales in 2009 to
419,000 vehicles, helped by lower ve-
hicle-purchase taxes and other gov-
ernment stimulus measures. Chery
said sales rose in January to a
monthly record of 35,000 cars,
though it didn’t provide January
2008 sales for comparison. Mean-
while, Honda said Tuesday that its
January sales in China rose to 38,022
units from 32,564 units a year ear-
lier. Sales by Guangzhou Honda Auto-
mobile Co., Honda’s 50-50 joint ven-
ture with Guangzhou Automobile
Group Co., rose 30% to 23,503 units,
the Japanese auto maker said.

Exxon Mobil Corp.

The world’s largest oil company,
Exxon Mobil Corp., Monday said it
added more proven oil reserves than
it produced last year. Exxon Mobil
said it added 1.5 billion oil-equiva-
lent barrels of reserves during 2008,
replacing 103% of output, or 110%
when excluding the impact of asset
sales. Exxon said it is the 15th
straight year that reserve additions
have outpaced production. The re-
serves base is split evenly between
liquids and gas. The figure jumps to
136% when using prices as of Dec. 31.
Exxon says it doesn’t use single-date
prices when making long-term in-
vestment decisions. Exxon late last
month reported its highest-ever an-
nual profit, $45.2 billion. The stock
is down about 13% over the past 12
months but is outperforming rivals
such as BP PLC and Chevron Corp.

By Cynthia Koons

SYDNEY—Foster’s Group Ltd.
plans to restructure its struggling
wine business after failing to sell it,
a move that will cost the company
up to 415 million Australian dollars,
or around US$270 million, in second-
half write-downs.

The beer and wine maker offered
no further guidance for the fiscal
full year ending June 30.

For the six months ended Dec. 31,
Foster’s posted a 3.2% rise in net
earnings to A$411.3 million, in line
with expectations. For the first half,
revenue rose 1.6% to A$2.5 billion.

Analysts had little hope for an
outright sale of the wine business,
considering the difficulty a poten-
tial buyer would have in securing fi-
nancing. Foster’s wine portfolio in-
cludes dozens of labels such as Pen-
folds, Lindemans and Beringer.

Foster’s said the “current diffi-
cult conditions in debt and equity
markets mean this is not the appro-
priate time to sell or de-merge Fos-
ter’s wine business.” The company
plans to sell 36 non-core vineyards
as well as close, reconfigure or con-
solidate three wineries in Australia
and California.

Foster’s hopes to save more than
A$100 million annually in fiscal 2011
as a result of the restructuring.

The announcement Tuesday is
the culmination of a review that Fos-
ter’s initiated in June 2008 follow-
ing a A$730 million write-down
against its wine assets and the resig-

nation of then Chief Executive
Trevor O’Hoy.

“The performance of our wine
business has been unsatisfac-
tory,” Foster’s Chairman David
Crawford said. “In large part this
has been the product of poor execu-
tion in the Americas and pursuing

a multi-beverage model in Austra-
lia,” he said.

“We are modifying our strategy
and dramatically changing how we
operate the wine business by install-
ing a new management team,” he
said, noting the leadership of Chief
Executive Ian Johnston.

GLOBAL BUSINESS BRIEFS

By Matthew Karnitschnig

And Kerry E. Grace

John Malone’s Liberty Media
Corp. agreed to invest a total of $530
million in Sirius XM Radio Inc. in ex-
change for stock and seats on the
board, allowing the beleaguered sat-
ellite-radio operator avoid a Chapter
11 bankruptcy filing.

The deal also allows Mr. Malone
to edge past rival media baron
Charles Ergen for a piece of the satel-
lite-radio operator.

Sirius XM had said several
times it could file for bankruptcy as
early as Tuesday if it couldn’t reach
a deal on its debt. Those obliga-
tions include bonds that are major-
ity-owned by Mr. Ergen and were to
mature Tuesday.

Sirius XM’s shares more than
doubled in Tuesday morning trad-
ing to 22 cents apiece. The stock has
lost more than half its value in the
last three months and 97% of its
value in the last year amid concern
about its debt load.

The deal aims to create a satellite-
media juggernaut around Liberty
Media’s DirecTV Group Inc., the
U.S.’s leading satellite-TV provider,
and Sirius, the sole satellite-radio
operator in the U.S., though the two
wouldn’t be formally combined. The
deal would end up giving Liberty
12.5 million shares of preferred
stock, convertible into 40% of the
company’s common stock. Mr. Mal-
one is expected to be one of the new
board members.

Mr. Ergen had been seeking out-

right control of Sirius in return for a
roughly $500 million investment
and an agreement to restructure
about $400 million in Sirius debt
that he holds.

It’s unclear whether Mr. Ergen,
the satellite-TV pioneer behind Dish
Network Corp. and EchoStar Corp.,
will continue to pursue Sirius. Un-
like Liberty, which has presented it-
self as a “white knight,” Mr. Ergen’s
approach has been more aggressive.
Mr. Ergen, a longtime adversary of
Sirius Chief Executive Mel Kar-
mazin, began amassing Sirius debt
last fall as part of a stealth attack.

Earlier this month, he acquired
the $175 million in Sirius debt that
was expiring Tuesday, a step he was
hoping would force the company
into a deal with him.

It’s probably too soon to count Mr.
Ergen out altogether. He still holds
about $225 million in Sirius bonds
that mature in December and could
try to acquire more of the company’s
$3.25 billion in outstanding debt.

Mr. Ergen and Sirius cleared
most obstacles to a deal last week,
according to people in both camps.
But Sirius preferred a deal that
wouldn’t give an investor full con-
trol and turned to Liberty. Liberty
Media’s far-flung empire includes
stakes in satellite broadcasters,
Web properties and cable channels,
such as QVC home shopping, and the
Atlanta Braves.

Mr. Malone and Mr. Ergen may
see some of the same advantages in
Sirius XM. They seem to be looking
to outmaneuver each other and get
a headstart in offering movies, tele-
vision shows and other video enter-
tainment to an array of cellphones
and mobile devices via satellite and
ground-based signals.

For Mr. Ergen a loss could be par-
ticularly galling. Mr. Malone and his
team last year rebuffed Mr. Ergen’s
feelers about the potential advan-
tages of combining their respective
satellite-broadcasting operations.
Ever since, Mr. Ergen has been look-
ing for a bold move to revitalize his
core business and burnish his image
as a technology pioneer.

Mr. Karmazin, in Tuesday’s joint
news release from Liberty and Sir-
ius, said: “We are pleased to have
come to this agreement with Liberty
Media, particularly in light of to-
day’s challenging credit markets.”

Liberty’s loan to Sirius XM will
bear interest at a rate of 15%, and
will be due in December 2012. It will
be secured by the assets that secure
Sirius XM's existing credit agree-
ment. The companies said the loan
agreements do not constitute a
change in the control of Sirius XM.

In February 2007, Sirius and XM
announced that Sirius would ac-
quire XM in a $13.6 billion deal. To fa-
cilitate the acquisition, Sirius took
on a massive amount of debt.

Qantas Ltd.

Slump in travel drives
reduction in China flights

Qantas Ltd. said it would cut
some flights to China from Australia
among other changes. The mea-
sures are the Australian airline’s lat-
est response to a global slump in de-
mand for air travel. Qantas, Austra-
lia’s biggest airline, also said it
would cease operating its New
Zealand domestic network from
June 10, with low-cost offshoot Jet-
star taking its place. On its China
flights, Qantas will cease its twice-a-
week service from Melbourne to
Shanghai and its three-times-a-
week service from Sydney to
Beijing. These cuts will be partly off-
set by an increase in its Sydney-to-
Shanghai services. Qantas also said
its three-times-a-week Mumbai
flight service will operate via Sin-
gapore from mid-May rather than as
a nonstop service from Australia.

By Tor Ching Li

Steel Partners Japan Strategic
Fund Tuesday said it has ended its
two-year struggle to raise its stake
in Japanese beer maker Sapporo
Holdings Ltd.

Citing worsening financial per-
formance at the Japanese brewer
and its refusal to enter meaningful
talks on a deal, the investment fund
said the brewer’s management has
damaged its own brand equity in re-
jecting strategy proposals from
Steel Partners, and “is now arguably
the weakest Japanese brewer.”

The withdrawal of Steel Partners
ends an increasingly rancorous bat-
tle that symbolized the frustrations
overseas investors face in building
up stakes in Japanese companies,
unless invited in.

In a written response to Steel
Partners’ statement, Sapporo said

the former’s criticism of its manage-
ment was “regrettably one-sided
and misleading.” Sapporo added it
would reply in further detail at a suit-
able but undisclosed time.

The fund, which is currently Sap-
poro’s largest shareholder with an
18.6% stake, approached Sapporo’s
management in spring last year to
raise its stake to 33.3%, at 875 yen
per share, or about $9.50.

Steel Partners declined to com-
ment on future plans for its exist-
ing Sapporo stake, but said it re-
mains committed to the Japanese
market. The fund also declined to
disclose how much it paid to build
the 18.6% stake in a series of stock
acquisitions.

The fund said it intends to vote
against the reelection of the board
later this year.
 —Kenneth Maxwell

contributed to this article.
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DJIA component stocks
Volume, CHANGE

Stock Symbol in millions Latest Points Percentage

AT&T T 34.70 $23.22 –0.97 –4.01%
Alcoa AA 31.80 6.75 –0.73 –9.76%
AmExpress AXP 27.70 13.96 –1.78 –11.31%
BankAm BAC 262.00 4.90 –0.67 –12.03%
Boeing BA 6.60 38.43 –2.05 –5.06%
Caterpillar CAT 21.40 28.98 –1.96 –6.33%
Chevron CVX 17.20 66.18 –3.55 –5.09%
Citigroup C 177.50 3.06 –0.43 –12.32%
CocaCola KO 12.40 42.60 –1.25 –2.85%
Disney DIS 20.90 17.84 –0.68 –3.67%
DuPont DD 10.50 21.21 –1.19 –5.31%
ExxonMobil XOM 39.30 71.28 –3.31 –4.44%
GenElec GE 129.10 10.81 –0.63 –5.51%
GenMotor GM 25.30 2.18 –0.32 –12.80%
HewlettPk HPQ 19.70 34.34 –1.53 –4.27%
HomeDpt HD 35.00 19.94 –1.28 –6.03%
Intel INTC 56.40 13.21 –0.67 –4.83%
IBM IBM 8.30 90.67 –3.17 –3.38%
JPMorgChas JPM 84.90 21.65 –3.04 –12.31%
JohnsJohns JNJ 14.10 55.98 –1.12 –1.96%
KftFoods KFT 13.00 24.72 –0.48 –1.90%
McDonalds MCD 9.00 55.68 –1.13 –1.99%
Merck MRK 16.90 28.61 –0.14 –0.49%
Microsoft MSFT 69.90 18.09 –0.87 –4.59%
Pfizer PFE 59.60 14.25 –0.33 –2.26%
ProctGamb PG 19.20 50.11 –0.98 –1.92%
3M MMM 8.20 47.42 –2.00 –4.05%
UnitedTech UTX 10.30 45.68 –1.41 –2.99%
Verizon VZ 18.60 28.26 –1.30 –4.40%
WalMart WMT 37.20 48.24 1.71 3.68%

Dow Jones Industrial Average P/E: 18
LAST: 7552.60 t 297.81, or 3.79%

YEAR TO DATE: t 1,223.79, or 13.9%

OVER 52 WEEKS t 4,784.62, or 38.8%

 Note: Price-to-earnings ratios are for trailing 12 months
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Behind Europe’s deals: Bank revenue rankings, European
Behind every IPO, bond offering, merger deal or syndicated loan is one or more investment banks. Here are
investment banks ranked by year-to-date revenues from recent deals.

PERCENTAGE OF TOTAL REVENUE
Revenue, Market Equity Debt Mergers &
in millions share capital markets capital markets acquisitions Loans

JPMorgan $118 6.7% 9% 56% 32% 2%

Bank of America - Merrill Lynch 115 6.6% 8% 24% 68% …%

BNP Paribas 106 6.0% 1% 75% 20% 4%

UBS 89 5.1% 1% 27% 72% …%

RBS 88 5.0% 19% 57% 20% 4%

Morgan Stanley 82 4.7% 18% 18% 64% …%

HSBC 78 4.4% 1% 87% 10% 2%

Goldman Sachs 74 4.3% …% 31% 69% …%

Deutsche Bank 71 4.1% 5% 66% 27% 2%

Source: Dealogic

Credit-default swaps: European companies
At its most basic, the pricing of credit-default swaps measures how much a buyer has to pay to purchase-and
how much a seller demands to sell-protection from default on an issuer's debt. The snapshot below gives a
sense which way the market was moving yesterday.

Showing the biggest improvement... And the most deterioration
CHANGE, in basis points CHANGE, in basis points

Yesterday Yesterday Five-day 28-day Yesterday Yesterday Five-day 28-day

Hammerson  761 –24 –25 –182 Bk of Scotland  160 20 45 56

ISS Glob  897 –7 11 69 Fiat 1228 20 –4 295

Kabel Deutschland  439 –7 4 –1 TUI AG 1565 23 173 430

Stora Enso  521 –5 5 ... CIR SpA CIE Industriali Riunite 643 23 19 88

UPM Kymmene  395 –5 18 5 Rep Irlnd 375 24 119 115

Klepierre 797 –4 –35 –103 Gov & Co Bk Irlnd 384 24 51 59

Swisscom  234 –3 –3 –51 Alcatel Lucent 1362 32 47 116

Nthn Rock  223 –2 6 33 Porsche Automobil Hldg 631 36 56 56

Pernod Ricard 674 –2 16 14 GKN Hldgs  699 45 38 –86

LVMH Moet Hennessy Louis Vuitton 138 –2 6 –1 Contl AG 1159 59 196 240

Source: Markit Group

Dow Jones Stoxx 50: Tuesday’s best and worst…
Market value, Previous

in billions close, in STOCK PERFORMANCE
Company Country Industry of US$ local currency Previous session 52-week Three-year

Iberdrola Spain Conventional Electricity $34.8 5.54 2.59% –46.1% –17.7%

Royal Bk of Scot U.K. Banks 11.6 0.21 1.47 –93.3 –95.9

GDF Suez France Multiutilities 76.7 27.83 0.83 –27.2 0.8

British Amer Tob U.K. Tobacco 51.9 18.00 –0.11% –1.4 35.9

Barclays U.K. Banks 11.5 0.97 –0.51 –79.2 –84.6

Soc. Generale France Banks $16.6 22.75 –9.56% –67.9 –79.4

ING Groep Netherlands Life Insurance 13.5 5.17 –8.53 –76.3 –83.5

Intesa Sanpaolo Italy Banks 31.3 2.10 –7.60 –53.8 –57.5

BNP Paribas France Banks 27.5 24.00 –7.53 –60.0 –68.7

UniCredit Italy Banks 18.8 1.12 –7.35 –77.1 –81.6

...And the rest of Europe’s blue chips
Latest, Latest,

Market value, in local STOCK PERFORMANCE Market value, in local STOCK PERFORMANCE
Company/Country (Industry) in billions (U.S) currency Latest 52-week Three-year Company/Country (Industry) in billions (U.S) currency Latest 52-week Three-year

BP 145.1 4.93 –0.51% –13.9% –25.7%
U.K. (Integrated Oil & Gas)
Sanofi-Aventis 76.1 46.04 –0.80 –12.9 –36.1
France (Pharmaceuticals)
Diageo 33.7 8.57 –0.87 –18.6 –2.6
U.K. (Distillers & Vintners)
Novartis 110.2 49.06 –1.09 –11.0 –31.1
Switzerland (Pharmaceuticals)
SAP 43.5 28.24 –1.24 –14.7 –33.8
Germany (Software)
Rio Tinto 27.2 18.97 –1.45 –67.6 –35.2
U.K. (General Mining)
Nestle 120.3 36.96 –1.49 –23.0 –7.1
Switzerland (Food Products)
E.ON 55.6 22.09 –1.52 –50.4 –28.3
Germany (Multiutilities)
Telefonica 83.3 14.08 –1.61 –25.9 8.7
Spain (Fixed Line Telecoms)
Royal Dutch Shell 85.8 19.24 –1.64 –20.6 –26.8
U.K. (Integrated Oil & Gas)
Roche Hldg Pt. Ct. 86.7 145.30 –1.82 –25.2 –24.9
Switzerland (Pharmaceuticals)
Vodafone Grp 107.6 1.30 –1.93 –23.7 7.7
U.K. (Mobile Telecoms)
Unilever 34.0 15.75 –2.08 –24.8 –19.9
Netherlands (Food Products)
Tesco 38.7 3.46 –2.18 –16.7 6.6
U.K. (Food Retailers & Wholesalers)
AXA 29.2 11.13 –2.37 –49.4 –60.9
France (Full Line Insurance)
Astrazeneca 51.8 25.00 –2.38 23.6 –4.1
U.K. (Pharmaceuticals)
GlaxoSmithKline 95.9 11.77 –2.57 2.6 –19.8
U.K. (Pharmaceuticals)
Siemens 51.1 44.45 –2.78 –50.6 –41.5
Germany (Diversified Industrials)
Koninklijke Philips 17.9 14.12 –2.89 –47.0 –49.3
Netherlands (Consumer Electronics)
ENI 85.1 16.90 –2.99 –27.0 –30.2
Italy (Integrated Oil & Gas)

Bayer 40.4 42.07 –3.11% –23.4% 22.6%
Germany (Specialty Chemicals)
France Telecom 58.0 17.64 –3.18 –23.7 –7.3
France (Fixed Line Telecom)
Total 116.3 39.01 –3.48 –23.2 –27.2
France (Integrated Oil & Gas)
Deutsche Telekom 51.3 9.36 –3.56 –28.6 –30.7
Germany (Mobile Telecoms)
Daimler 27.5 22.66 –3.80 –60.1 –52.1
Germany (Automobiles)
BHP Billiton 37.5 11.79 –4.46 –28.8 18.1
U.K. (General Mining)
Assicurazioni Genli 24.7 13.93 –4.72 –50.8 –49.4
Italy (Full Line Insurance)
Nokia 42.4 8.87 –4.73 –64.2 –43.9
Finland (Telecoms Equipment)
BASF 26.8 23.23 –4.80 –47.4 –26.3
Germany (Commodity Chemicals)
L.M. Ericsson Tel B 24.5 72.20 –5.00 2.1 –47.3
Sweden (Telecoms Equipment)
Anglo Amer 23.4 12.22 –5.05 –61.2 –43.7
U.K. (General Mining)
UBS 30.3 12.17 –5.51 –61.9 –80.8
Switzerland (Banks)
ABB 28.8 14.61 –5.68 –41.4 –1.2
Switzerland (Industrial Machinery)
Deutsche Bk 14.4 20.07 –5.84 –73.6 –78.3
Germany (Banks)
Credit Suisse Grp 29.4 29.18 –6.47 –44.9 –60.5
Switzerland (Banks)
Allianz SE 33.6 59.08 –6.73 –49.7 –55.5
Germany (Full Line Insurance)
Banco Santander 51.5 5.12 –6.74 –53.7 –54.1
Spain (Banks)
HSBC Hldgs 84.7 4.95 –6.79 –34.6 –48.4
U.K. (Banks)
Banco Bilbao Vizcaya 28.5 6.05 –7.07 –56.1 –63.6
Spain (Banks)
ArcelorMittal 33.5 18.40 –7.30 –61.4 ...
Luxembourg (Iron & Steel)

Sources: Dow Jones Indexes; WSJ Market Data Group

WSJ.com

Hedge funds
Dow Jones TOTAL RETURN for rolling periods, net of fees*
Hedge Benchmark One week One month One quarter Year to date One year

Merger Arbitrage 0.52% 1.31% 2.5% 2.3% -5.2%
Event Driven 0.25% 1.20% -7.6% 2.0% -25.5%
Distressed Securities -2.89% -4.55% -16.5% -6.1% -37.8%

*Estimates as of 02/13/09, after fees; Source: www.djhedgefundindexes.com

Credit derivatives
Spreads on credit derivatives are one way the market rates
creditworthiness. Regions that are treading in rough waters can
see spreads swing toward the maximum—and vice versa. Indexes
below are for five-year swaps.

Markit iTraxx Indexes SPREAD RANGE, in pct. pts.
Mid-spread, since most recent roll

Index: series/version in pct. pts. Mid-price Coupon Maximum Minimum Average
Europe: 10/1 1.61 98.19% 0.01% 2.17 1.18 1.62

Eur. High Volatility: 10/1 3.62 94.23 0.02 5.57 2.16 3.72

Europe Crossover: 10/1 10.93 83.35 0.06 11.20 5.74 9.09

Asia ex-Japan IG: 10/1 3.74 92.98 0.02 6.63 1.99 3.58

Japan: 10/1 5.05 85.82 0.02 5.58 1.58 2.90

 Note: Data as of February 16

Spreads
Spreads on five-
year swaps for 
corporate debt; 
based on Markit 
iTraxx indexes.   

In percentage points
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BLUE CHIPS & BONDS

Major players & benchmarks
Below, a look at the Dow Jones Stoxx 50, the
biggest and best known companies in Europe,
including the U.K.
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By Jonathan Weisman

And Naftali Bendavid

U.S. President Barack Obama’s
signing Tuesday of a $787 billion eco-
nomic stimulus law culminated three
rapid-fire legislative weeks when a
new presidential style emerged in
Washington: the close integration of
the White House and Congress.

After two presidencies marked by
friction, if not outright hostility, be-
tween the White House and Congress,
Mr. Obama has shown himself to be
senator-in-chief, consulting closely
with congressional leaders and com-
mittee chairmen at every turn.

The approach has already sparked
criticism even from some Democrats
that Mr. Obama isn’t forceful enough
in leading the government. Republi-
cans charge that his coziness with
Democratic leaders has come at the
expense of bipartisanship.

Sen. John McCain of Arizona, Mr.
Obama’s vanquished election foe, said
simplytrying to pick off a few Republi-
cans to support an agenda isn’t the
same as sitting down and negotiating.

“It’s not what both he and I had prom-
ised the American people,” he said.

Unlike Bill Clinton and George W.
Bush, both former governors,
former Sen. Obama didn’t
arrive at the White House
with his own state govern-
ment in exile, but with a
staff and cabinet filled with
congressional veterans.
The style he employed to
pass the stimulus emerges
from the staff and cabinet
he hired from Capitol Hill,
with decades of combined
congressional experience.

Politically, it might have
beenusefultoblame congres-
sionalDemocrats forthe growth of the
stimulus package as it wound through
the legislative process. But senior
White House aides said administra-
tion officials were present when most
of those key decisions were made.

When Mr. Obama called House En-
ergy and Commerce Committee Chair-
man Henry Waxman (D., Calif.) on
Jan. 26 to ask that a family-planning
provision be stripped from the bill,

Phil Schiliro, the White House’s chief
liaison to Congress, was nearby. Mr.
Schiliro—who had worked for 27
years on Capitol Hill, almost of all

them as Mr. Waxman’s chief
of staff—counseled Mr.
Obama to promise Mr. Wax-
man that he would push the
issue in separate legislation.

The administration dis-
patched two officials with
congressional backgrounds
to spearhead talks in the Sen-
ate over its version of the
stimulus package: White
House Chief of Staff Rahm
Emanuel, a former congres-
sional Democratic leader,

and White House Budget Director Pe-
ter Orszag, a former director of the
Congressional Budget Office.

Behind the scenes, Vice President
Joe Biden worked to smooth the bill’s
passage in the Senate, where he had
spent three decades building relation-
ships. Mr. Emanuel had asked the vice
president in December to woo six Re-
publican senators: Olympia Snowe
and Susan Collins of Maine, Pennsyl-

vania’s Arlen Specter, George Voinov-
ich of Ohio, Mel Martinez of Florida,
and Indiana’s Richard Lugar. Ulti-
mately, Mr. Biden helped win over the
first three.

Mr. Obama, then president-
elect, and his staff hatched the idea
for a stimulus package during a
Dec. 12 meeting. Mr. Obama de-
cided not to send Congress a de-
tailed plan, but instead set a goal of
creating between three million and
four million jobs, and of spending
in areas he believed would aid the
country in the long run, including
infrastructure, computerized medi-
cal records, broadband Internet
and renewable energy.

On Dec. 17 and 18, the first meet-
ings between the Obama team and
congressional staff began.

With staff working every day but
Christmas, Mr. Obama hung back,
sometimes facing criticism for not
engaging in details. On Feb. 6, top
White House officials finally began
work on the fine print. Senate Demo-
crats and three Republicans agreed
to try to secure a deal that could be

sent for House-Senate negotiations
to reach a unified plan.

White House aides found that
meeting the demands even of the
most moderate Senate Republicans
was causing headaches with their
own party. As Mr. Emanuel sought
to placate the Senate Republicans,
House liberals were growing in-
censed over cuts being made by
Obama negotiators and senators to
bring the price tag down.

To Mr. McCain, the final wran-
gling only underscored the presi-
dent’s failure. The president prom-
ised that House-Senate negotia-
tions would be open to the public
and that bills would be online for a
certain amount of time before they
were voted on, he said.

But to Obama aides, overtures of
bipartisanship may only have gotten
in the way. In the end, no Republican
lawmakers supported the stimulus
bill in the House, and only three did
so in the Senate. The lesson of Mr.
Obama’s triumph, Mr. Emanuel said,
should be clear: “He has an open hand
but he has a very firm handshake.”

Obama kept lawmakers close to get stimulus bill passed

Obama signs $787 billion recovery bill
One provision in package, a tax break for workers, tries slow and steady stimulus to revive consumer spending

Spend, don’t save
The ‘Making Work Pay’ tax credit will provide an extra $8 a week for most Americans. By letting the payments trickle out, 
administration officials hope taxpayers won't stash away most of the cash the way they did with lump-sum checks in 
2001 and 2008. A look at how the plan works and how Americans save:

Source: Federal Reserve Bank of St. Louis (savings rates)

How much money people get:

The credit provides taxpayers with 
6.2% of their taxable wages for the 
2009 and 2010 tax years, up to:

Who qualifies:

The credit starts phasing out for 
individuals who make more than
$75,000 a year and for couples 
who make more than $150,000

For individuals

Individuals

For couples filing jointly

Couples

Average weekly payments:
$7.69 for individuals

U.S. personal savings rate

–4

–2

0

2

4

6

8

10

12

14

16%

1960 1970 1980 1990 2000 ‘08

Recessions

$75,000

$150,000

$95,000

$190,000

Full amount Reduced amount

Salary:

Payments:

$800 $400

Barack Obama

ECONOMY & POLITICS
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WASHINGTON—U.S. President
Barack Obama signed into law the
most sweeping economic package in
decades, a $787 billion rescue plan de-
signed to create millions of jobs, spur
consumer spending and revive the
outlook for the U.S.

“We’re putting Americans to
work doing the work that America
needs done,” Mr. Obama said ahead
of the signing, citing major new in-
vestments in infrastructure, educa-
tion, health care and energy. The set-
ting for the signing, the Denver Mu-
seum of Nature & Science, was meant
to underscore the investments the
new law will make in “green” energy-
related jobs.

“I don’t want to pretend that to-
day marks the end of our economic
troubles,” Mr. Obama said. “Nor does
it constitute all of what we going to
have to do to turn our economy
around. But today does mark the be-
ginning of the end.”

One piece of the package is an ex-
periment in consumer behavior. The
Obama administration is betting that
an extra $8 a week in most Ameri-
cans’ paychecks will boost consumer
spending and help pull the U.S. out of
its downturn.

The $116 billion in tax credits for
95% of Americans will come largely
through reduced tax withholding
from paychecks, over two years,
rather than one-time payments. The
idea: let money trickle out to consum-
ers so it feels like a permanent in-
come boost.

When the government sent
lump-sum checks for the 2001 and
2008 stimulus packages, Ameri-
cans stashed most of the cash in sav-
ings or paid off debt. Neither of
those actions fulfills the goals of a
stimulus intended to offset weak
consumer spending.

The tax break, one of Mr.
Obama’s campaign pledges, will pro-
vide up to $400 per worker or $800
for couples filing jointly. The credit
begins phasing out for individuals
making $75,000 a year and couples
earning $150,000, eliminating 2% of

income above that level from the tax
break. That means that for every
$1,000 over the cap, $20 of the
credit is subtracted.

The first payments are expected
to start hitting paychecks this spring,
once the Internal Revenue Service re-
leases new tax tables for employers to
adjust payrolls. While the benefit for
individuals amounts to $7.69 a week,

the tax break for most workers this
year should be about $12 to $14 a
week to make up for the early months
of 2009. Taxpayers who don’t receive
the break through employer payrolls
can claim the credit as a refund on
their 2009 taxes or by changing their
quarterly withholding.

Whether the tax break boosts the
economy in the short run depends in

part on how stretched households
have become and how consumers see
the tax credit.

Getting money in a paycheck may
indicate a steadier income gain, espe-
cially if recipients see it as a perma-
nent middle-income tax cut—as the
Obama administration wants it to be-
come eventually. “Spending some-
thing that’s going to be a monthly or

weekly flow would be the rational
thing to do,” said Matthew Shapiro, a
University of Michigan economist
who studied the 2001 and 2008 stimu-
lus packages.

Consumers might connect a rela-
tively large, single check in the mail
to a credit-card debt or other loan
that needs to be repaid. Or they could
realize the need to save money in a
downturn or in response to lower
housing or investment values. That
is what appears to have happened
last year, when then-President
George W. Bush’s $152 billion stimu-
lus package gave most Americans
checks of $300 to $1,200. About a
third was spent over the course of a
year, while the personal saving rate
shot up from zero in April 2008 to
4.8% the following month when the
checks hit mailboxes.

At the time, consumers also were
facing skyrocketing fuel prices as gas-
oline topped $4 a gallon. For many
consumers, the government stimulus
payments went largely toward offset-
ting the higher fuel bills, providing
only a modest cushion to consumer
spending as the economy continued
to weaken.

“I don’t care how you give it to me
as long as I get money,” said Matt Ran-
dolph, 26 years old, who is in the U.S.
Navy. Last year, he and his wife, April,
received a $1,200 check and said they
used it to pay off credit-card bills.

This time around, Mrs. Randolph
says, with the money spread out,
“We’d think, ‘Oh a few more dollars.
Let’s go out to dinner.’ For $16 a week,
I am not going to go take a vacation
somewhere.”

Some economists are less optimis-
tic than the White House about the
boost from the stimulus. The per-
sonal saving rate in December
jumped to 3.6% from 0.4% a year ear-
lier, and Americans could decide to let
the smaller payouts pile up.

“Because the economy is so much
worse now and people are so much
more panicked now, I do think it’s
more likely we’ll get precautionary
saving,” said Mark Zandi, chief econo-
mist at Moody’s Economy.com.
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Dow Jones and Dow Jones Stoxx Indexes
Price-to- Price-to-

Dividend earnings PERFORMANCE (euros) PERFORMANCE (U.S. dollars) Dividend earnings PERFORMANCE (euros) PERFORMANCE (U.S. dollars)
yield* ratio* Dows Jones Index Last Daily 52-wk. Last Daily 52-wk. yield* ratio* Dows Jones Index Last Daily 52-wk. Last Daily 52-wk.

3.86% 9 World -a % % 150.38 –3.83% –45.6% 6.20% 10 U.S. Select Dividend -b % % 455.32 –3.86% –43.5%

3.16% 11 Global Dow 1009.20 –0.49% –37.1% 1357.68 –1.50% –46.0% 4.82% 12 Infrastructure 1234.80 0.30% –28.8% 1491.27 –0.71% –38.9%

5.27% 9 Stoxx 600 184.00 –2.49% –43.2% 172.78 –4.18% –51.6% 2.69% 5 Luxury 553.40 –1.03% –42.0% 594.34 –2.03% –50.2%

5.34% 9 Stoxx Large 200 199.20 –2.43% –42.9% 186.11 –4.13% –51.3% 2.53% 15 BRIC 50 257.40 –2.25% –48.7% 310.82 –3.23% –55.9%

4.76% 11 Stoxx Mid 200 162.90 –2.63% –43.7% 152.18 –4.33% –52.0% 3.89% 3 Africa 50 555.50 0.15% –49.7% 446.66 –0.86% –56.8%

5.32% 9 Stoxx Small 200 98.70 –3.03% –46.7% 92.12 –4.72% –54.6% 7.93% 4 GCC % % 1064.62 –1.01% –63.0%

5.34% 8 Euro Stoxx 197.20 –3.37% –45.8% 185.16 –5.05% –53.8% 4.68% 8 Sustainability 620.60 –2.09% –38.7% 660.58 –3.54% –47.6%

5.38% 7 Euro Stoxx Large 200 210.70 –3.41% –46.1% 196.61 –5.09% –54.0% 2.94% 10 Islamic Market -a % % 1356.05 –3.42% –39.4%

5.02% 9 Euro Stoxx Mid 200 184.50 –2.93% –43.4% 172.18 –4.61% –51.8% 3.28% 9 Islamic Market 100 1460.90 –1.56% –23.3% 1576.26 –3.01% –34.4%

5.43% 9 Euro Stoxx Small 200 108.20 –3.68% –47.0% 100.85 –5.35% –54.8% 3.28% 9 Islamic Turkey -c % % % %

9.06% 5 Stoxx Select Dividend 30 1077.80 –2.64% –59.5% 1159.81 –4.33% –65.4% 2.83% 12 Wilshire 5000 % % 8081.49 –3.63% –40.8%

7.91% 6 Euro Stoxx Select Div 30 1184.00 –3.72% –58.5% 1279.06 –5.39% –64.6% % DJ-AIG Commodity 114.20 –1.01% –40.4% 104.29 –3.58% –49.2%

*Fundamentals are based on data in U.S. dollar. Footnotes: a-in US dollar. b-dividends reinvested. c-in local currency. Note: All data as of 2 p.m. ET. Source: Dow Jones Indexes

Cross rates U.S.-dollar and euro foreign-exchange rates in global trading

USD GBP CHF SEK RUB NOK JPY ILS EUR DKK CDN AUD

Australia 1.5665 2.2347 1.3322 0.1786 0.0431 0.2231 0.0170 0.3788 1.9712 0.2645 1.2402 ...

 Canada 1.2631 1.8018 1.0742 0.1440 0.0348 0.1799 0.0137 0.3055 1.5894 0.2133 ... 0.8063

 Denmark 5.9224 8.4483 5.0365 0.6752 0.1630 0.8434 0.0641 1.4323 7.4522 ... 4.6888 3.7806

 Euro 0.7947 1.1337 0.6758 0.0906 0.0219 0.1132 0.0086 0.1922 ... 0.1342 0.6292 0.5073

 Israel 4.1350 5.8986 3.5165 0.4714 0.1138 0.5889 0.0447 ... 5.2031 0.6982 3.2737 2.6396

 Japan 92.4150 131.8300 78.5909 10.5355 2.5440 13.1610 ... 22.3495 116.2858 15.6043 73.1652 58.9931

 Norway 7.0219 10.0167 5.9715 0.8005 0.1933 ... 0.0760 1.6982 8.8357 1.1857 5.5593 4.4824

 Russia 36.3260 51.8190 30.8921 4.1412 ... 5.1732 0.3931 8.7850 45.7090 6.1337 28.7594 23.1887

 Sweden 8.7718 12.5130 7.4596 ... 0.2415 1.2492 0.0949 2.1214 11.0376 1.4811 6.9447 5.5995

 Switzerland 1.1759 1.6774 ... 0.1341 0.0324 0.1675 0.0127 0.2844 1.4796 0.1986 0.9310 0.7506

 U.K. 0.7010 ... 0.5962 0.0799 0.0193 0.0998 0.0076 0.1695 0.8821 0.1184 0.5550 0.4475

 U.S. ... 1.4265 0.8504 0.1140 0.0275 0.1424 0.0108 0.2418 1.2583 0.1689 0.7917 0.6384

Source: Thomson Reuters via WSJ Market Data Group

Reuters Group PLC is the primary data provider for several statistical tables in The Wall Street Journal, including foreign stock quotations, futures and futures
options prices, and foreign exchange tables. Reuters real-time data feeds are used to calculate various Dow Jones Indexes.

WSJ.com

Commodities Prices of futures contracts with the most open interest
EXCHANGE LEGEND: CBOT: Chicago Board of Trade; CME: Chicago Mercantile Exchange; ICE-US: ICE Futures U.S.MDEX: Bursa Malaysia
Derivatives Berhad; LIFFE: London International Financial Futures Exchange; COMEX: Commodity Exchange; LME: London Metals Exchange;
NYMEX: New York Mercantile Exchange;ICE-EU: ICE Futures Europe

ONE-DAY CHANGE Contract Contract
Commodity Exchange Last price Net Percentage high low

Corn (cents/bu.) CBOT 359.00 –14.25 –3.82% 822.00 315.75
Soybeans (cents/bu.) CBOT 904.50 –53.25 –5.56 1,644.50 786.50
Wheat (cents/bu.) CBOT 528.00 –20.25 –3.69 1,190.00 484.25
Live cattle (cents/lb.) CME 84.225 –2.775 –3.19 119.200 82.400
Cocoa ($/ton) ICE-US 2,639 –33 –1.24 3,214 1,910
Coffee (cents/lb.) ICE-US 113.05 –1.95 –1.70 181.50 105.00
Sugar (cents/lb.) ICE-US 13.28 –0.29 –2.14 15.95 9.94
Cotton (cents/lb.) ICE-US 44.68 –0.54 –1.19 100.46 40.25
Crude palm oil (ringgit/ton) MDEX 1,895.00 –27 –1.40 3,645 1,360
Cocoa (pounds/ton) LIFFE 1,910 –15 –0.78 2,023 1,005
Robusta coffee ($/ton) LIFFE 1,572 –13 –0.82 2,400 1,542

Copper (cents/lb.) COMEX 144.25 –11.20 –7.20 388.00 127.10
Gold ($/troy oz.) COMEX 967.50 25.30 2.69% 1,050.00 689.70
Silver (cents/troy oz.) COMEX 1401.00 38.50 2.83 2,122.50 8.50
Aluminum ($/ton) LME 1,346.00 –3.00 –0.22 3,340.00 1,326.00
Tin ($/ton) LME 10,850.00 –45.00 –0.41 25,450.00 9,750.00
Copper ($/ton) LME 3,300.00 –24.00 –0.72 8,811.00 2,815.00
Lead ($/ton) LME 1,111.00 –28.50 –2.50 3,460.00 870.00
Zinc ($/ton) LME 1,119.00 –3.00 –0.27 2,840.00 1,065.00
Nickel ($/ton) LME 10,050 –20 –0.20 33,600 9,000

Crude oil ($/bbl.) NYMEX 38.54 –3.43 –8.17 141.45 38.85
Heating oil ($/gal.) NYMEX 1.1829 –0.1151 –8.87 4.2500 1.1979
RBOB gasoline ($/gal.) NYMEX 1.1992 –0.1011 –7.78 3.6891 1.0093
Natural gas ($/mmBtu) NYMEX 4.217 –0.242 –5.43 12.002 4.204
Brent crude ($/bbl.) ICE-EU 41.03 –2.25 –5.20 150.45 40.70
Gas oil ($/ton) ICE-EU 379.00 –19.25 –4.83 1,345.25 374.50

Source: Thomson Reuters; WSJ Market Data Group

Currencies London close on Feb. 17
Per In

AMERICAS Per euro In euros U.S. dollar U.S. dollars

Argentina peso-a 4.4088 0.2268 3.5038 0.2854

Brazil real 2.9073 0.3440 2.3105 0.4328

Canada dollar 1.5894 0.6292 1.2631 0.7917
1-mo. forward 1.5897 0.6290 1.2634 0.7915

3-mos. forward 1.5890 0.6293 1.2628 0.7919
6-mos. forward 1.5870 0.6301 1.2612 0.7929

Chile peso 747.12 0.001338 593.75 0.001684
Colombia peso 3222.19 0.0003103 2560.75 0.0003905

Ecuador US dollar-f 1.2583 0.7947 1 1
Mexico peso-a 18.3861 0.0544 14.6119 0.0684

Peru sol 4.0851 0.2448 3.2465 0.3080
Uruguay peso-e 29.318 0.0341 23.300 0.0429

U.S. dollar 1.2583 0.7947 1 1
Venezuela bolivar 2.70 0.370103 2.15 0.465701

ASIA-PACIFIC
Australia dollar 1.9712 0.5073 1.5665 0.6384
China yuan 8.6087 0.1162 6.8415 0.1462

Hong Kong dollar 9.7575 0.1025 7.7545 0.1290
India rupee 62.4306 0.0160 49.6150 0.0202

Indonesia rupiah 14974 0.0000668 11900 0.0000840
Japan yen 116.29 0.008600 92.42 0.010821

1-mo. forward 116.23 0.008604 92.37 0.010826
3-mos. forward 116.03 0.008619 92.21 0.010845

6-mos. forward 115.70 0.008643 91.95 0.010876
Malaysia ringgit-c 4.5808 0.2183 3.6405 0.2747

New Zealand dollar 2.4699 0.4049 1.9629 0.5095
Pakistan rupee 100.601 0.0099 79.950 0.0125

Philippines peso 60.178 0.0166 47.825 0.0209
Singapore dollar 1.9239 0.5198 1.5290 0.6540

South Korea won 1833.34 0.0005455 1457.00 0.0006863
Taiwan dollar 43.531 0.02297 34.595 0.02891
Thailand baht 44.387 0.02253 35.275 0.02835

Per In
EUROPE Per euro In euros U.S. dollar U.S. dollars

Euro zone euro 1 1 0.7947 1.2583

1-mo. forward 1.0003 0.9997 0.7950 1.2579

3-mos. forward 1.0003 0.9997 0.7950 1.2579

6-mos. forward 1.0000 1.0000 0.7947 1.2584

Czech Rep. koruna-b 29.524 0.0339 23.464 0.0426

Denmark krone 7.4522 0.1342 5.9224 0.1689

Hungary forint 305.71 0.003271 242.96 0.004116

Norway krone 8.8357 0.1132 7.0219 0.1424

Poland zloty 4.8872 0.2046 3.8840 0.2575

Russia ruble-d 45.709 0.02188 36.326 0.02753

Sweden krona 11.0376 0.0906 8.7718 0.1140

Switzerland franc 1.4796 0.6758 1.1759 0.8504

1-mo. forward 1.4789 0.6762 1.1753 0.8508

3-mos. forward 1.4765 0.6773 1.1734 0.8522

6-mos. forward 1.4723 0.6792 1.1701 0.8547

Turkey lira 2.1240 0.4708 1.6880 0.5924

U.K. pound 0.8821 1.1337 0.7010 1.4265

1-mo. forward 0.8823 1.1334 0.7012 1.4261

3-mos. forward 0.8824 1.1333 0.7012 1.4261

6-mos. forward 0.8823 1.1334 0.7012 1.4262

MIDDLE EAST/AFRICA

Bahrain dinar 0.4743 2.1083 0.3770 2.6528

Egypt pound-a 7.0245 0.1424 5.5825 0.1791

Israel shekel 5.2031 0.1922 4.1350 0.2418

Jordan dinar 0.8923 1.1207 0.7091 1.4102

Kuwait dinar 0.3687 2.7123 0.2930 3.4129

Lebanon pound 1889.34 0.0005293 1501.50 0.0006660

Saudi Arabia riyal 4.7195 0.2119 3.7507 0.2666

South Africa rand 12.8781 0.0777 10.2345 0.0977

United Arab dirham 4.6217 0.2164 3.6730 0.2723

SDR -f 0.8511 1.1749 0.6764 1.4784

a-floating rate b-commercial rate c-government rate c-commercial rate d-Russian Central Bank rate f-Special Drawing Rights from the Inter-
national Monetary Fund ; based on exchange rates for U.S., British and Japanese currencies.
Note: Based on trading among banks in amounts of $1 million and more, as quoted by Thomson Reuters.

Major stock market indexes Stock indexes from around the world, grouped by region. Shown in local-currency terms.

Price-to- PREVIOUS SESSION PERFORMANCE

earnings ratio* Region/Country Index Close Net change Percentage change Yr.-to-date 52-wk.

Price-to- PREVIOUS SESSION PERFORMANCE

earnings ratio* Region/Country Index Close Net change Percentage change Yr.-to-date 52-wk.

 9 EUROPE DJ Stoxx 600 183.98 –4.69 –2.49% –6.6% –43.2%

 8 DJ Stoxx 50 1893.08 –46.31 –2.39 –8.3% –41.6%

 8 Euro Zone DJ Euro Stoxx 197.17 –6.86 –3.36 –11.5% –45.8%

 7 DJ Euro Stoxx 50 2119.98 –73.66 –3.36 –13.5% –44.3%

 5 Austria ATX 1480.05 –139.57 –8.62 –15.5% –62.7%

 6 Belgium Bel-20 1783.23 –40.55 –2.22 –6.6% –52.7%

 5 Czech Republic PX 651.5 –47.5 –6.80 –24.1% –58.7%

 11 Denmark OMX Copenhagen 237.65 –5.83 –2.39 5.1% –42.8%

 9 Finland OMX Helsinki 4872.18 –195.10 –3.85 –9.8% –55.1%

 8 France CAC-40 2875.23 –86.99 –2.94 –10.7% –41.2%

 9 Germany DAX 4216.60 –150.04 –3.44 –12.3% –39.8%

 … Hungary BUX 11167.91 –269.85 –2.36 –8.8% –53.5%

 2 Ireland ISEQ 2189.97 –61.18 –2.72 –6.5% –66.5%

 6 Italy S&P/MIB 16726 –684 –3.93 –14.0% –51.0%

 4 Netherlands AEX 238.17 –8.98 –3.63 –3.2% –46.9%

 6 Norway All-Shares 270.27 –6.76 –2.44 unch.% –45.5%

 17 Poland WIG 21274.28 –1515.49 –6.65 –21.9% –57.6%

 10 Portugal PSI 20 6170.89 –203.76 –3.20 –2.7% –45.4%

 … Russia RTSI 552.03 –57.28 –9.40% –12.6% –73.0%

 7 Spain IBEX 35 7843.2 –231.8 –2.87 –14.7% –40.9%

 15 Sweden OMX Stockholm 201.03 –9.42 –4.48 –1.6% –36.7%

 11 Switzerland SMI 4941.31 –136.31 –2.68 –10.7% –33.8%

 … Turkey ISE National 100 23907.55 –1003.97 –4.03 –11.0% –48.3%

 8 U.K. FTSE 100 4034.13 –100.62 –2.43 –9.0% –32.4%

 9 ASIA-PACIFIC DJ Asia-Pacific 82.06 –2.36 –2.80 –12.3% –44.5%

 … Australia SPX/ASX 200 3464.3 –52.6 –1.50 –6.9% –38.3%

 … China CBN 600 19585.48 –666.68 –3.29 32.6% –50.6%

 8 Hong Kong Hang Seng 12945.40 –510.48 –3.79 –10.0% –46.3%

 11 India Sensex 9035.00 –270.45 –2.91 –6.3% –50.0%

 … Japan Nikkei Stock Average 7645.51 –104.66 –1.35 –13.7% –44.4%

 … Singapore Straits Times 1637.92 –42.78 –2.55 –7.0% –47.1%

 11 South Korea Kospi 1127.19 –48.28 –4.11 0.2% –34.5%

 10 AMERICAS DJ Americas 201.84 –8.53 –4.05 –10.7% –42.1%

 … Brazil Bovespa 40050.39 –1790.93 –4.28 6.7% –35.9%

 12 Mexico IPC 18886.92 –633.95 –3.25 –15.6% –35.0%

*P/E ratios use trailing 12-months, as-reported earnings
Note: Americas index data are as of 3:00 p.m. ET. Sources: Thomson Reuters; WSJ Market Data Group

GLOBAL MARKETS LINEUP

MSCI indexes
Developed and emerging-market regional and country indexes
from MSCI Barra as of February 17, 2009

Price-to- LOCAL-CURRENCY
Dividend earnings PERFORMANCE

yield ratio Morgan Stanley Index Last Daily YTD 52-wk.

4.00% 9 ALL COUNTRY (AC) WORLD* 206.96 –0.77% –9.1% –44.1%

4.00% 9 World (Developed Markets) 831.04 –0.71% –9.7% –43.3%

3.60% 10 World ex-EMU 98.37 –0.44% –8.6% –41.7%

3.90% 10 World ex-UK 832.49 –0.51% –9.9% –42.5%

5.00% 8 EAFE 1,089.03 –1.54%–12.0% –46.7%

4.20% 8 Emerging Markets (EM) 547.55 –1.22% –3.4% –49.7%

5.60% 7 EUROPE 66.00 –1.37% –4.9% –41.4%

6.30% 7 EMU 119.94 –2.29%–15.6% –51.3%

5.70% 8 Europe ex-UK 72.04 –1.19% –7.1% –41.1%

7.80% 5 Europe Value 71.04 –1.91% –8.4% –46.5%

3.70% 10 Europe Growth 59.42 –0.89% –1.7% –36.2%

5.50% 7 Europe Small Cap 103.92 –1.08% 2.9% –45.1%

4.80% 3 EM Europe 150.09 –2.98% –5.5% –62.3%

5.50% 6 UK 1,224.09 –1.33% –6.9% –30.1%

5.60% 8 Nordic Countries 99.65 –1.14% 1.6% –44.3%

3.70% 3 Russia 421.56 –2.49% 2.3% –66.5%

4.70% 10 South Africa 553.06 –0.71% –4.5% –18.5%

5.30% 9 AC ASIA PACIFIC EX-JAPAN 230.82 –2.00% –6.7% –50.1%

2.90% 11 Japan 474.93 0.55%–10.4% –44.4%

3.40% 9 China 39.35 –0.44% –3.5% –41.2%

1.80% 10 India 357.18 –3.55% –3.3% –51.2%

2.40% 9 Korea 321.68 –1.67% 4.8% –28.0%

9.30% 7 Taiwan 173.99 –0.29% 0.4% –41.3%

3.00% 13 US BROAD MARKET 903.61 0.00% –8.0% –39.6%

2.50% 56 US Small Cap 1,126.32 0.00% –9.7% –39.4%

4.00% 9 EM LATIN AMERICA 2,231.01 0.69% 7.4% –45.8%

*Twenty-three developed and 26 emerging markets Source: MSCI Barra

Follow the markets throughout the day, with updated stock quotes, news and commentary at
WSJ.com/Europe. Also, receive email alerts that summarize the day’s trading in Europe and Asia.
To sign up, go to WSJ.com/Online Today
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European court loosens
requirements for asylum

ASSOCIATED PRESS

ROME—A British lawyer ac-
cused of taking $600,000 in ex-
change for false testimony designed
to help Italian Prime Minister Silvio
Berlusconi was convicted of corrup-
tion Tuesday and sentenced to 4µ
years in prison.

The panel of three judges didn’t
issue an explanation of their ruling
so it wasn’t clear if they completely
endorsed the prosecution’s allega-
tion that Mr. Berlusconi had or-
dered payment to David Mills in
1997 in exchange for his testimony
at two hearings in other corruption
cases in the 1990s.

Mr. Mills was accused in one of

the cases of failing to tell a court
that two offshore companies in-
volved in buying U.S. film rights had
links to Mr. Berlusconi.

Mr. Berlusconi was a co-defen-
dant in Mr. Mills’s trial, but his por-
tion of the case was frozen last year
after the conservative-controlled
Parliament passed a law that grants
immunity from prosecution to top
officials, including the premier.

Judges in the trial continued the
proceedings for Mr. Mills while chal-
lenging the immunity measure in
front of the Constitutional Court,
saying it violates basic principles, in-
cluding the one that all citizens are
equal before the law.

Kazakhstan needs outlet
for growing oil exports

By Elizabeth Williamson

HOT SPRINGS, Va.—Republican
members of the U.S. House of Repre-
sentatives took a break earlier this
month from bashing the Democrats’
$800 billion stimulus bill and jour-
neyed here to the Homestead Re-
sort, an 18th-century mountain spa,
where the diversions include golf,
skiing, skeet shooting and falconry.

Republican lawmakers paid for
their travel and lodging, mostly
with campaign funds. Staffers’ bills
and the rest of the tab was picked up
by the Congressional Institute,
which is funded by 54 “patrons,” in-
cluding General Electric Co. and the
National Association of Home Build-
ers. About 45 lobbyists attended a
dinner on opening night.

House Republican Conference
spokesman Matt Lloyd said Republi-
cans accept partial corporate fund-
ing of the retreat because “We don’t
believe in using taxpayer money.”

A few days later Democrats held
a two-day issues conference at the
Kingsmill Resort & Spa in Williams-
burg, Va., a property owned by
brewer Anheuser Bush-Inbev NV
and whose spa is known for its hops
and chamomile massage. Taxpayers
helped foot the bill, which was paid
partly with money appropriated for
congressional office expenses.

“Our issues conference, espe-
cially this year, was a very serious
working session,” said Emily Baro-
cas, spokeswoman for the Demo-
cratic Caucus. President Barack
Obama took his maiden Air Force
One voyage to rally support from fel-
low Democrats for the stimulus plan.

As they fume over inflated sala-
ries and lavish travel by executives
whose companies are on the federal
dole, members of Congress are get-
ting a raise, and making travel plans.

Last month, when 600,000 Ameri-
cans lost their jobs, the House and
Senate allowed themselves a $4,700
cost-of-living raise, bringing their an-
nual salaries to $174,000. This week,
House Speaker Nancy Pelosi and
other Democratic House leaders said
they would forgo a similar increase
next year. So far senators haven’t fol-
lowed suit, but a spokesman for Sen-
ate Majority Leader Harry Reid of Ne-
vada said they plan to.

As the stimulus bill made its way
through Congress, companies with a
stake in provisions buried in the bill’s
morethan 600 pages had plenty of op-
portunitiestomeetwithlawmakersat
events the companies helped to bank-
roll.Such meetingsarecommonplace,
but they have taken on added impor-
tance as the stimulus plan, the finan-
cialbailoutandotherspendingbillsof-
fer Congress unusual power to choose
corporate winners and losers.

Lobbyists may not directly pay
for lawmakers’ travel and meals, un-
der recently strengthened congres-
sional ethics rules. So instead, corpo-
rations contribute to tax-exempt
groups—and those groups pay for
lawmakers to attend events.

Sometimes the events—and the
networking and socializing that go
with them—take place in Washing-
ton. Last week, prominent Democrats
including Sen. Debbie Stabenow of
Michigan, Sen. Amy Klobucharof Min-
nesota and Minnesota Rep. Keith Elli-
son shared a dais with energy and en-
vironmental lobbyists at the “Good

Jobs, Green Jobs” conference.
The event was organized by the

Blue Green Alliance, a coalition of la-
bor unions and environmental
groups. Sponsors included BP PLC,
Alcoa Inc. and the American Wind En-
ergy Association, which lobbied for
generous renewable energy incen-
tives in the stimulus bill. At an invita-
tion-only VIP event attended by spon-
sors and lawmakers, Speaker Pelosi
was presented with the Blue Green Al-
liance Green Jobs Champion Award.

Asked about Ms. Pelosi’s award,
her spokesman Brendan Daly said,
“The speaker remains committed to
transparency and will continue to
monitor the Lobbying Disclosure
Act to ensure that the aims of the lob-
bying reforms are met.”

Spokesmen for Rep. Ellison and
Sen. Stabenow said they accepted
speaking invitations because sus-
tainable energy and green jobs are
priorities for them. An aide to Sen.
Klobuchar said the only individual
she spoke with at the meeting was
the steelworker who introduced her.

InNovember,asthe federalgovern-
ment worked to rescue financial mar-
kets, four Republican and four Demo-
cratic lawmakers were in Amsterdam
on a trip sponsored by the Franklin
Center for Global Policy Exchange. Ev-
ery year, the group takes members of
Congress on a weeklong trip to an in-
ternational capital “to discuss varying

views on important international is-
sues,” according to a statement of its
purpose. The group stayed at the five-
star Grand Hotel Amrath, a historic
art nouveau hotel and wellness spa.

The nonprofit group’s board of di-
rectors includes lobbyists from UAL
Corp., Exelon Corp. and Duke Energy
Corp., according to a list supplied by
spokesmanTrent Duffy.A separatebi-
partisan “honorary board” is com-
posed of membersof Congress.

Travelers on the Netherlands trip
Nov. 9-14 included Rep. Joe Baca (D.,
Calif.); Rep. Ellison; Rep. Luis Gutier-
rez (D., Ill.); Rep. James Lamborn (R.,
Colo.); Rep. Frank Lucas (R., Okla.);
Rep. James Moran (D., Va.); Rep.
Jean Schmidt (R., Ohio); and Rep. F.
James Sensenbrenner (R., Wis.).

The group discussed climate
change, economic policy, health
care and other topics with European
officials, diplomats, corporate exec-
utives and lobbyists.

Spokespeople for Reps. Ellison,
Gutierrez and Moran said the meet-
ings were directly related to their
work in Congress, and an opportu-
nity to discuss those issues with Eu-
ropean counterparts. Reps. Lam-
born, Lucas and Schmidt said they
valued the exchange with foreign
policy makers on trade, defense and
national security. Aides to Reps.
Baca and Sensenbrenner didn’t re-
spond to requests for a comment.

Lawmakers defend trips
Junkets at spas,
hotels are called
working sessions

ECONOMY & POLITICS

The Breakers hotel in Palm Beach, Fla., is the site of a coming Republican
fund-raiser. Democrats will hold a similar event at the Ritz-Carlton in Naples, Fla.

A
la
m
y

By Charles Forelle

BRUSSELS—Refugees seeking
asylum in the European Union don’t
haveto demonstrate that they are spe-
cifically targeted for harm if there is
widespread and indiscriminate vio-
lence in their home countries, Eu-
rope’shighestcourtruledafter review-
ing the case of two Iraqi nationals who
had fled the war in their country.

The case could lead Europe to ad-
mit more asylum-seekers—a touchy
subject on a continent that prides it-
self on broad human-rights protec-
tion but often struggles to integrate
immigrants and is wrestling with
growing unemployment.

Dutch authorities, who referred
the legal question of how to inter-
pret an EU asylum directive to the
European Court of Justice in Luxem-
bourg, said dozens of similar cases
were pending. Seven other EU coun-
tries weighed in with legal briefs,
many arguing for a narrower inter-
pretation of the law.

EU countries deport relatively few
immigrants, so even those who fail to
receive asylum status often stay with-
out authorization and live in a legal
gray area. Granting asylum status con-
fers benefits like the right to work.

Tuesday’s ruling reflects a shift
in asylum law, which was once con-
cerned primarily with individuals
facing specific persecution—for in-
stance, Russian dissidents—toward

cases of people fleeing general vio-
lence, said Hemme Battjes, an associ-
ate professor at Vrije Universiteit
Amsterdam who specializes in asy-
lum issues. “In the long run, the con-
sequence of this judgment will be
that those people will be entitled for
full-fledged asylum status,” he said.

The ruling comes as EU coun-
tries try to get tougher on immigra-
tion. Last year, the EU passed a con-
troversial directive setting out pro-
cedures for deporting illegal immi-
grants that human-rights groups
complained was too harsh.

The case before the Court of Jus-
tice concerned an Iraqi couple, Meki
and Noor Elgafaji, who fled Iraq in
2006. Mr. Elgafaji had worked for a
British security contractor that
guarded convoys traveling between
the Baghdad airport and the Green
Zone. The Elgafajis left, they said, af-
ter Mr. Elgafaji’s uncle—also em-
ployedbythesamesecuritycompany—
was killed in a terrorist attack, and a
note saying “death to collaborators”
was affixed to the door of their home.

They went to the Netherlands,
where they had family, but the Dutch
immigration ministry said they
hadn’t adequately demonstrated they
were individually threatened and de-
nied their application for residence
permits. A district court overruled
the ministry, but an appeals court said
the relevant European lawwas confus-
ing and asked for an interpretation.

U.K. lawyer is sentenced in Italy

By Guy Chazan

LONDON—The oil-rich Central
Asian nation of Kazakhstan urgently
needs more export capacity to cope
with a big uptick in its oil produc-
tion over the next decade, a senior
Chevron executive said Tuesday.

A rare bright spot in the global en-
ergy industry, Kazakhstan is ex-
pected to nearly double oil output by
2020, becoming one of the world’s
top 10 crude producers. But the land-
locked country has few viable export
outlets, with the bulk of its oil pass-
ing through Russia.

“With Kazakhstan expected to
add a minimum of over 1.5 million
barrels a day of production over the
coming 15 years, it needs new, dedi-
cated and reliable export capacity,
and it needs it urgently,” Ian Mac-
Donald, Chevron’s vice president of
business development and transpor-
tation, told an oil conference in Lon-
don. He said Kazakhstan needs addi-
tional export pipelines with a capac-
ity of 1 million barrels a day.

In an attempt to meet that need,
authorities are working on an ambi-
tious new export route, the Kazakh-
stan Caspian Transportation System,
which would pipe oil from the west of
the country to a new port on the Cas-
pian Sea and shipping it to Azer-
baijan for onward delivery to Turkey.

But the project, which prelimi-
nary estimates say could cost $3 bil-
lion, is still at an early stage, and
many doubt it will be ready by 2013
as planned. Even so, the launch of
Kashagan, a supergiant field in the Ka-
zakh sector of the Caspian Sea that
will substantially boost production
volumes, comes onstream in 2012.

Kashagan, the biggest oil discov-
ery of the past 30 years, is the only

large oil project of its kind without a
dedicated export pipeline. Two
other big fields, the Chevron-led Ten-
giz and Karachaganak, are also set to
expand production in coming years.

Concerns about Kazakhstan’s
lack of export capacity have been
compounded by the global economic
crisis, which could hurt the country’s
ability to finance infrastructure.

Currently, Kazakhstan has two
main pipelines—the Chevron-led
Caspian Pipeline Consortium, which
runs across southern Russia to the
Black Sea port of Novorossiisk, and
the Atyrau-Samara line, which also
flows to Russia. Plans are to double
CPC’s capacity by 2013, and Atyrau-
Samara also will be expanded.

Even then, Kazakhstan will have
just more than 1 million barrels a
day of pipeline capacity, so about
400,000 barrels a day will have to be
moved by rail or tanker—costly op-
tions oil companies tend to avoid.

The KCTS would involve a new
500,000 barrel-a-day pipeline run-
ning from western Kazakhstan to
the port of Kuryk. Tankers would
ship the crude to Azerbaijan, where
it will be fed into the Baku–Tbilisi–
Ceyhan pipeline and sent to the
Turkish Mediterranean coast. In ad-
dition to the pipeline, new oil termi-
nals need to be built at Kuryk and
Baku, and a fleet of 60,000 ton tank-
ers commissioned, adding to costs.
Some doubt whether there are any
shipyards in the Caspian capable of
building such large vessels.

“The real difficulty is political,”
says Julian Lee, a Caspian analyst at
the Centre for Global Energy Studies
in London. “It’s bringing together four
countries and nine companies with
very different outlooks on how you
work, who contributes what and who
owns what. It’s not going to be easy.”
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Siberian Investment Co EE EQ IRL 01/26 USD 21.85 34.6 –73.4 –44.5

n MP ASSET MANAGEMENT INC.
Tel: + 386 1 587 47 77
MP-BALKAN.SI OT OT SVN 02/16 EUR 23.70 –9.6 –63.0 –43.8
MP-TURKEY.SI OT OT SVN 02/16 EUR 18.81 –3.7 –55.6 –36.1

n PAREX ASSET MANAGEMENT IPAS
Basteja Blvd. 14, Riga, LV-1050, Latvia
www.parexgroup.com Tel: +371 67010810

Eastern European Bond Fund OT OT LVA NA NA NA.00 1.1 –36.5 –17.8
Parex Caspian Sea Eq EU EQ LVA 02/16 EUR 2.25 7.1 –74.1 –52.6
Parex Eastern Europ Bd EU BD LVA 02/16 USD 8.82 1.1 –36.5 –17.8
Parex Russian Eq EE EQ LVA 02/16 USD 9.04 4.4 –69.2 –39.2

n PICTET & CIE, ROUTE DES ACACIAS 60, CH-1211 GENEVA 73
Tel: + 41 (58) 323 3000 Web: www.pictetfunds.com
PF (LUX)-Asian Eq-Ica AS EQ LUX 02/17 USD 97.36 –12.2 –54.3 –26.4
PF (LUX)-Asian Eq-Pca AS EQ LUX 02/17 USD 93.35 –12.3 –54.8 –27.0
PF (LUX)-Biotech-Pca OT EQ LUX 02/13 USD 306.65 7.6 –5.3 1.4
PF (LUX)-CHF Liq-Pca CH MM LUX 02/16 CHF 124.03 0.0 1.4 1.7
PF (LUX)-CHF Liq-Pdi CH MM LUX 02/16 CHF 93.62 0.1 1.4 1.7
PF (LUX)-Cnt Eu Eq-I EU EQ LUX 02/16 EUR 109.86 –6.9 –41.8 –30.7
PF (LUX)-Digital Comm-Pca OT EQ LUX 02/13 USD 78.61 –3.3 –35.8 –17.5
PF (LUX)-East Eu-Pca EU EQ LUX 02/13 EUR 138.45 3.7 –68.5 –43.6
PF (LUX)-Emg Mkts LC-Pca GL EQ LUX 02/17 USD 87.48 –6.1 –58.0 –28.9
PF (LUX)-Emg Mkts-Pca GL EQ LUX 02/17 USD 288.58 –5.1 –57.3 –28.3
PF (LUX)-Eu Indx-Pca EU EQ LUX 02/16 EUR 73.44 –3.9 –38.3 –27.3
PF (LUX)-EUR Bds-Pca EU BD LUX 02/16 EUR 369.65 –1.0 0.3 0.3
PF (LUX)-EUR Bds-Pdi EU BD LUX 02/16 EUR 281.30 –1.0 0.3 0.3
PF (LUX)-EUR Cp Bd-Pca EU BD LUX 02/16 EUR 127.15 1.8 –3.9 –2.3
PF (LUX)-EUR Cp Bd-Pdi EU BD LUX 02/16 EUR 89.39 1.8 –3.9 –2.3
PF (LUX)-EUR HiYld-Pca EU BD LUX 02/16 EUR 98.14 8.8 –23.0 –19.5
PF (LUX)-EUR HiYld-Pdi EU BD LUX 02/16 EUR 56.89 8.8 –23.0 –19.5
PF (LUX)-EUR Liq-Pca EU MM LUX 02/16 EUR 135.06 0.3 3.4 3.4
PF (LUX)-EUR Liq-Pdi EU MM LUX 02/16 EUR 97.34 0.3 3.4 3.4
PF (LUX)-EUR Sov Liq-Pca OT OT LUX 02/16 USD 102.10 0.2 NS NS
PF (LUX)-EUR Sov Liq-Pdi OT OT LUX 02/16 USD 100.74 0.2 NS NS
PF (LUX)-Europ Eq-Pca EU EQ LUX 02/16 EUR 296.39 –3.1 –42.3 –31.9
PF (LUX)-EuSust Eq-Pca EU EQ LUX 02/16 EUR 96.83 –4.3 –39.4 –30.8
PF (LUX)-Gl Em Dbt-Pca GL BD LUX 02/13 USD 187.66 –0.9 –7.5 –0.8
PF (LUX)-Gl Em Dbt-Pdi GL BD LUX 02/13 USD 127.66 –0.9 –7.5 –0.8
PF (LUX)-Gl Eq Sel-Pca GL EQ LUX 02/13 USD 11.96 –6.8 –45.5 –29.2
PF (LUX)-Gr China-Pca AS EQ LUX 02/17 USD 195.04 –8.3 –48.2 –19.5
PF (LUX)-Indian Eq-Pca EA EQ LUX 02/17 USD 173.70 –9.4 –62.6 –26.8
PF (LUX)-Jap Index-Pca JP EQ LUX 02/17 JPY 7162.99 –12.1 –44.2 –34.6
PF (LUX)-Jp Eq Sel-Ica JP EQ LUX 02/17 JPY 6409.38 –12.2 –46.3 –38.9
PF (LUX)-Jp Eq Sel-Pca JP EQ LUX 02/17 JPY 6251.06 –12.3 –46.7 –39.3
PF (LUX)-JpEq130/30-Pca JP EQ LUX 02/17 JPY 3470.67 –11.6 –43.1 –36.6
PF (LUX)-Pacif Idx-Pca AS EQ LUX 02/17 USD 140.16 –11.5 –51.3 –26.0
PF (LUX)-Piclife-Pca CH BA LUX 02/16 CHF 689.33 0.0 –14.6 –11.5
PF (LUX)-PremBrnds-Pca OT EQ LUX 02/13 EUR 41.22 –6.6 –39.1 –29.5
PF (LUX)-Security-Pca GL EQ LUX 02/13 USD 71.85 0.6 –27.0 –17.3
PF (LUX)-Sm Cap Eu-Pca EU EQ LUX 02/16 EUR 332.74 2.0 –39.6 –29.6
PF (LUX)-US Eq-Ica US EQ LUX 02/13 USD 76.35 –6.5 –36.6 –20.7
PF (LUX)-USA Index-Pca US EQ LUX 02/13 USD 66.51 –8.2 –38.5 –23.3
PF (LUX)-USD Gov Bds-Pca US BD LUX 02/13 USD 513.45 –3.2 6.1 7.7
PF (LUX)-USD Gov Bds-Pdi US BD LUX 02/13 USD 376.76 –3.2 6.2 7.7
PF (LUX)-USD Liq-Pca US MM LUX 02/16 USD 130.35 0.1 2.0 3.2
PF (LUX)-USD Liq-Pdi US MM LUX 02/16 USD 85.11 0.1 2.0 3.2
PF (LUX)-USD Sov Liq-Pca OT OT LUX 02/16 USD 101.41 0.1 NS NS
PF (LUX)-USD Sov Liq-Pdi OT OT LUX 02/16 USD 100.70 0.1 NS NS
PF (LUX)-Water-Pca GL EQ LUX 02/13 EUR 106.18 3.1 –26.2 –17.5
PF (LUX)-WldGovBds-Pca GL BD LUX 02/17 USD 156.15 –5.3 3.0 7.4
PF (LUX)-WldGovBds-Pdi GL BD LUX 02/17 USD 129.25 –5.3 3.0 7.4
PTF (LUX)-MidEast&NorAfr-Pca OT OT LUX 02/16 USD 32.34 –22.1 NS NS

n POLAR CAPITAL PARTNERS LIMITED
International Fund Managers (Ireland) Limited PH - 353 1 670 660 Fax - 353 1 670 1185
Asia Ex-Japan Fund USD AS EQ IRL 05/20 USD 1.12 –93.7 –93.8 –72.2
Global Technology OT EQ IRL 02/16 USD 7.92 1.0 –35.0 –26.7
Japan Fund USD JP EQ IRL 02/17 USD 12.74 –13.3 –18.9 –17.3

n Hemisphere Management (Ireland) Limited
Columbus USD A OT OT CYM 10/31 USD 89.67 –11.1 –13.2 NS
Discovery USD A OT OT CYM 01/30 USD 125.56 10.8 12.5 12.2
Elbrus USD A GL EQ CYM 01/30 USD 5.40 –20.0 –66.0 –33.8
Europn Conviction USD B EU EQ CYM 01/30 USD 129.00 2.2 17.4 10.1
Europn Forager USD B OT OT CYM 01/30 USD 177.85 –0.6 –13.3 –2.7
Gl Utilities Abs Rtn USD A OT OT CYM 08/29 USD 100.13 –16.6 –10.7 –1.9
Japan Abs Ret USD A AS EQ CYM 07/31 USD 141.61 –9.5 –17.9 –7.4
Latin America USD A GL EQ CYM 01/30 USD 14.29 2.2 –4.7 14.7
Paragon Limited USD A EU EQ CYM 12/31 USD 309.60 12.7 12.7 14.2
UK Fund USD A OT OT CYM 12/31 USD 165.85 4.3 4.3 3.8

n PT CIPTADANA ASSET MANAGEMENT
Tel: 521-3479 Fax: 521-3478 Website: www.ciptadana-asset.com
Indonesian Grth Fund EA EQ CYM 02/11 USD 55.24 –4.2 –58.5 –23.9

n RUSSELL INVESTMENT GROUP
Multi-Style, Multi-Manager Funds www.russell.com
Actions France A EU EQ IRL 02/16 EUR 512.43 –9.1 –38.4 NS
Core Eurozone Eq B EU EQ IRL 02/16 EUR 594.20 –9.6 NS NS
Euro Fixed Income A EU BD IRL 02/16 EUR 1111.71 –1.8 –11.9 –6.7
Euro Fixed Income B EU BD IRL 02/16 EUR 1180.67 –1.7 –11.3 –6.2
Euro Small Cap A EU EQ IRL 02/16 EUR 855.26 0.9 –44.5 –36.3
Euro Small Cap B EU EQ IRL 02/16 EUR 911.38 1.0 –44.2 –35.9
Eurozone Agg Eq A EU EQ IRL 02/16 EUR 466.50 –6.1 –42.6 NS
Eurozone Agg Eq B EU EQ IRL 02/16 EUR 666.94 –6.1 –42.3 –30.7
Glbl Bd (EuroHdg) A GL BD IRL 02/16 EUR 1208.93 1.0 –7.1 –3.1
Glbl Bd (EuroHdg) B GL BD IRL 02/16 EUR 1276.54 1.0 –6.5 –2.5
Glbl Bd A EU BD IRL 02/16 EUR 1041.75 6.2 2.4 –1.0
Glbl Bd B EU BD IRL 02/16 EUR 1103.30 6.3 3.0 –0.4
Glbl Real Estate A OT EQ IRL 02/16 USD 532.09 –20.2 –55.5 –40.7
Glbl Real Estate B OT EQ IRL 02/16 USD 545.69 –20.1 –55.2 –40.4
Glbl Real Estate EH-A OT EQ IRL 02/16 EUR 508.37 –19.0 –53.5 –41.1
Glbl Real Estate SH-B OT EQ IRL 02/16 GBP 47.82 –19.3 –53.4 –40.5
Glbl Strategic Yield A EU BD IRL 02/16 EUR 1172.62 3.7 –19.7 –11.7
Glbl Strategic Yield B EU BD IRL 02/16 EUR 1248.24 3.8 –19.2 –11.1
Japan Equity A JP EQ IRL 02/16 JPY 9187.00 –11.1 –44.7 –35.5
Japan Equity B JP EQ IRL 02/16 JPY 9741.00 –11.0 –44.4 –35.1
PacBasn (Ex-Jap) Eq A AS EQ IRL 02/16 USD 1180.40 –8.2 –51.0 –26.0
PacBasn (Ex-Jap) Eq B AS EQ IRL 02/16 USD 1253.17 –8.1 –50.7 –25.5
Pan European Eq A EU EQ IRL 02/16 EUR 689.15 –4.1 –42.1 –30.4
Pan European Eq B EU EQ IRL 02/16 EUR 730.83 –4.0 –41.8 –30.0
US Equity A US EQ IRL 02/16 USD 610.67 –8.7 –41.7 –25.3
US Equity B US EQ IRL 02/16 USD 650.46 –8.6 –41.4 –24.9
US Small Cap A US EQ IRL 02/16 USD 907.76 –9.7 –41.5 –27.4
US Small Cap B US EQ IRL 02/16 USD 967.47 –9.7 –41.1 –27.0

n SEB ASSET MANAGEMENT S.A.
www.seb.se
SEB Fund 1
Choice Global Value -C- GL EQ LUX 02/17 SEK 57.26 –4.9 –42.8 –32.3
Choice Japan Fd JP EQ LUX 02/17 JPY 39.71 –11.7 –43.7 –36.4
Choice Jpn Chance/Risk JP EQ LUX 02/17 JPY 38.86 –13.2 –50.7 –37.5
Choice NthAmChance/Risk US EQ LUX 02/17 USD 2.71 –3.3 –42.2 –26.2
Europe 2 Fd EU EQ LUX 02/17 EUR 0.66 –5.3 –48.0 –34.0
Europe 3 Fd EU EQ LUX 02/17 GBP 2.56 –14.3 –38.2 –24.4
Global Chance/Risk Fd GL EQ LUX 02/17 EUR 0.48 2.3 –32.4 –25.4
Global Fd GL EQ LUX 02/17 USD 1.48 –10.8 –43.8 –27.6
Intl Mixed Fd -C- NO BA LUX 02/17 USD 20.61 –10.3 –33.6 –18.8
Intl Mixed Fd -D- NO BA LUX 02/17 USD 14.54 –10.3 –33.6 –17.8
Wireless Fd OT EQ LUX 02/17 EUR 0.10 4.1 –40.7 –24.4

n SEB Fund 2
Choice Asia ex. Japan Fd AS EQ LUX 02/17 USD 4.10 –9.6 –50.0 –26.0
Currency Alpha EUR -IC- OT OT LUX 02/17 EUR 10.71 –1.9 7.0 NS
Currency Alpha EUR -RC- OT OT LUX 02/17 EUR 10.65 –1.9 6.6 NS
Currency Alpha SEK -ID- OT OT LUX 02/17 SEK 103.52 –2.0 6.8 NS
Currency Alpha SEK -RC- OT OT LUX 02/17 SEK 117.31 –1.9 6.6 NS
Generation Fd 80 OT OT LUX 02/17 SEK 6.40 0.2 –25.3 NS
Nordic Focus EUR NO EQ LUX 02/17 EUR 51.31 2.9 –40.0 NS
Nordic Focus NOK NO EQ LUX 02/17 NOK 56.54 2.9 –40.0 NS
Nordic Focus SEK NO EQ LUX 02/17 SEK 60.19 2.9 –40.0 NS

n SEB Fund 3
Choice North America Eq. Fd US EQ LUX 02/17 USD 1.29 –6.9 –40.2 –25.9
Ethical Global Fd GL EQ LUX 02/17 USD 0.54 –12.3 –44.4 –29.2
Ethical Sweden Fd NO EQ LUX 02/17 SEK 28.23 –1.8 –28.5 –23.0
Europe Fd EU EQ LUX 02/17 USD 1.38 –4.5 –38.4 –27.8
Index Linked Bd Fd SEK OT BD LUX 02/17 SEK 13.01 –0.4 2.3 4.1
Medical Fd OT EQ LUX 02/17 USD 2.75 –4.0 –22.7 –14.1
Short Medium Bd Fd SEK NO MM LUX 02/17 SEK 9.21 0.5 3.2 3.1
Technology Fd OT EQ LUX 02/17 USD 1.55 –0.6 –36.0 –20.8
World Fd NO BA LUX 02/17 USD 1.46 –12.1 –41.0 –20.8

n SEB Fund 4
Short Bond Fd EUR EU MM LUX 02/17 EUR 1.27 0.2 2.0 2.1
Short Bond Fd SEK NO MM LUX 02/17 SEK 21.74 0.8 3.2 3.1
Short Bond Fd USD US MM LUX 02/17 USD 2.50 –0.1 1.4 2.7

n SEB Fund 5
Alpha Bond Fd SEK -A- NO BD LUX 02/17 SEK 10.03 –0.3 –2.5 –0.3
Alpha Bond Fd SEK -B- NO BD LUX 02/17 SEK 9.00 –0.3 –2.5 –0.3
Alpha Bond Fd SEK -C- NO BD LUX 02/17 SEK 25.12 –0.3 –2.6 –0.5
Alpha Bond Fd SEK -D- NO BD LUX 02/17 SEK 8.37 –0.3 –2.6 –0.5
Alpha Short Bd SEK -A- NO MM LUX 02/17 SEK 10.94 1.2 3.7 3.4
Alpha Short Bd SEK -B- NO MM LUX 02/17 SEK 10.26 1.2 3.7 3.4
Alpha Short Bd SEK -C- NO MM LUX 02/17 SEK 21.41 1.2 3.6 3.3
Alpha Short Bd SEK -D- NO MM LUX 02/17 SEK 8.90 1.2 3.6 3.3
Bond Fd SEK -C- NO BD LUX 02/17 SEK 41.88 0.8 9.4 5.9
Bond Fd SEK -D- NO BD LUX 02/17 SEK 12.56 0.8 8.1 5.3
Corp. Bond Fd EUR -C- EU BD LUX 02/17 EUR 1.08 –0.7 –8.7 –4.6
Corp. Bond Fd EUR -D- EU BD LUX 02/17 EUR 0.85 –0.7 –9.1 –4.9
Corp. Bond Fd SEK -C- NO BD LUX 02/17 SEK 10.82 0.7 –11.0 –5.6
Corp. Bond Fd SEK -D- NO BD LUX 02/17 SEK 8.50 0.7 –10.8 –5.5
Danish Mortgage Bond Fd EUR -ID- NO BD LUX 02/17 EUR 103.57 –0.3 3.6 NS
Danish Mortgage Bond Fd EUR -RC- NO BD LUX 02/17 EUR 103.21 –0.3 3.2 NS
Danish Mortgage Bond Fd SEK -ID- OT OT LUX 12/17 SEK 121.91 NS NS NS
Danish Mortgage Bond Fd SEK -RC- NO BD LUX 02/17 SEK 1136.70 –0.3 3.2 NS
Flexible Bond Fd -C- NO BD LUX 02/17 SEK 21.12 1.3 6.4 4.5
Flexible Bond Fd -D- NO BD LUX 02/17 SEK 11.96 1.3 6.4 4.5

n SEB Global Hedge
Global Hedge I SEK -C- OT OT LUX 02/17 SEK 80.02 –0.1 –20.7 –13.9
Global Hedge I SEK -D- OT OT LUX 02/17 SEK 73.13 –0.1 –23.0 –15.2

n SEB Sicav 1
Choice Emerging Mkts Fd GL EQ LUX 02/17 USD 1.42 –7.6 –51.9 –22.7

n SEB Sicav 2
Choice Asia SmCap exJpn AS EQ LUX 02/17 SEK 17.85 6.4 –39.1 –25.9
Europe Chance/Risk Fd EU EQ LUX 02/17 EUR 716.63 –6.0 –51.8 –36.4

n THE NATIONAL INVESTOR
PO Box 47435, Abu Dhabi, UAE Web:www.tni.ae
Email: am@tni.ae Tel:+971 2 619 2300
MENA Real Estate Acc Fund OT OT ARE 02/05 USD 863.97 –8.1 –52.2 –13.8
UAE Blue Chip Fund Acc OT OT ARE 02/12 AED 4.17 –9.1 –64.4 –24.8

n WWW.SGAM.COM
SGAM FUND
Bonds CHF A OT OT LUX 01/19 CHF 27.92 –1.0 5.3 2.5
Bonds ConvEurope A OT OT LUX 02/13 EUR 27.13 –4.3 –7.4 0.1
Bonds Eur Corp A OT OT LUX 02/13 EUR 21.14 2.0 –4.3 –2.5
Bonds Eur Hi Yld A OT OT LUX 02/13 EUR 13.97 5.1 –27.0 –20.5
Bonds EURO A OT OT LUX 02/13 EUR 39.49 0.0 4.3 3.8
Bonds Europe A OT OT LUX 02/13 EUR 38.12 0.6 4.6 3.3
Bonds US MtgBkSec A OT OT LUX 02/13 USD 25.94 1.2 0.9 3.8
Bonds US OppsCoreplus A OT OT LUX 02/13 USD 32.50 3.1 1.4 4.6

Bonds World A OT OT LUX 02/13 USD 37.96 –4.7 –0.5 6.4
Eq. China A OT OT LUX 02/16 USD 14.34 –4.0 –49.1 –17.1
Eq. ConcentratedEuropeA OT OT LUX 02/16 EUR 19.51 –5.3 –44.6 –32.3
Eq. Eastern Europe A OT OT LUX 02/16 EUR 12.57 –4.9 –67.1 –42.5
Eq. Equities Global Energy OT OT LUX 02/16 USD 13.89 –2.5 –40.8 –13.8
Eq. Euroland A OT OT LUX 02/16 EUR 8.42 –8.2 –42.1 –30.6
Eq. Euroland MidCapA OT OT LUX 02/16 EUR 13.99 –2.8 –45.2 –34.4
Eq. EurolandCyclclsA OT OT LUX 02/16 EUR 13.49 –1.8 –39.1 –23.2
Eq. EurolandFinancialA OT OT LUX 02/13 EUR 7.14 –15.2 –54.6 –42.4
Eq. Glbl Emg Cty A OT OT LUX 02/16 USD 5.62 –6.0 –54.9 –25.7
Eq. Global A OT OT LUX 02/16 USD 19.48 –7.4 –42.6 –27.7
Eq. Global Technol A OT OT LUX 02/16 USD 3.73 2.2 –38.2 –28.4
Eq. Gold Mines A OT OT LUX 02/16 USD 21.79 4.2 –30.9 –10.2
Eq. Japan Sm Cap A OT OT LUX 02/16 JPY 855.81 –5.5 –37.7 –41.3
Eq. Japan Target A OT OT LUX 11/26 JPY 1485.42 –6.6 –20.2 –22.4
Eq. Pacific A OT OT LUX 02/16 USD 5.95 –6.9 –50.7 –22.7
Eq. US ConcenCore A OT OT LUX 02/13 USD 16.28 0.3 –32.4 –18.3
Eq. US Lg Cap Gr A OT OT LUX 02/13 USD 10.94 1.4 –40.7 –23.5
Eq. US Mid Cap A OT OT LUX 02/13 USD 19.68 –1.8 –43.1 –22.2
Eq. US Multi Strg A OT OT LUX 02/13 USD 15.29 –4.3 –42.4 –26.8
Eq. US Rel Val A OT OT LUX 02/13 USD 14.40 –7.3 –46.2 –31.7
Eq. US Sm Cap Val A OT OT LUX 02/13 USD 11.85 –8.4 –48.9 –34.7
Eq. US Value Opp A OT OT LUX 02/13 USD 12.20 –5.9 –47.2 –33.7
Money Market EURO A OT OT LUX 02/16 EUR 27.21 0.3 4.1 4.0
Money Market USD A OT OT LUX 02/16 USD 15.78 0.2 2.5 3.7

n YUKI MANAGEMENT & RESEARCH CO., LTD.
Tel: +81-3-5299-3277 www.yukijapan.co.jp
YMR-N Growth Fund JP EQ IRL 02/17 JPY 7297.00 –15.2 –48.2 –40.4
YMR-N Japan Fund JP EQ IRL 02/17 JPY 7876.00 –16.6 –47.7 –38.1
YMR-N Low Price Fund JP EQ IRL 02/17 JPY 11027.00 –15.1 –42.7 –37.6
YMR-N Small Cap Fund JP EQ IRL 02/17 JPY 5489.00 –14.5 –47.1 –41.0
Yuki Mizuho Gen Jpn III JP EQ IRL 02/17 JPY 3583.00 –15.7 –55.0 –41.1
Yuki Mizuho Jpn Dyn Gro AS EQ IRL 02/17 JPY 3774.00 –16.0 –55.3 –44.5
Yuki Mizuho Jpn Exc 100 JP EQ IRL 02/17 JPY 5188.00 –15.0 –52.3 –40.8
Yuki Mizuho Jpn Gen JP EQ IRL 02/17 JPY 6717.00 –16.3 –47.8 –39.2
Yuki Mizuho Jpn Gro JP EQ IRL 02/17 JPY 5242.00 –16.2 –47.4 –40.8
Yuki Mizuho Jpn Inc JP EQ IRL 02/17 JPY 6938.00 –12.8 –40.9 –34.8
Yuki Mizuho Jpn Lg Cap AS EQ IRL 02/17 JPY 4171.00 –16.3 –48.6 –37.8
Yuki Mizuho Jpn LowP JP EQ IRL 02/17 JPY 9351.00 –17.5 –40.2 –34.3
Yuki Mizuho Jpn PGth JP EQ IRL 02/17 JPY 6418.00 –16.0 –51.9 –40.6
Yuki Mizuho Jpn SmCp JP EQ IRL 02/17 JPY 5253.00 –14.3 –51.0 –41.2
Yuki Mizuho Jpn Val Sel AS EQ IRL 02/17 JPY 4527.00 –12.8 –44.2 –35.9
Yuki Mizuho Jpn YoungCo AS EQ IRL 02/17 JPY 2138.00 –10.4 –54.6 –51.5

n Yuki 77 Series
Yuki 77 Excellent JP EQ IRL 02/17 JPY 3592.00 –14.5 –53.0 –40.8
Yuki 77 General JP EQ IRL 02/17 JPY 5106.00 –13.5 –49.1 –38.6
Yuki 77 Growth JP EQ IRL 02/17 JPY 4894.00 –17.3 –51.6 –43.3
Yuki 77 Income AS EQ IRL 02/17 JPY 4500.00 –12.0 –41.2 NS

n Yuki Chugoku Series
Yuki Chugoku Jpn Gen JP EQ IRL 02/17 JPY 5405.00 –13.4 –47.1 –38.2
Yuki Chugoku Jpn Gro JP EQ IRL 02/17 JPY 4229.00 –17.3 –49.5 –39.0
Yuki Chugoku JpnLowP JP EQ IRL 02/17 JPY 6754.00 –17.5 –39.7 –33.4
Yuki Chugoku JpnPurGth JP EQ IRL 02/09 JPY 3989.00 –14.7 –45.6 –38.5

n Yuki Daishi Series
Yuki Daishi General JP EQ IRL 02/17 JPY 5746.00 –15.1 –50.0 –39.5

n Yuki Hokuyo Japan Series
Yuki Hokuyo Jpn Gen JP EQ IRL 02/17 JPY 3898.00 –14.3 –49.4 –38.3
Yuki Hokuyo Jpn Inc JP EQ IRL 02/17 JPY 4469.00 –15.3 –41.7 –34.6
Yuki Hokuyo Jpn Sm Cap JP EQ IRL 02/17 JPY 4043.00 –14.1 –45.2 NS

n Yuki Nishi Nippon City Japan Series
Yuki Nishi-Nippon Cty General JP EQ IRL 02/17 JPY 3813.00 –15.3 –54.4 –41.5
Yuki Nishi-Nippon Cty PurGthJp JP EQ IRL 02/17 JPY 3619.00 –17.1 –52.1 –41.0

n Yuki Shizuoka Japan Series
Yuki Shizuoka General Japan JP EQ IRL 02/17 JPY 4266.00 –16.3 –48.9 –38.4

Continued from previous page

n ALEXANDRA INVESTMENT MANAGEMENT
Alexandra Global Inv I OT OT VGB 12/31 USD 34.39 –10.3 –1.0 5.6

n CAPITAL MANAGEMENT ADVISORS
Phone Number: +1 441 295 59 29
CMA Dynamic OT OT BHS 01/30 USD 1361.57 0.5 4.1 5.9
CMA MultHdge Arbtrge OT OT CYM 01/30 USD 1755.28 0.8 –8.6 –2.3
CMA MultHdge Balncd OT OT CYM 01/30 USD 1254.64 0.4 4.8 5.8
CMA MultHdge Growth OT OT CYM 01/30 USD 1716.38 2.7 7.0 6.4
CMA MultiHdge Lvrgd OT OT CYM 01/30 USD 974.79 –0.3 1.6 6.7

n CARLO SCEVOLA & PARTNERS
Tel +44 (0) 20 7419 5671
www.rescgf.com
Resolute Capital Gth Fd OT OT VGB 09/30 USD 1232.97 9.7 14.5 11.0

n D'AURIOL FUNDS WWW.DAURIOL.BIZ
2 FUNDS OF FUNDS OF HEDGE FUNDS
D'Auriol Alt Non-Lev A EU OT CYM 11/28 EUR 101.40 –21.7 –21.4 –6.3
D'Auriol Opp F3 EUR EU MM CYM 11/28 EUR 1011.81 –26.2 –26.0 –10.2

n HARMONY CAPITAL
email: info@harmonycapitalfund.com
Harmony Cap Ltd A USD OT OT BMU 12/31 USD 2067.95 –11.5 –11.5 –4.4
Harmony Cap Ltd B EUR OT OT BMU 12/31 EUR 2006.83 –10.6 –10.6 –4.5
Harmony Cap Ltd D USD OT OT BMU 12/31 USD 1184.67 –11.9 –11.9 –4.8
Harmony Cap Ltd E EUR OT OT BMU 12/31 USD 1154.79 –10.8 –10.8 –4.9
Harmony Cap Ltd F GBP OT OT BMU 12/31 GBP 1008.01 –10.3 –10.3 –3.7

n HERMITAGE CAPITAL MANAGEMENT LTD.
Tel: +7501 258 3160 www.hermitagefund.com
The Hermitage Fund GL EQ JEY 02/06 USD 396.92 NS –75.1 –50.1

n HORSEMAN CAPITAL MANAGEMENT LTD.
T: +44(0)20 7838 7580, F: +44(0) 20 7838 7590, www.horsemancapital.com
Horseman EmMkt Opp EUR GL EQ GBR 01/30 EUR 220.59 2.7 17.6 36.5
Horseman EmMkt Opp USD GL EQ USA 01/30 USD 225.50 2.7 15.8 37.3
Horseman EurSelLtd EUR EU EQ GBR 01/30 EUR 211.93 1.3 10.2 22.0
Horseman EurSelLtd USD EU EQ GBR 01/30 USD 220.49 1.4 9.3 22.5
Horseman Glbl Ltd EUR GL EQ CYM 01/30 USD 494.60 0.4 24.9 33.1
Horseman Glbl Ltd USD GL EQ CYM 01/30 USD 494.60 0.4 24.9 33.1

n HSBC ALTERNATIVE INVESTMENTS LIMITED
T +44 20 7860 3074 F + 44 20 7860 3174 www.hail.hsbc.com
HSBC Absolute Companies
HSBC Absolute Companies
Euro Absolute OT OT GGY 09/30 GBP 1.43 –12.1 –12.2 –0.7
Euro Absolute EUR OT OT GGY 09/30 EUR 2.01 –12.3 –12.6 –2.2
Global Absolute OT OT GGY 01/23 GBP 0.95 1.4 NS NS
Global Absolute USD OT OT GGY 01/23 USD 1.78 1.3 NS NS

n HSBC ALTERNATIVE STRATEGY FUND
Special Opp EUR OT OT CYM 01/30 EUR 75.09 –1.6 –30.2 NS
Special Opp Inst EUR OT OT CYM 01/30 EUR 70.63 –1.6 –29.8 NS
Special Opp Inst USD OT OT CYM 01/30 USD 79.57 –1.4 –27.6 NS
Special Opp USD OT OT CYM 01/30 USD 78.40 –1.5 –28.1 NS

n HSBC Portfolio Selection Fund
GH Fund AP OT OT JEY 01/30 EUR 121.04 1.5 –12.7 –1.8
GH Fund CHF Hdg OT OT JEY 01/30 CHF 100.79 1.0 –15.9 –5.8
GH Fund EUR Hdg OT OT JEY 01/30 EUR 109.79 1.2 –15.0 –4.4
GH Fund EUR Hdg (Non-V II) OT OT JEY 01/30 EUR 109.51 13.7 –4.3 1.4
GH Fund EUR Hdg (Non-V) OT OT JEY 01/30 EUR 109.79 1.2 –15.0 –4.4
GH Fund GBP Hdg OT OT JEY 01/30 GBP 119.45 1.4 –14.8 –3.4
GH Fund Inst EUR OT OT JEY 01/30 EUR 84.70 1.5 NS NS
GH Fund Inst JPY OT OT JEY 01/30 JPY 8515.78 1.3 –14.1 NS
GH Fund Inst USD OT OT JEY 01/30 USD 100.14 1.5 –12.9 –2.2
GH FUND S EUR OT OT CYM 01/30 EUR 114.54 1.3 –14.4 –3.6
GH FUND S GBP OT OT JEY 01/30 GBP 119.27 1.4 –13.6 –2.3
GH Fund S USD OT OT CYM 01/30 USD 133.96 1.5 –12.4 –1.7
GH Fund USD OT OT GGY 12/31 USD 243.74 –16.6 –16.6 –2.8
Hedge Investments OT OT JEY 01/23 USD 125.90 1.6 NS NS
Leverage GH USD OT OT GGY 01/30 USD 100.31 2.9 –30.8 –12.6
MultiAdv Arb CHF Hdg OT OT JEY 12/31 CHF 84.01 –26.4 –26.4 –12.7
MultiAdv Arb EUR Hdg OT OT JEY 12/31 EUR 90.37 –25.7 –25.7 –11.5
MultiAdv Arb GBP Hdg OT OT JEY 12/31 GBP 96.92 –26.3 –26.3 –11.4
MultiAdv Arb Inst USD OT OT CYM 06/30 USD 98.01 –0.8 NS NS
MultiAdv Arb S EUR OT OT CYM 01/30 EUR 97.99 2.4 –21.3 –10.2
MultiAdv Arb S GBP OT OT CYM 01/30 GBP 102.65 2.9 –21.7 –9.4
MultiAdv Arb S USD OT OT CYM 01/30 USD 111.27 2.7 –20.2 –8.5
MultiAdv Arb USD OT OT GGY 12/31 USD 168.78 –24.4 –24.4 –10.1

n HSBC Uni-folio
Alpha AdvantEdge OT OT JEY 01/30 USD 107.19 0.1 –16.3 –6.6
Asian AdbantEdge EUR OT OT JEY 01/30 EUR 89.40 0.8 –20.8 NS

Asian AdvantEdge OT OT JEY 01/30 USD 163.80 1.1 –19.4 –3.5

Emerg AdvantEdge OT OT JEY 01/30 USD 141.84 1.1 –27.9 –8.3

Emerg AdvantEdge EUR OT OT JEY 01/30 EUR 79.36 1.0 –30.0 NS

Europ AdvantEdge EUR OT OT JEY 01/30 EUR 115.52 0.2 –16.1 –8.2

Europ AdvantEdge USD OT OT JEY 01/30 USD 121.85 –0.1 –15.5 –7.3

Japan AdvantEdge JPY OT OT JEY 01/30 JPY 7918.21 –2.0 –11.8 –11.0

Japan AdvantEdge USD OT OT JEY 01/30 USD 92.06 –2.1 –10.4 –8.2

Lvgd Alpha AdvantEdge OT OT JEY 01/30 USD 85.87 0.0 –35.7 –19.0

Trading AdvantEdge OT OT GGY 01/30 USD 151.99 0.2 10.1 14.4

Trading AdvantEdge EUR OT OT GGY 01/30 EUR 138.11 0.3 10.3 13.5

Trading AdvantEdge GBP OT OT GGY 01/30 GBP 145.70 0.1 14.0 15.7

US AdvantEdge OT OT JEY 01/30 USD 103.21 0.9 –15.4 –6.2

n INTEGRATED ALTERNATIVE INVESTMENTS, TEL: +44 (0)20 75149200
Email: contact@integratedai.com - Website: www.integratedai.com
Altipro OT OT FRA 01/30 EUR 246.93 0.4 –2.9 0.9

Integrated Dir Trading EUR OT OT CYM 11/28 EUR 102.04 –0.4 0.9 5.9

Integrated Emg Markets EUR OT OT CYM 11/28 EUR 73.40 –30.1 –29.4 –11.7

Integrated European EUR OT OT CYM 11/28 EUR 149.86 0.8 1.6 1.8

Integrated Event Driven EUR OT OT CYM 11/28 EUR 84.29 –21.4 –21.0 –6.5

Integrated Lg/Sh Sel F EUR OT OT CYM 11/28 EUR 85.44 –14.5 –14.6 –1.6

Integrated MultSt B EUR OT OT VGB 11/28 EUR 115.83 –17.0 –16.3 –4.9

Integrated Relative Value EUR OT OT CYM 11/28 EUR 90.76 –9.6 –9.3 –2.2

n KREDIETBANK LUXEMBOURG
www.kbl.lu Fax : +352 47 97 73 911
KBL SPOP Investing OT OT LUX 09/30 EUR 1902.24 –13.7 –12.4 0.9

KBL SPOP Investing OT OT LUX 09/30 USD 1829.54 –14.3 –12.7 1.6

KBL SPOP Long/Short Eq OT OT LUX 10/31 USD 391.27 –40.9 –41.9 –12.3

KBL SPOP Long/Short Eq OT OT LUX 10/31 EUR 371.55 –42.9 –43.8 –14.4

n MERIDEN GROUP
Tel: + 376 741 175 Fax: + 376 741 183 Email: meriden@meriden-ipm.com
Antanta Combined Fund EE EQ AND 02/13 USD 188.98 –1.6 –73.6 –51.8

Antanta MidCap Fund EE EQ AND 02/13 USD 227.69 –21.4 –87.3 –58.5

Meriden Opps Fund GL OT AND 02/11 EUR 85.55 –1.8 –20.7 NS

Meriden Protective Div GL EQ AND 11/24 EUR 78.88 –2.8 NS NS

n OTHER FUNDS
For information about these funds, please contact us on Tel: +44 (0) 207 842 9694/9633
Medinvest Plc Dublin OT OT IRL 11/28 USD 1221.07 –17.7 –17.5 –3.2

n SUPERFUND ASSET MANAGEMENT GMBH
For information about open funds, please contact us on Tel: +43 1 24700
www.superfund.com *Closed for New Investments
Superfund Cayman* OT OT CYM 02/10 USD 83.20 –0.1 92.9 26.5
Superfund GCT USD* GL EQ LUX 02/10 USD 3672.00 0.6 63.0 16.1
Superfund Gold A (SPC) GL OT CYM 02/03 USD 1180.19 1.5 24.8 25.6
Superfund Gold B (SPC) GL OT CYM 02/03 USD 1375.43 2.0 38.5 29.3
Superfund Q-AG* OT OT AUT 02/10 EUR 8775.00 0.1 42.9 14.4

n WEAVERING CAPITAL
www.weaveringcapital.com chas.dabhia@weaveringcapital.com T:+44(0)2073554720
Weavering Macro F.I. Fd GL OT CYM 01/30 USD 184.48 0.4 11.5 13.0

n WINTON CAPITAL MANAGEMENT LTD
Tel: +44 (0)20 7610 5350 Fax: +44 (0)20 7610 5301
Winton Evolution EUR GL OT VGB 01/30 EUR 1310.16 1.2 5.2 7.2
Winton Evolution GBP GL OT VGB 01/30 GBP 1290.75 1.2 6.2 8.4
Winton Evolution JPY GL OT VGB 01/30 JPY 115721.17 1.1 1.5 3.9
Winton Evolution USD GL OT CYM 01/30 USD 1277.46 1.1 4.6 7.5
Winton Futures EUR GL OT VGB 01/30 EUR 208.31 1.2 18.3 17.4
Winton Futures GBP GL OT VGB 01/30 GBP 224.23 1.0 19.7 19.0
Winton Futures JPY Lead Series 2 GL OT VGB 01/30 JPY 15052.13 2.0 15.7 14.7
Winton Futures USD GL OT VGB 01/30 USD 740.42 1.0 17.6 17.8

n ZULAUF EUROPE FUNDS
Phone: +353 1436 7200 Fax: +353 1672 5361 www.zulaufeurope.ky
Zulauf Europe Fd EUR OT OT CYM 02/06 EUR 122.33 3.0 –11.2 –3.8
Zulauf Europe Fd LP OT OT CYM 03/31 USD 173.04 1.2 12.5 6.3
Zulauf Europe Fd USD OT OT CYM 02/06 USD 261.88 1.2 –10.7 –2.0

NAV % RETURN
FUND NAME GF DATE CR NAV 1-WK 1-MO 1-Q 1-YR 2-YR

NAV — %RETURN —
FUND NAME GF AT LB DATE CR NAV YTD 12-MO 2-YR

NAV — %RETURN —
FUND NAME GF AT LB DATE CR NAV YTD 12-MO 2-YR

NAV — %RETURN —
FUND NAME GF AT LB DATE CR NAV YTD 12-MO 2-YR

NAV — %RETURN —
FUND NAME GF AT LB DATE CR NAV YTD 12-MO 2-YR

NAV — %RETURN —
FUND NAME GF AT LB DATE CR NAV YTD 12-MO 2-YR

NAV — %RETURN —
FUND NAME GF AT LB DATE CR NAV YTD 12-MO 2-YR

NAV — %RETURN —
FUND NAME GF AT LB DATE CR NAV YTD 12-MO 2-YR

NAV — %RETURN —
FUND NAME GF AT LB DATE CR NAV YTD 12-MO 2-YR

For information about listing your funds, please contact: Peter Jennings, tel: +44-20-7842-9674; email: peter.jennings@dowjones.com or Carson Wong tel: +852 2831-6481; email: carson.wong@dowjones.com

Advertisement [ ALTERNATIVE INVESTMENT FUNDS www.WSJ.com ] Advertisement

n ARIX ABSOLUTE RETURN INVESTABLE INDEX
Feri Institutional Advisors, www.feri.de
ARIX Composite Gross USD OT 01/30 USD 1279.28 NS 1.8 –3.7 –17.3 –6.9

Advertisement [ INTERNATIONAL INVESTMENT FUNDS www.WSJ.com ] Advertisement

INDICES
12-month and 2-year returns may be calculated over 11- and 23-month
periods pending receipt and publication of the last month end price.
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Singapore’s exports shrink
at the fastest pace on record

By Yuka Hayashi

And Jay Solomon

TOKYO—The U.S. appears to be
hedging its bets with its major Asian
ally as the government of Japanese
Prime Minister Taro Aso grows
weaker, hurt by his sinking popular-
ity and inability to tackle the eco-
nomic crisis.

On Tuesday, U.S. Secretary of
State Hillary Clinton said Mr. Aso
will visit President Barack Obama
on Feb. 24, making him the first for-
eign leader to meet Mr. Obama in
the White House.

Mrs. Clinton and Japanese For-
eign Minister Hirofumi Nakasone
said in a joint news conference that
the summit should send a signal
that the world’s two largest econo-
mies are developing a common ap-
proach to end the financial crisis.
Mrs. Clinton met with Mr. Aso in To-
kyo on the first stop of her Asia tour.

In a sign that the U.S. is prepar-
ing for a possible political change in
Tokyo, Mrs. Clinton met later in the
day with the head of Japan’s main
opposition party, the Democratic
Party of Japan. Its leader, Ichiro
Ozawa, advocates a “more equal
partnership” with the U.S. in its bi-
lateral security alliance and has
clashed with the ruling party on leg-
islation authorizing Japan’s mili-
tary cooperation with Washington.

Aides to Mrs. Clinton said she
wanted to meet Mr. Ozawa to hear
from a range of people in Japan. A se-
nior U.S. official denied that Wash-
ington is anticipating Mr. Aso’s fall
and said Mrs. Clinton and the opposi-
tion politician discussed “a wide ar-
ray of issues,” including security.

Mrs. Clinton’s visit comes amid

crisis within Mr. Aso’s ruling Liberal
Democratic Party. On Tuesday, Fi-
nance Minister Shoichi Nakagawa
said he will resign, after videos of a
news conference at a meeting of the
Group of Seven documented his
slurred speech and sleepy appear-
ance. Mr. Nakagawa blamed the ef-
fect of cold medicine, taken with a
bit of wine over lunch.

Economy Minister Kaoru
Yosano, who is 70 years old, will also
take on the role of finance minister.

On Monday, Japan said its econ-
omy contracted by a stunning 3.3%
during the October-December
2008 quarter. Data out Tuesday
confirmed the pain has spread
from manufacturers to the service
industry, where activity slowed in
December to its lowest level in
nearly four years.

The economic news is stepping
up pressure on Mr. Aso to act. But
with the opposition controlling the
upper house of parliament, Mr. Aso

has had difficulty passing and imple-
menting economic-stimulus mea-
sures, leading many to question the
LDP’s competence. A re-energized
opposition has increased its calls
for Mr. Aso to step down and call a
general election.

“If an election is held soon, it is al-
most certain the DPJ would win a ma-
jority, and probably by a significant
margin,” said Jun Iio, a professor of
politics at the National Graduate In-
stitute for Policy Studies in Tokyo.

Mrs. Clinton also signed an accord
to move 8,000 Marines stationed in
Okinawa to the U.S. Pacific territory
of Guam. She declared Washington’s
solidarity with Japan on North Korea
and warned Pyongyang not to go
ahead with a suspected missile
launch. She said the U.S. will continue
to press North Korea on the issue of
Japanese citizens abducted by the re-
clusive Stalinist regime.
 —Megumi Fujikawa

contributed to this article.

Japan, U.S. plan summit
As Aso flounders,
Clinton has meeting
with his opponent

Thailand looks to halt
decline in price of rice

U.S. Secretary of State Hillary Clinton laughs with Japan’s main opposition party
leader, Ichiro Ozawa, in Tokyo on Tuesday.

ECONOMY & POLITICS

By Patrick Barta

BANGKOK—A delegation from
Thailand, the world’s biggest rice ex-
porter, is asking Vietnam to help it sta-
bilize the tumbling price of rice—the
latest indication of how agricultural
markets have changed in the months
since riots over food costs gripped
parts of the developing world.

Industry experts aren’t expect-
ing any major price-fixing accords
between the two countries, which to-
gether control roughly 45% of global
rice exports.

A Thai participant in this week’s
meetings in Vietnam, held with rep-
resentatives of its rice industry, em-
phasized that the two countries are
speaking only in general terms
about how to keep prices from fall-
ing from current levels.

He said the two sides hoped to an-
nounce some form of increased coor-
dination at a summit of leaders of As-
sociation of Southeast Asian Nations
at the end of February in Thailand.
Oneidea already on the tableis thecre-
ation of a regional rice reserve that
could be used to prevent food short-
ages and absorb excess stocks during
periods of oversupply, analysts say.

“We have to stabilize the world
price,” said Chookiat Ophaswongse,
president of the Thai Rice Exporters
Association and a participant in the
Vietnam meetings. If the effort isn’t
successful, he said, “it’s going to
hurt the overall market.”

Just a few months ago, residents
in poor countries took to the streets
to protest the soaring price of rice
and other food. Since then, grain
prices have fallen about 30% from
their peaks in mid-2008, according
to the Food and Agriculture Organi-
zation of the United Nations.

The price of Thai rice, a global
benchmark, has dropped to about
$600 per ton from nearly $1,000 in
May.

Rice prices in Thailand probably
would have fallen further, analysts
say, without support from a govern-
ment program that buys excess sup-
plies from farmers. In Vietnam, which
doesn’t have such a program, prices
have fallen to about $450 a ton.

The Thai program has generated
stockpiles, estimated at five million
tons or more, which could depress
prices further if released.

Thai officials are considering op-
tions to keep from doing that, includ-
ing swapping rice for oil or other
products through barter deals with
Iran or other foreign governments.

Whilethe lower prices are good for
poor consumers,many agricultural ex-
perts worry that further declines
could lead to significant losses for
farmers and discourage them from ex-
panding their crops—an outcome that
could cause price surges in the future.

Officials at the FAO, meanwhile,
are still warning about food short-
ages in poor countries hit by bad
weather. In a report last week, the
FAO said 32 countries, including
Kenya, Afghanistan and Bang-
ladesh, have food crises that require
foreign aid.

Some market participants worry
governments may now be tempted to
do too much to support production in
the short term, possibly even leading
to a glut of rice and other foods.

If Thailand keeps trying to sup-
port rice prices, “pretty soon too
much is produced, and then you
have problems,” says Vichai Sripra-
sert, president of Riceland Interna-
tional Ltd., a major Thai rice ex-
porter. “The warehouses will burst.”

Global production of rice is ex-
pected to climb to a record 440 mil-
lion tons this year, a nearly 2% rise
from last year, according to U.S. De-
partment of Agriculture data.

It’s unclear whether Vietnam
can do much to help the Thais sup-
port prices. Thai authorities often
have floated the notion of a regional
rice cartel but the idea never took
hold amid criticism from rice im-
porting nations.

Several representatives of the
Vietnamese rice industry declined
to comment Tuesday.
 —Wilawan Watcharasakwet

in Bangkok
and Nguyen Anh Thu in Hanoi

contributed to this article.
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Source: Thai Rice Exporters Association

Declining prices
Thai white rice, in U.S. dollars per 
metric ton
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By Se Young Lee

SINGAPORE—Singapore’s key ex-
ports contracted for a ninth consecu-
tive month and at the fastest pace
on record in January, highlighting
its vulnerability to the global slow-
down and dashing hopes for a quick
recovery from what may be its
worst recession since independence
in 1965.

Nonoil domestic exports fell
34.8% in January from a year earlier,
trade promotion agency Interna-
tional Enterprise Singapore said.
The contraction followed a 20.8%
year-on-year decline in December.

“If not for the spike in pharmaceu-

tical exports, overall [decline] would
have been much lower,” CIMB-GK
economist Song Seng Wun said.

Trade-dependent Singapore
has been hit by the fallout from the
global financial turmoil. Some ana-
lysts noted weakness in exports
last month, which they say was in
line with data from the region, was
partly due to the fewer number of
working days compared with Janu-
ary 2008 due to the timing of the
Lunar New Year holidays. Still,
economists expect continued
weakness in the first half as the
global slowdown will further
damp demand from the U.S., China
and the European Union.
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Real Estate Sec. A OT EQ LUX 02/16 USD 8.72 –18.3 –53.0 –41.8
Real Estate Sec. B OT EQ LUX 02/16 USD 8.04 –18.4 –53.5 –42.3
Real Estate Sec. I OT EQ LUX 02/16 USD 9.30 –18.3 –52.6 –41.3
Short Mat Dollar A US BD LUX 02/16 USD 6.62 –1.7 –20.5 –11.7
Short Mat Dollar A2 US BD LUX 02/16 USD 8.63 –1.5 –20.7 –11.7
Short Mat Dollar B US BD LUX 02/16 USD 6.62 –1.7 –20.9 –12.1
Short Mat Dollar B2 US BD LUX 02/16 USD 8.62 –1.6 –21.1 –12.2
Short Mat Dollar I US BD LUX 02/16 USD 6.62 –1.6 –20.1 –11.2

n BANC INTERNACIONAL D'ANDORRA. BANCA MORA.
Avgd. Meritxell 96, Andorra la Vella. Andorra. Ph. +376.884884 www.bibm.ad
Andfs. Anglaterra UK EQ AND 02/16 GBP 6.50 –2.4 –23.1 –16.0
Andfs. Borsa Global GL EQ AND 02/16 EUR 5.39 –7.1 –36.2 –25.0
Andfs. Emergents GL EQ AND 02/16 USD 10.00 0.0 –48.6 –22.1
Andfs. Espanya EU EQ AND 02/16 EUR 9.59 –11.4 –36.7 –25.6
Andfs. Estats Units US EQ AND 02/16 USD 11.60 –4.9 –36.4 –22.2
Andfs. Europa EU EQ AND 02/16 EUR 5.96 –8.1 –36.7 –26.2
Andfs. Franca EU EQ AND 02/16 EUR 7.64 –7.7 –35.7 –27.1
Andfs. Japo JP EQ AND 02/16 JPY 392.46 –10.5 –42.2 –33.9

Andfs. Plus Dollars US BA AND 02/16 USD 8.11 –3.8 –22.1 –12.5

Andfs. RF Dolars US BD AND 02/16 USD 10.00 –2.1 –13.3 –5.5

Andfs. RF Euros EU BD AND 02/16 EUR 8.87 –0.9 –18.9 –11.5

Andorfons EU BD AND 02/16 EUR 11.51 –3.5 –23.3 –15.0

Andorfons Alternative Premium OT OT AND 11/30 EUR 94.24 –18.8 –18.7 –6.8

Andorfons Mix 30 EU BA AND 02/16 EUR 7.66 –5.4 –30.5 –19.5

Andorfons Mix 60 EU BA AND 02/16 EUR 7.51 –7.7 –37.0 –24.6

n CHARTERED ASSET MANAGEMENT PTE LTD - TEL NO: 65-6835-8866
Fax No: 65-6835 8865, Website: www.cam.com.sg, Email: cam@cam.com.sg
CAM-GTF Limited AS EQ MUS 02/06 USD 131024.79 –2.9 –43.8 –22.9

n DJE INVESTMENT S.A.
internet: www.dje.lu email: info@dje.lu phone:+00 352 269 2522 0 fax:+00 352 269 25252
DJE Real Estate P OT OT LUX 02/17 EUR 10.07 0.0 –1.1 –0.5

DJE-Absolut P GL EQ LUX 02/17 EUR 168.52 –3.8 –28.0 –15.7

DJE-Alpha Glbl P EU BA LUX 02/17 EUR 147.92 –3.8 –23.5 –12.2

DJE-Div& Substanz P GL EQ LUX 02/17 EUR 172.65 –1.3 –23.5 –13.6

DJE-Gold&Resourc P OT EQ LUX 02/17 EUR 137.81 5.4 –28.6 –9.4

DJE-Renten Glbl P EU BD LUX 02/17 EUR 121.91 1.9 0.0 0.8

LuxPro-Dragon I AS EQ LUX 02/17 EUR 97.77 5.3 –38.8 –13.4

LuxPro-Dragon P AS EQ LUX 02/17 EUR 95.49 5.2 –39.2 –14.4

LuxTopic-Aktien Europa EU EQ LUX 02/17 EUR 13.10 –8.6 –23.4 –12.2

LuxTopic-Pacific AS EQ LUX 02/17 EUR 9.36 3.4 –48.9 –27.8

n HERMES FINANCIAL MANAGEMENT (EGYPT) LIMITED, AMSALES@EFG-HERMES.COM
Tel: 9714 363 4041 *Middle East & Developing Africa Fund
EFG-Hermes Egypt GL EQ BMU 01/30 USD 31.50 –8.9 –49.5 –8.9
EFG-Hermes MEDA* GL EQ BMU 12/31 USD 20.95 –42.1 –42.1 –6.7
EFG-Hermes Saudi Arabia Equity EA EQ SAU 02/10 SAR 4.85 2.4 NS NS
EFG-Hermes Telecom OT EQ BMU 12/31 USD 25.64 –33.1 –33.1 –5.7

n HSBC ALTERNATIVE INVESTMENTS LIMITED
T +44 20 7860 3074 F + 44 20 7860 3174 www.hail.hsbc.com
HSBC Portfolio Selection Fund
Sel Emerg Mkt Debt GL BD GGY 02/16 USD 246.35 0.3 –20.5 –9.3
Sel Emerg Mkt Equity GL EQ GGY 02/16 USD 125.91 –3.9 –49.6 –23.1
Sel Euro Equity EUR US EQ GGY 02/16 EUR 71.80 –3.7 –43.4 –31.6
Sel European Equity EU EQ GGY 02/16 USD 121.80 –11.4 –50.8 –32.6
Sel Glob Equity GL EQ GGY 02/16 USD 129.02 –10.2 –47.9 –31.0
Sel Glob Fxd Inc GL BD GGY 02/16 USD 123.66 –4.1 –16.1 –6.0
Sel Pacific Equity AS EQ GGY 02/16 USD 82.08 –9.2 –48.6 –24.7
Sel US Equity US EQ GGY 02/13 USD 93.59 –7.1 –40.7 –25.3
Sel US Sm Cap Eq US EQ GGY 02/13 USD 121.75 –6.9 –43.6 –30.1

n KREDIETBANK LUXEMBOURG
www.kbl.lu Fax : +352 47 97 73 911
DSF 25/75 EU BA LUX 02/16 EUR 289.06 –1.0 –17.6 –10.1
DSF 50/50 EU BA LUX 02/16 EUR 213.54 –1.2 –24.2 –15.2
DSF 75/25 EU BA LUX 02/16 EUR 160.02 –1.4 –31.0 –20.8
KBC Eq (L) Europe EU EQ LUX 02/16 EUR 377.40 –2.9 –42.4 –31.5
KBC Eq (L) Japan JP EQ LUX 02/13 JPY 14697.00 –12.1 –41.8 –35.7
KBC Eq (L) NthAmer EUR US EQ LUX 02/16 EUR 423.39 –7.3 –39.4 –24.8
KBC Eq (L) NthAmer USD US EQ LUX 02/16 USD 616.10 –7.2 –37.9 –22.8
KBL Key America EUR US EQ LUX 02/12 EUR 301.98 –5.3 –42.5 –25.6
KBL Key America USD US EQ LUX 02/12 USD 317.10 –4.8 –41.6 –24.1
KBL Key East Europe EU EQ LUX 02/13 EUR 1062.57 0.4 –65.0 –40.1
KBL Key Eur Sm Cie EU EQ LUX 02/13 EUR 635.91 1.1 –46.6 –34.7
KBL Key Europe EU EQ LUX 02/13 EUR 508.16 –2.1 –34.5 –25.9
KBL Key Far East AS EQ LUX 02/12 USD 853.95 –5.3 –47.4 –25.0
KBL Key Major Em Mkts GL EQ LUX 02/12 USD 334.29 –2.4 –58.5 –28.0
KBL Key NaturalRes EUR OT EQ LUX 02/12 EUR 361.39 6.1 –37.4 –16.9
KBL Key NaturalRes USD OT EQ LUX 02/12 USD 351.13 –2.6 –45.2 –17.5

n LLOYD GEORGE MANAGEMENT (HK) LTD
Suite 3808, One Exchange Square, HK: Tel. 852 2845 4433 Fax. 852 2845 3911
LG Antenna GL EQ BMU 02/13 USD 34.97 2.4 –48.5 –24.1
LG Asian Plus AS EQ CYM 02/06 USD 36.96 –2.2 –50.0 –20.5
LG Asian SmallerCo's AS EQ BMU 02/16 USD 52.56 –4.7 –61.3 –40.6
LG India EA EQ MUS 02/12 USD 30.29 –5.1 –57.4 –28.3
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Uncertain defense
for Dow Chemical
Company points to trouble

in debt market, but window

to issue appears to be open

Read continuous updates on the
high-stakes world of deal making,
Deal Journal, free online at
blogs.wsj.com/deals

By Heidi Moore

Terrible credit markets are Dow
Chemical’s story, and the com-

pany is sticking to it.
The Midland, Mich., chemicals

company is locked in litigation with
the former object of its affections,
Rohm & Haas, over their $15.3 bil-
lion merger. Dow Chemical main-
tains that it is having trouble refi-
nancing a $13 billion bridge loan for

the merger, and it will take until
June 30 to determine whether the
company can go ahead.

If Dow Chemical hopes to use
the credit markets as a defense,
however, it will have to bind and
tie Wall Street banks that are now
underwriting debt for companies
with credit ratings high and low.

In the past six weeks, the win-
dow in the credit market, nudged
open in January with a record
$167 billion of issuance for high-
rated corporate bonds, has
opened wider for companies
searching for money to refinance
old bonds coming due.

Last week alone, there were
two days of $2 billion-plus each in
new issuance of investment-
grade bonds, according to Stan-
dard & Poor’s Leveraged Commen-
tary & Data. Roche Holding,
which has launched a $40 billion-
plus hostile bid for Genentech, is

hitting the road in Europe next
week to find buyers for bonds to
help finance the proposed acquisi-
tion. Investment-grade issues are
getting done at an average spread
of 4.44 percentage points above
Treasurys, according to data from
S&P.

In better times, companies
could raise money in the debt mar-
kets at just a couple of percentage
points above Treasurys.

Now, even companies with far
lower credit ratings—and some
junk ratings, lower than that of
Dow Chemical—are approaching
the market. Cox Communications
last week raised $1.25 billion to
pay down some of its loans. Cox,
rated BBB-minus/Baa3, paid an in-
terest rate 4.9 percentage points
above Treasurys on bonds with a
coupon of 8.375%. The offering
was oversubscribed by investors.

A host of other companies

achieved similar feats. Altria
Group came to market with a total
of $3.7 billion of bonds, paying in-
terest rates ranging between
6.375 percentage points and 6.50
percentage points above Trea-
surys. Israel Electric and Lubri-
zol each sold $500 million of
bonds at interest rates between
6.84 percentage points and 6.40
percentage points above Trea-
surys, respectively.

To be sure, the ability to raise
capital comes at a price. Junk, or
speculative-grade, bonds in Janu-
ary cost companies a rich 9.62 per-
centage points above Treasurys
and mostly promised investors
double-digit-percentage yields at
10% or above. R.R. Donnelley &
Sons, rated BBB-plus/Baa2, raised
$400 million of 11.25% coupon
bonds at the price of 9.04 percent-
age points above Treasurys, ac-
cording to S&P. Staples, rated

BBB/Baa, raised $1.5 billion by pric-
ing bonds with a 9.75% coupon at
8.29 percentage points above Trea-
surys.

“That cash-laden investors are fi-
nally showing more of an appetite
for risk is a positive sign for the re-
vival of the debt capital markets,”
S&P wrote last week.

One lesson of the past year is
that cash can run out and investor
appetite can disappear quickly. Dow
Chemical is arguing that it needs
more time to find the appropriate
moment to bolster its financing for
the Rohm & Haas merger. With the
threat of volatile debt markets, how-
ever, Dow may actually have less
time to get its work done while the
markets will allow it.
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U.S. money-fund bailout has been a winner
Market is stabilized,
and Treasury coffers
have even benefited

Advertisement [ INTERNATIONAL INVESTMENT FUNDS www.WSJ.com ] Advertisement

Source: Investment Company Institute

Note: Assets of nongovernment money-market 
funds. 

Follow the money
The U.S. bailout has helped prime 
money-market-fund assets’ rebound 
since September.
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By Shefali Anand

At least one government bailout
seems to be working—and even
boosting the coffers of the U.S. Trea-
sury Department.

In mid-September, money-mar-
ket mutual-fund investors were
jolted after the $63 billion Reserve
Primary Fund fell below a $1 net-as-
set-value level because it held com-
mercial paper issued by Lehman
Brothers Holdings Inc., which filed
for bankruptcy.

Investors began pulling money
from other prime funds, which are a
key source of funding for U.S. compa-
nies. It became harder for compa-
nies to raise money for their daily
working needs, threatening to crip-
ple the entire financial system.

Within days, the Treasury took
the unprecedented step of insuring
assets in money-market funds to
thwart massive withdrawals. Simul-
taneously, the Federal Reserve an-
nounced a liquidity facility to fi-
nance purchases of asset-backed
commercial paper held by money
funds.

This allowed funds to hold this
paper without worrying that with-
drawals by investors would force
them to sell into an illiquid market.

It worked. Money-fund assets be-
gan climbing and are now close to
hitting a record $4 trillion, $450 bil-
lion more than in mid-September.
These funds also are more comfort-
able in buying commercial paper
and asset-backed securities.

These measures “provided huge
amounts of confidence in a market
that was sorely lacking in that,” says
Deborah Cunningham, money-fund
manager at Federated Investors Inc.

In the case of the money-fund bail-
out, the government could even make
money. To insure money funds, the
Treasury charged them 0.01% to
0.022% of their assets. It has col-
lected $813 million in such fees, and
the agency hasn’t paid any claims yet.

One reason for the success of the
money-fund bailout is that the prob-
lems were relatively simple and con-
tained. Money funds held high-qual-
ity and short-term assets, so the risk
of guaranteeing them wasn’t high
for the government. It also helps
that no other financial giants have
followed Lehman into bankruptcy.

In contrast, the situation with
troubled mortgage assets held by
banks is much more complex, posing
a greater risk of loss to the govern-
ment. Despite launching the Trou-
bled Asset Relief Program to bail out
banks, the government is still trying
to figure out exactly how to value
and acquire distressed assets.

Still, the money-fund bailout high-
lights the need for swift and decisive
action when the government inter-
venes in a failing market. In contrast,

the changing emphasis of TARP has
confused investors and undermined
confidence in the rescue plan.

Treasury Secretary Timothy
Geithner recently proposed a plan
to buy toxic bank assets, which was
the original idea when TARP was an-
nounced. “We could have done this
in October, when we first got the
chance,” says Milton Ezrati, senior
economist at money-management
firm Lord Abbett & Co.

More recently, the Federal Re-
serve has been trying to figure out
how to make a program work that
would help finance longer-term as-
set-backed paper. The Term Asset-
Backed Securities Loan Facility, or
TALF, has some similarities to the li-
quidity facility for money funds. But

it is directed toward different inves-
tors, like hedge funds, and will lend
them money to buy student, auto
and other asset-backed loans.

As cash flows into money funds
again, debate is swirling over their
future: Should such funds keep capi-
tal reserves and be regulated like
banks? Or should they operate more
or less as they did before the Re-
serve Primary Fund broke the buck?

“If they are going to talk like a
bank and squawk like a bank, they
ought to be regulated like a bank,”
Paul Volcker, head of President
Barack Obama’s Economic Recovery
Advisory Board, said recently.

The Investment Company Insti-
tute, a fund-industry trade group,
has opposed such a move.

Money funds were born in the
early 1970s as a higher-yielding al-
ternative to bank deposits. The
early money funds invested in Trea-
sury bills and bank certificates of de-
posit. To boost yields, they later be-
gan investing in high-yielding as-
sets such as commercial paper and
asset-backed securities.

The Reserve Primary Fund
started buying commercial paper in
2006. By 2008, commercial paper
comprised half its portfolio, includ-
ing a $785 million investment in Leh-
man paper. When Lehman filed for
bankruptcy, the Reserve fund’s net
asset value fell by three cents, and in-
vestors began fleeing.

As panic spread, investors pulled
out nearly $350 billion from prime
money funds in just two weeks in

September. A good chunk went into
government and Treasury-oriented
money funds, but a net $123 billion
left money funds altogether, accord-
ing to the Investment Company In-
stitute.

On Sept. 19, the government guar-
anteed money-fund assets, and
money soon began flowing back into
them. Since November, nearly $230
billion has moved into prime funds,
also partly because yields on Trea-
sury-money funds have declined
close to zero.

Meanwhile, managers of some
prime funds who had been investing
heavily in government securities in
the fall started edging back into com-
mercial paper. They have also
started to increase the maturity of
the investments they buy.

“We’re able to invest in a more typ-
ical fashion,” says Robert Litterst,
manager of Fidelity Cash Reserves
fund, the largest retail-oriented
money-market fund. Vehicles such as
the $150 billion JPMorgan Prime
Money Market Fund and the Feder-
ated Prime Obligations fund were
among those that bought more asset-
backed paper after the Federal Re-
serve announced its liquidity facility.

Some money managers continue
to hold large positions in govern-
ment securities. Vanguard Prime
Money Market Fund is nearly half in
Treasurys and agency securities, up
from just 10% in early 2007. Amid
the recession, “your gut tells you,
this is not the time to take a lot of
risk,” says manager David Glocke.
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